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Mastery of Fear an Essential of Business Success 








By H. P. Bain* 

















EAR is a hard master! In salesmanship 

there are two kinds of fear; fear for 
one’s own ability, and fear for the “make 
good” of the product one is selling. Fear 
for ability is the dread to act on one’s own 
resources—a hesitancy to take the leader- 
ship. There are many men who know they 
are not earning for themselves and their 
families the comforts they should have; they 
know that to take a step forward and to 
display more ability, to take hold and 
actually put their shoulders to the load and 
help lift to higher success the institutions 
of which they are a working part, would 
raise them in the scale of personal achieve- 
ment, but—they fear. This fear keeps them 
in the rut—keeps them from advancing. 

There is the buyer who fears his judg- 
ment—fears to take a chance—and the pro- 
prietor who fears to advertise—fears to 
offer something different—fears to push. 

It is distressing to see sO many wasted 
opportunities. One sees them in his travels, 
especially if he is a traveling salesman. In 
one store you find all life and activity, and 
in another everything is dull—dead. In 
some instances the store which is dull and 
lifeless is in a better locality for business 
than the store that is full of energy. Strange, 
is it not? 

You will hear the proprietor or buyer 
of a store in a fine locality make this re- 
mark to the traveling man: “We cannot 
carry that line here, the people are too slow, 
they would never take to such a thing—too 
old fashioned, you know.” 

Sad to think of it! Friend Merchant, be- 
lieve me, you are even now aid oppor- 
tunities. 


This pertains to the owner of the small 
store, as well as to the proprietors of large 
establishments. Look over conditions in the 
big stores and you will find many wastes. 

The sales manager of a factory asked one 
of the road salesmen why he did not draw 
his chair up to the buyer and tell him the 
advantages of his line. The sales manager 
went on to say: “Let him see that your 
Product has merit which will enable the 
salespeople to get more out of themselves. 
Explain to him the talking points of your 
line—that is what the buyer should know. 

: is eager for goods that his clerks can 
se ” 

“Not all of them will listen,” said the 
road man, “you know in the big stores they 
are too busy.” 

_ This is a fact—not all of them will listen, 


a manager, Habanix Leather Products Co., 
Toledo, 


and, too, it is a fact that buyers will send 
back the message, “I cannot see you today, 
IT am too busy,” when such was not the 
case. 

All buyers have not awakened to the fact 
that the sales of the house can be greatly 
increased by handling lines which have in 
them two kinds of talking points; those 
which will arouse interest for an article 
among people who have never heard of such 
a thing, or have never before felt its need. 
The other talking points are those which 
will convince people that the article is the 
best of its kind. 

Sometimes the buyer is afraid to take the 
time to listen to the salesman. Would you 
believe it? It is a fact! A buyer once con- 
fessed to me that he had to hustle salesmen 
out, as the head of the house complained 
that it was a waste of time to “chatter” with 
salesmen, 


There is, generally, something to learn 
from a salesman. Every salesman is selling 
his line—he comes for that purpose. His 
story is often worth hearing. Therefore 
stores that still have on their shelves the 
goods they bought last year while other 
stores have re-ordered the same line many 
times during the year. Why is this? In 
the first case, no doubt, it was fear—either 
the proprietor feared to advertise the line, 
or the clerks feared to recommend it. Maybe, 
in the clerks there was a natural fear of 
self-afraid to take the initiative and push 
the line. 


The dealer should investigate the cause 
for such a condition. 

When the salesman from a factory says to 
the dealer, “I am surprised you have not had 
better success with this line; others, con- 
ditioned as yourself, and some not so well, 
are doing splendidly with it. Why doesn’t 
the dealer then and there find the reason? 
Instead, he says, “Well, conditions are not 
right. The people here are slow to take to 
such things, they are a little behind the 
times here.” 

A store or any business is no different 
from an individual; the conditions are from 
within. It is difficult to understand why, 
when a merchant is told in all good faith 
that other dealers are selling a certain prod- 
uct successfully, which he has had little or 
no success with, that he does not try to 
discover how they are doing it. 

Fear to recommend a line is a very de- 
plorable condition. I feel very sorry for a 
dealer who has in his store goods he is 
afraid to offer his trade. Generally, of 
course, it is not the dealer or the real head 





of the house; the fear is in the clerks, and 
this fear is due, in nine cases out of ten, to 
ignorance of the line. 

The fault in small stores lies in the fact 
that the proprietor hesitates to instruct his 
salespeople for fear of offending them, if it 
can be so called; at any rate, it is a fear of 
approaching them as a teacher does pupils 
to instruct them. 


Generally the merchant will say: “Oh, 
our store is too small for anything like that. 
We could never have the meetings and 
talks on salesmanship that they have in the 
big stores. It is different here with us, you 
know.” Then the big stores say, “Oh, we 
are too busy here, you know.” The one 
who puts the question is always supposed 
to “know”—to know that one is too small 
and the other too large. Oh, to find the 
“middle sized” store! 


Here are two parallel cases—parallel in 
everything but results. In two cities of 
equal size and population were two stores 
of the same size. For convenience we will 
call them First store and Second store. In 
five months the first store sold over $4,000 
worth of a certain line of merchandise, while 
the second store, in this time, sold only $400 
worth of the same line. Why couldn’t both 
stores do equally well? The conditions for 
both were very nearly the same. Investi- 
gation found that the first store was a live, 
wide-awake institution, where everybody 
was “on the job” as they say; there was 
no element of fear in anyone from the pro- 
prietor down to the most unimportant clerk. 
The second store was dull and heavy. Their 
shelves were loaded with goods that had 
been there for years and years. They had 
everything, but if you did not ask for it, if 
the customer did not come in and sell him- 
self what he wanted, he would never know 
it was there. They lacked push and energy, 
and still the people in the locality of the 
second store wanted things, were willing to 
buy them. It is up to the dealer to create 
a demand for his goods and make people 
feel their need. If the dealer will but put 
his goods before the public and tell of the 
merits each line possesses, his business will 
be a success. He must put them forth. fear- 
lessly. 

I talked once with the proprietor of a 
store about a fear among his salespeople to 
push a line. He did not think this possible; 
then and there I walked up to one of his 
clerks and asked: “How are your sales on 
belt buckles? Why is it you do not sell 
more of them?” 

The clerk replied that another make 
seemed to have the lead. The proprietor 
was satisfied; he did not recognize this as 
fear, but when I talked with this salesman, 
and asked him to tell me the advantages this 
“other” make had over the buckles his store 
was handling, he had to give it up; he had 
nothing to say; he simply was afraid of his 
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The Shadow 


Two pilgrims were resting on the Sahara Desert 
sharing the shadow of their one camel. The sun 
was high—the sands were hot, and there wasn’t quite ss 
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enough shade to go around. 

















So each fell to arguing for more of the shadow. sc 
They came to blows—they scared the camel, who started 
a marathon for the oasis some fifty miles away. 
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ORAL: They fought for the shadow; they lost = 


the substance. 
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In buying jewelry for your stock, don’t purchase the | as 
shadow and miss the substance. a 
~~ buy Price and forget Quality. | : 

Don’t pass goods of unquestioned quality that bear — 
a trade-mark and accept those of inferior make that the EE 
manufacturer himself is ashamed to own. H 

Larter-made Jewelry is of the highest standard of a: 
quality and on every piece you will find this registered | 





trade-mark 





LARTER & SONS 
15 Maiden Lane, New York 
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competitor. As a matter of fact, the buckles 
his store was handling were superior to the 
other brand that this salesman feared. As 
I talked with him I found he knew the 
good points of his brand, knew its selling 
arguments, but he was afraid to advance 
them. 

I watched a salesman selling an article 
with which I was familiar, and ncticed he 
evaded mentioning a certain talking point 
which was good, and which I always knew 
to clinch a sale. When the customer had 
gone, I asked him why he had not mentioned 
this. 

“Because,” he said, “whenever I speak 
of it people look credulous; I imagine they 
express a look of disgust.” “You are dead 
wrong,” I said, “you simply do not believe 
in that particular feature yourself.” 

He admitted he did not believe in it. I 
asked his reason, and found it was merely 
an opinion he had. He had never tried cne 
himself. I told him to work this out and 
prove it to himself, or to, at least, have 
confidence in it. You must believe a thing 
yourself before you can make others believe 
it, By this is meant, you must not snis- 
represent. 

Certain things are claimed for all articles, 
but the salesman mistrusts these, or, in 
other words, cannot warm up to them. He 
cannot say to a customer, using the phrase 
of the manufacturer, “this will do so-and- 
so.” Then it is that the salesman must 
discover his own individual way of ex- 
plaining and presenting the particular sell- 
ing points. If a salesman will only make 
every sales argument a part of himself, that 
is, give it out in his own words, it will be 
more convincing and he will make more 
sales. The “parrot” salesman is never a 
success. Do not fear to use your own ex- 
pressions, tell your customers the points, 
but put yourself, your individuality, into 
your argument, ? 

Guard against talking like a machine. A 
phonograph would do as well. Do not be 
a “phonograph-salesman.” That is, if a 
customer asks about a wrist watch, don’t 
slip on the “wrist watch record,” turn the 
crank and give no further thought to the 
sale, 


A man one time was trying to sell some 
advertising space in a magazine. ‘We have 
the greatest magazine of its kind in the 
world—at least, that is what the boss says, 
and the boss always tells the truth.” He 
smiled as though he had said something 
clever. It was difficult to believe a sales- 
man would make such a statement. 

A salesman at a haberdashery, from whom 
[ had bought for some time and for whcm 
I had considerable respect, told me one time 
when I was buying underwear that he 
always wore a certain make and found it 
entirely satisfactory; a second time he 
recommended another make, telling me with 
equal enthusiasm that this was the brand 
he wore. I was more amused than angry 


when a third time he recommended still. 


another kind about which I inquired, saying 
he had worn it for years. “Here,” [ said, 
“roll up your sleeve and let me see the 
kind of underwear you do wear. You are 
all right, old man, but your memory is no 
Rood,” 

I realize these two illustrations have 
nothing to do with selling jewelry, but they 
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bring out a condition which 2xists in every 
line of selling. 

In selling goods there are many strange 
angles. There are people who are satisfied 
like the tale of -:¢ lady and the shoe. This 
story is about a customer who went into a 
shoe store for shoes. The salesman started 
to measure her foot, but the lady said, “I 
wear a number three shoe, please,” and 
took her foot off the stool. “Yes,” said 
the clerk, “but you see, we have a num- 
ber three for a size three foot, a number 
three for a size four foot, and a ntmber 
three for a size five fcot.’” He sold her 
the number three for the size five foot, and 
she was satisfied. But even in dealing 
with this class, the truth wins. If you know 
your job you will never find it necessary 
to lie. 

Have you ever seen the salesman who 
answers “Yes” to everything? For instance, 
when a customer comes into the store and 
looking at an article says, as if to himself, 
“This is gold,” and the salesman says, 
“Yes.” “This is bronze,” and the salesman 
echoes, “Yes.” “This is hand work,” and 
you hear the salesman’s “Yes.” “This is 
genuine leather,” and the salesman answers, 
“Yes.” You have seen lots of these salesmen, 
and sell large bills of goods, but I have 
noticed, too, that their customers seldom 
come back to the store again. 

Two women came into a jewelry store 
one time to buy a man’s cordovan belt. The 
salesman showed them one at a dollar, in 
imitation leather. “That is just what I 
want,” said one woman to the other “it is 
genuine cordovan.” 


Now, this salesman had been a “yes sales- 
man,” and in times past would have chimed 
in with “yes” and clinched the sale. I 
wondered what he would do. He noticed 
me watching him, and with an effort braced 
up and said: 

“This belt is not made from genuine 
cordovan. It is an imitation. For one 
dollar it would be impossible to give you 
a genuine cordovan belt. I do not want 
you to buy it thinking it cordovan, and if 
anyone else has offered you a belt made as 
well as this one and tells you it is cordovan, 
for a dollar, they are misrepresenting.” 

The customer wanted a cordovan belt, she 
thought the one she had seen was cordovan 
and it looked like a belt a neighbor’s hus- 
band wore. They went out of the store 
without buying. The salesman said to me, 
with just the least reproach in his voice, 
“I could have sold that helt by simply say- 
ing ‘Yes’ to the lady’s remark.” 

“Certainly you could have sold that belt,” 
I said, “but could you sell her anything 
else after she found you had misrepresented 
tne real value? Do you think she would 
think of this house when in necd of some- 
thing again, or recommend it to her friends? 
Honesty in salesmanship, as in everything 
else, is the best policy.” 

That day the two ladies returned, asked 
to see the belt again, and bought it. They 
explained they had looked at belts in other 
stores, and the clerks had tried to “pass cff” 
the very same leather as being cordovan, 
and they had come back to the store where 
they believed they were getting a “square 
deal.” 

In every test it will prove that one should 
not fear to tell the truth. 
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Keeping Freshness in One’s Work 





66] )ESIGN is always an expression of a 

thought, a feeling or an emotion, of 
a personality. Jewelry design is no excep- 
tion. Design for jewelry is to realize an 
idea in terms of metal and stones. The 
thought may be to display some beautiful 
gem with a metal that may be so treated as 
to accentuate the qualities of the stone and 
to harmonize with the characteristics of the 
wearer. The success of such an attempt de- 
pends largely upon the ability to see these 
gem stones in their proper relation to the 
person; in a word, the designer must not 
only know the laws of beauty which make 
for artistic expression but also personal 
characteristics, that the two may be happily 
combined. 

“Unless the designer, then, is a wide- 
awake student of life itself the expression 
of his thoughts will become monotonous, 
meaningless, and dead expressions. As life 
changes it becomes necessary therefore to 
make designing a changing conception of 
these relationships. The process becomes 
one of continual change and adaptation to 
life. In making these adaptations the de- 
signer must look to nature for inspiration 
and use her boundless resources in new 
ways. If jewelry is considered as an ex- 
pression of individual taste, and as neces- 
sary to happiness, it becomes a live subject 
stimulated by a human desire. These crea- 
tions must be as different in their manifesta- 
tions as personalities are in their varieties, 
In order to assure that the design may vary 
for each stone and for each individual, the 
student must forever regard each problem 
as peculiar to the conditions at hand. 


“Nature, with its inexhaustible supply of 
motives, may serve to keep the designs dif- 
ferent and at the same time fresh and full 
of living qualities. The student must seek 
not only new motives for expression but 
also new ways of interpreting these motives 
for the ideas. New structural arrangements 
must be invented, informal ways of arrang- 
ing the stones and new ways of disseminat- 
ing the interest of the motives must be tried 
at the expense of time and labor. Instead 
of the usual conventional method of dis- 
tributing motives, instead of the obvious 
ways of securing balance, the student should 
endeavor to strike out new avenues of ap- 
proach. The ingenious designer is constant- 
ly inventing new ways and means of obtain- 
ing the desired result. Instead, for instance, 
of beginning with the boundaries of the de- 
sign and working toward the stone, the cen- 
ter of interest, the process may be changed, 
working in zones from the center out to the 
confines of the design. 

“Above all, the designs must be done with 
ease and freedom if they are to look crisp 
and vivacious. Designs must be a direct re- 
sult of a thought and whatever changes or 
corrections are desired should be carried out 
in a new drawing. The results should look 
free, easy and appear spontaneously ex- 
pressed. If this method is adhered to, the 
designing will never become tiring nor will 
the designs look labored or strained.”— 
“Jewelry Making and Design.” 








J. G. Greve, Mason City, Ia., has moved 
his jewelry business into new quarters in 
the Hotel Hanford. 
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Amber and 








Superstition 














A RECENT article appeared in Deutsche 

Goldschmiede-Zeitung by P. Max 
Grempe under the above caption. We give 
translation of parts herewith. 

“Amber plays no unimportant role as a 
remedy in the superstitions of the peoples. 
On this account it was much used as in- 
cense material in ancient times; in the form 
of a ball they carried it in the hand as a 
medium for cooling. Bangles, rings and 
necklaces of amber were held in great favor. 
Amber was also employed as decoration for 
sofas and bedsteads and for bowls; objects 
of daily use, even, were made of it. Espe- 
cially noteworthy in this respect are sword 
hilts, knives, drinking utensils, spinning ap- 
paratus., 

“The opinion that Marcus Aurelius (221- 
235) had coins made of amber with the 
effigy of Alexander the Great, known as 
electron in the Roman Empire is erroneous. 
According to recent researches it is firmly 
established that these coins were stamped 
out of an alloy of silver and gold; simply 
its being named with the Greek word 
‘elektron’ has led to the erratic assumption. 
In Africa alone amber appears to have 
been used for money. The collection of the 
Naturalists’ Association in Danzig exhibits 
such a coin. Indeed Moldenhauer dares to 
assert that even in this case it is not amber 
but copal gum concerned. 

“Concerning the origin of amber in ancient 
times it was believed to be made of ex- 
cretions of animals—especially of the lynx 
and the elephant. Then they believed amber 
to be the solidified foam of the whale, a 
kind of waxy creation of ants, of thickened 
sun ether, of mineral honey of wild bees or 
of crystalized bird dung. It has also been 
looked upon as oil from rocks which 
streamed out of the sea’s depths and solidi- 
fied and hardened in salt water. The most 
curious view about the origin of amber 
was that of the Konigsburg professor and 
consistory judge, Dr. Johannes Gottfried 
Hasse, who, according to Moldenhauer, de- 


clared it must be looked upon 
as originating from the trees of Para- 
dise, 


“According to the information of the 
Nuremberg Metthesius, in the year 1563 the 
value of the white amber was highest and 
costliest being worth its weight in gold. 
A communication of 1172 tells us: “In the 
Orient also amber is preferred to many 
Precious stones. In Sina it is valued so 
high and dearly that the common man can- 
not purchase it, only royal persons, who 
¢steem it much more than gold and silver, 
Wear it on the neck in preference to pearls, 
diamonds and rubies.” 

The writer details the many uses of 
amber as antidote or remedy for diseases 
of all kinds in olden times, most of which 
have found description in the columns of 
THe JEWELERS’ CIRCULAR at various times. 
New to us is that the Arabian physician 
Ariceana prescribed amber plasters for 
wounds and chronic swellings of the knees. 
Callistratus recommended amber for numer- 
ous physical ailments, among others used 


pounded into meal and mixed with mastic 
and water for stomach troubles. Oil ob- 
tained from distillation of amber together 
with tree (sic?) or linseed oil, with a 
dash of oil of rose, was good for burns, 
besides eliminating pains in the stomach or 
vomiting—the goldsmith used amber pre- 
pared with sugar for solder burns, etc. 
Margrave Albrecht presented Luther with 
a piece of white, opaque amber as an espe- 
cially effective remedy for calculus, so 
highly esteemed as medicine that such pieces 
were forbidden export to other countries by 
command of the Order of Knights of 
Prussia. Ersch & Gruber’s Compendium of 
All Knowledge contains “only” 210 methods 
of application of amber for: wound-salves, 
dry steam-baths, against hysterical troubles 
and cramps, women’s ailments, sciatica, etc., 
etc. The attractive power of amber is so 
great, according to the Celtic tales that 
Hercules Oginius wore a chain of gold and 
amber to attract the masses of men to him. 
This “northern gold” was worn by the 
Roman gladiators for its mystic powers; 
even the nets spread above the arena’s 
boundary to keep off the scratches of wild 
animals was fortified with pieces of 
amber. 








India’s Decorative Arts in Metal 





oOTHE subject of Indian arms and armor 
is So vast that it would be impossible 
to give any detailed account of it here; but 
mention must be made of the more impor- 
tant forms of decoration. Best of all is the 
art of carving steel, which attained such 
perfection in Tanjore and other parts of 
southern India, where it no longer flour- 
ishes, and in Rajputana, where the armorers 
still work. Superb examples from Tanjore 
are in the Madras Museum * * *; 
while there are fine collections of chiselled 
and damascened arms in all the Rajput pal- 
aces. There are many types of damascening 
(koft) and encrusting—the inlay or overlay 
of one metal on another—all of them prac- 
ticed throughout India, or at least in several 
widely separated localities, and often com- 
bined in one and the same piece of work. 
In the simplest and cheapest method, the 
steel or iron basis is first roughened by 
scoring with fine scratches, then gold or sil- 
ver wire is pressed down according to the 
required design, well hammered. Good 
work of this kind is still done at Sialkot in 
the Panjaband and in Travancore. From 
this there are transitions to the proper in- 
laying of wire in deep grooves cut in the 
ground metal: when hammered down, the 
wire is tightly held by the sides of the 
grooves, and the surface may be filed down 
and polished. Gold or silver on steel, and 
silver or brass on copper, are the usual com- 
binations. In another sort of work, fre- 
quently combined with the wire inlay, small 
plates of the encrusting metal are inlaid on 
excavated areas of the ground, the edges of 
which areas are hammered over to grip the 
inlaid plate. 
“A familiar example of quite flat encrus- 
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tation, usually combined with wire inlay, 


is seen in the well-known bidri ware. This 
is an alloy of zinc, lead, and tin, from which 
are made dishes, basins, pandans, etc., used 
both by Hindus and Mussulmans. It is, 
however, an old Hindu art, taking its name 
from Bidar in the Deccan. Another impor- 
tant center was Purnea in Bengal, where 
also flourished a special local style of silver 
inlay on copper, combined with inset silver 
ajourée. After the silver inlay is com- 
pleted, the surface of the bidri ware is chem- 
ically blackened. In some types of encrusted 
ware the excavated area is carved or re- 
poussé, forming a raised design to which 
the thin overlay readily adapts itself when 
hammered down. Much of the most florid 
work of this sort is of modern manufacture 
in Tanjore, and a reflection of the same tech- 
nique appears in a form of Lucknow bidri, 


‘where the silver overlay is raised in relief. 


But the flat encrustation is almost always 
more plasing and richer in effect without a 
suggestion of overloading. 

“In old work, also, copper only is over- 
laid on the brass; the modern use of silver 
has a somewhat tawdry effect. Of great im- 
portance from a practical point of view, and 
from an esthetic, are the vessels entirely of 
brass or copper, used by Hindus for ritual 
and domestic purposes. Brass does not ap- 
pear to have been in use before the XI cen- 
tury; before that time all vessels were made 
of bronze or copper, as many still are. An 
extract from the Mahanirvana Tantra will 
show with what pious and devoted affection 
objects intended for ritual use were manu- 
factured: ‘The jar is called kalasha, be- 
cause Vishnakarma made it from the differ- 
ent parts of each of the Devatas. It should 
be 36 fingers in breadth, the mouth six, and 
the base five. This is the rule for the de- 
sign of the kalasha. It should be made 
* * * without hole or crack. In its 
making all miserliness should be avoided, 
since it is fashioned for the pleasure of the 
Devas.’ 

“Temple lamps are of infinite variety: the 
most characteristic are the standing lamps 
in the form of a branching tree, each branch 
ending in a little bowl for oil and wick. 
Others are simple upright stands, supporting 
a shallow bowl arranged for several wicks; 
and very frequently the central rod ends 
in a bird finial, usually a hamsa or a pea- 
cock. Similar lamps are also suspended by 
chains, which are themselves richly varied 
in design and excellent in workmanship. 
Lamps in the Buddhist temples of Ceylon 
are often hollow, containing oil which con- 
tinually refills the small mouth containing 
the wick; some of these also are in bird 
form. Perhaps the greatest variety of all 
kinds of standing and other lamps is found 
in Nepal. Another frequent form is that of 
a standing woman, holding forth a shallow 
bowl for oil and wick. A beautiful form 
of lamp for burning camphor before an 
image consists of a little bowl, enclosed in 
the center of a many-petaled lotus, made to 
open and close.”—CooMARASWAMY. 








Silver cups, and gold, silver, and bronze 
medals, for prizes—Panama. Purchase de- 
sired. Quotations, insured parcel post or 
registered mail. For further information 
write to the Bureau of Foreign and Domes- 
tic Commerce at Washington, D. C., or any 
of its branches and refer to File No. 4947. 
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Renewed Interest in Foreign Markets 





Commerce Department Reported to Be Swamped with Inquiries as to 
Foreign Trade by Manufacturers During the Past Year 




















WASHINGTON, D. C., Jan. 2.—Remarkable, 
nation-wide interest in foreign markets, re- 
flected by a 400 per cent increase in inquiries 
directed to the Department of Commerce by 
American business establishments of all 
kinds, during 1922 over 1921, is disclosed in 
the annual report of Director Julius Klein of 
the Bureau of Foreign and Domestic Com- 
merce, made public today. 

The report, covering the fiscal year ended 
June 30, 1922, indicates that nearly 600,000 
letters, each one dealing with a_ specific 
foreign trade problem, and thousands of rou- 
tine inquiries, were received and answered 
by the Bureau during the period mentioned. 
The number per day increased from 1,000 in 
July, 1921, to nearly 3,000 at the close of 
the year on June 30, 1922. 

More than 50,000 manufacturers and mer- 
chants called in person during the year at 
the Bureau’s branch offices in the leading 
cities to discuss export matters. Over 
350,000 confidential circulars (each on a 
given trade prospect), and nearly 1,000,000 
lists of prospective foreign buyers were pre- 
pared for the use of business men. 


The largest Italian contract awarded in 
years amounting to $13,000,000 was secured 
for an American firm through the help of the 
Bureau’s office in Rome. ‘The rights of 
American shippers of goods valued at 
$68,000,000 to $80,000,000, caught in the port 
congestion in Cuba, were successfully safe- 
guarded through the aid of the Bureau’s 
Havana representative. The Vienna office 
enabled an American concern to obtain an 
order for $1,500,000, and the Madrid office 
saved for American exporters contracts in 
Spain covering 100,000 tons of wheat. 

Through an effective arrangement with 
several hundred newspapers and trade jour- 
nals reports of the Bureau are now made 
immediately available to between 5,000,000 
and 10,000,000 readers regularly, compared 
with a few thousand the previous years. As 
a result of a new system of press releases, 
one of the Bureau’s most important services 
involving specific market openings in all parts 
of the world has been made simultaneously 
available in every section of the United 
States, for the first time in the history of 
American official trade promotion. 

Describing the fiscal year 1921-22 as “one 
of the most crucial periods in the history of 
the nation’s foreign trade,” Director Klein 
Points to the complete reorganization of his 
Bureau under Secretary Hoover’s direction 
as the prime factor enabling it to help Ameri- 
can export interests withstand the “inroads 
of recovering European competition in the 
world’s markets.” 

Following out the policy of “better service 
with less meddling,” Director Klein says that 
the Bureau of Foreign and Domestic Com- 
merce now serves business on a commodity 
basis, through 17 new divisions which spe- 
Cialize on America’s great export products 
of the factories and farms. These divisions 
are headed by sales experts selected by the 
trades themselves and guided in their work 





by about 70 committees composed of busi- 
ness men representing over 150,000 manu- 
facturers and merchants in the leading ex- 
port industries of the country. This ar- 
rangement insures a maximum service to 
each industry at a minimum outlay of time, 
labor, and money. 

In concluding his report, Dr. Klein states 
that if the Bureau is to carry on and en- 
large its work in the manner dictated by 
the economic situation of the country, its 
activities should be extended to cover the 
study and promotion of domestic commerce. 
Its foreign service should be strengthened 
by the establishment of offices in new mar- 
kets. Experts in commodities not yet specifi- 
cally provided for, such as tobacco, grain, 
and many manufactured specialties, should 
be added to its present staff to meet the in- 
creasing demands of the trades. The salaries 
of many statutory positions should be con- 
siderably increased, otherwise the Bureau 
will continue to lose some of its more valu- 
able help. 








Boston Police Hold Man Believed to Have 
Smashed and Robbed the Windows 
of Many Jewelry Stores 


30sTON, Mass., Jan. 3—A man who the 
police believe has smashed several jewelry 
store windows in the last year and seized 
several thousand dollars’ worth of valu- 
ables, was arrested Saturday, Dec. 30, and 
held as a suspicious person. He gave the 
name of Edward Anderson and said he lived 
on the Bowery, New York city. A half 
brick, wrapped in newspaper, was found in 
his pocket. 

Anderson was first noticed by Patrolman 
McInerney watching a store on West St. 
He then went up toward Tremont St. The 
officer trailed him. Anderson stopped out- 
side of the display windows of the Shreve, 
Crump & Low, Inc., and then went down 
Tremont St., where he stood outside the 
jewelry store of the Reagan Kipp Co., gaz- 
ing into one of the windows. There the of- 
ficer approached and questioned him. Ander- 
son said he was on his way to work in a 
lunch room, but could not tell where it was. 

The patrolman then “frisked” him on the 
outside of his clothing for any weapons, and 
felt a lump in Anderson’s clothing, which 
the latter said was a cake of soap. Later, 
at the station house, it was found to be a 
half brick. Credentials found on the sus- 
pect led the police to believe that he had 
sold loot to jewelry houses, and an inves- 
tigation is being made. A notebook, con- 
taining the names of several jewelers, also 
was found on him. In his necktie he wore 
a stickpin, containing a cluster of diamonds 
valued at $1,000. 

The suspect admitted he had been ar- 
rested in Boston on the charge of carrying 
a gun, and had also been in trouble in 
New York, though for what offence the 
police did not say. 

The window smashing and plundering be- 
gan about a year ago. A number of jewelry 





49 


and other stores reported to the police that 
a passerby, evidently looking over or mark- 
ing store windows which he intended to rob, 
slashed the glass with a glass-cutter, prob- 
ably a diamond. Boys at first were thought 
to be responsible. It is now believed that 
the thief first slashed the windows in order 
to make it easier to break the glass later. 








Production of Silver and Electro-Plated 
Ware Increasing in Birmingham, Eng. 


The production of silver and electro- 
plated ware in Birmingham, Eng., is on the 
increase, according to a report made recent- 
ly to the Bureau of Foreign and Domestic 
Commerce, by Consul John F. Jewell. In 
his report on this subject, Consul Jewell 
wrote as follows: 


“The silver and electroplate factories of 
Birmingham are probably turning out more 
goods at present that at any previous time 
in their history. This increased production 
is due in part to the revival of trade, but 
mainly to improved manufacturing methods 
and organization and increased enterprise. 
It is said that the industry has made strik- 
ing progress in recent years, particularly in 
sterling silver and high-class electroplated 
hollowware, and to a considerable extent 
this advance has been at the expense of the 
manufacturing centers of London and Shef- 
field. The Birmingham factories which pro- 
duce table hollow ware are reported by the 
Ironmonger (a British trade publication) of 
Nov. 4, 1922, to be buying much more raw 
silver than those of Sheffield. On the other 
hand, Sheffield is said to exceed Birming- 
ham in the output and sale of spoons and 
forks. 


“In general, the largest demand is for the 
cheaper grades of silver and electroplated 
goods. Owing to the keen competition, 
however, manufacturers and dealers state 
that it is necessary to quote prices which 
barely yield a small margin of profit.” 








Market Prices for Silver Bars 
The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: 


Domestic 

Selling Price Silver, 
London U.S. Govt. Standard 

Date Official Assay Bars Price 
Pee D SS sanaews 31y% Holiday Holiday 
Meee Bana wascas 31% 66% 99% 
(A: Ca peitecawes 31% 67 99% 
Sa, eer 32% 68% 99% 
BM Ditaielancewe's 31% 67% 99% 
| er 68 99% 








The members of the R. F. Simmons Co., 
Attleboro, Mass., chain manufacturers, which 
was started in 1873, are celebrating this year, 
the 50th anniversary of the business and to 
the friends and patrons of the company in 
commemoration of the event, has been sent 
an attractive little leather covered memoran- 
dum book which extends the concern’s 
greetings with heartiest thanks and appre- 
ciation of the many friendly courtesies 
that have made possible its prosperity and 
growth. The book beside containing a page 
for the identification of the owner, is a 
small cyclopedia of general information on 
various topics and also contains a calendar 
for the year 1923. 
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Deltah’s Greatest Year 


The new 1923 line of Deltah Pearls is wonder- 
ful, unapproachable, something to grow en- 
thusiastic about, to sell with conviction, to profit 
by. New ideas in pearl boxes (patented) which 
will help sales—new ideas in clasps mounted 
with diamonds and genuine Heller Hope Blue 
Sapphires—new and finer qualities—improve- 
ments—additions—innovations. Sales proved 
1922 was a Deltah year. Work with Deltah in 
1923 and profit by the greatest growth a pearl 
line has ever known. 



































Prices for 1923 Deltah Pearls will not be raised for the 
present. In spite of rising costs of clasps, boxes and 
labor—in spite of the increased tariff on pearls, prices are 
not being increased. Larger volume of business is being 
relied upon to compensate for the smaller profit. 


Unapproachable values and _ intensive advertising will 








sell more Deltah Pearls during the great pearl year 1923. 
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The News from England 





Report on the Diamond Trade—De Beers Consolidated Mines, Ltd.—Abosso 
Gold Mining Co. Will Increase Output If Labor Is Available—Perfect 
Ruby Valued at $60,000, Shipped to London from India 
—Luxor Treasure 














Lonpon, Dec. 26—The Federation of 
British Industries has just issued a report 
in which the present-day status of the dia- 
mond is dealt with and the prospects of 
this gem during the coming year are dis- 
cussed. During the short period early in 
November when the exchanges fluctuated so 
violently, the Federation says, merchants 
in continental Europe continued buying in 
preference to holding their money in con- 
stantly varying exchanges. The diamond, 
being an article whose value was not sub- 
ject to fluctuations, was thus recognized as 
a safe medium for investment. Today the 
diamond remains one of the few articles 
possessing international value. Despite ex- 
change fluctuations prices for brilliants are 
to all intents identical in all four quarters 
of the globe, except in so far as they are 
affected by the duties levied by any particu- 
lar country. 

* * . 

Compared with the figures issued some six 
months ago when the unemployed diamond 
workers of Europe ran into several thou- 
sands there are today very few diamond 
workers idle in France, Belgium or Holland. 
Commenting on the present position of the 
diamond and the diamond market here the 
Times trade supplement says that London 
is now more than ever the headquarters of 
the world’s diamond supply, being prac- 
tically the only channel through which the 
rough goods coming from nearly all the 
mines in the world can reach the cutters. 
This, it is considered, eliminates competition 
and under-selling generally as far as the 
rough stones are concerned. It is under- 
stood that there is a working arrangement 
(for the further control of the sale of 
diamonds) between the London Diamond 
Syndicate and the Anglo-American Syndi- 
cate (controlling the late German South- 
West African mines). The Anglo-Ameri- 
can Syndicate, it is said, is making plans 
for the control of the Belgian Congo mines. 
Most of the leading South African diamond 
mines which in the early part of the year 
either closed down or reduced output to a 
Minimum, are restarting operations on a 
fairly large scale. The sale of rough stones 
from these mines through the medium of 
the London Diamond Syndicate has been 
fairly brisk lately. The diamond cutters 
are more keen for a “sight” today than they 
were six months.or a year ago. Which is 
considered a good augury. 

+ * * 


The opinion of the directors of De Beers 
Consolidated Mines that the worst of the 
diamond trade depression is now over will 
help to strengthen the confidence of the dia- 
mond trade in general and, incidentally, the 
conviction that 1923 is going to witness a 
big industrial revival both here and across 
the water. As would be expected, the De 
Beers’ accounts for the year ended June 30 
last show considerable shrinkage in the 


company’s revenue. This was the result 
of the severe depression that the diamond 
industry passed through following the boom 
year when everyone with money bought 
diamonds. A cablegram from the company’s 
head office in Kimberly received here this 
week states that a preference dividend of 
30 per cent has been declared. This means 
that part of the dividend arrears is being 
met. There still remains 30 per cent owing 
since the full dividend per annum is 40 per 
cent, and this will be the first dividend 
since the first half of 1921. The last divi- 
dend on deferred shares was 20 per cent 
for the year ended June, 1920. The total 
revenue for the past year, the company 
reports, was $3,632,450. For the year 1920- 
21 it was $14,700,000. Expenditure was 
$6,645,145, against $13,557,535. Although 
the directors see better times ahead for the 
diamond industry they give no inkling as to 
when De Beers’ mining operations are likely 
to be resumed. The company is proposing 
an increase of capital to $23,750,000 by the 
issue of 100,000 additional deferred shares 
of $12.50 each. The official reason for the 
proposal has not been disclosed officially. 
The resolution to increase the capital will be 
voted on at the meeting to be called for 
Dec. 29. 
* * * 

Railroad depots are being watched by the 
Paris police in the hope of catching an Eng- 
lishman who, according to a _ Russian 
refugee, Prince Dimitri Mazaloff, tricked 
him out of a $10,000 sapphire set in a 
brooch, The prince says he was invited 
to go to a hotel in which, the Englishman 
said, was a person who wished to buy the 
stone. The prince did so and there was vic- 
timized, he says, the Englishman bolting 
with the stone while holding it for ex- 
amination. 

* * * 

The Abosso Gold Mining Co., a West 
African producer, reports that if attempts 
now being made to obtain sufficient under- 
ground native labor are successful the pros- 
pects for the concern are distinctly good. 
Just now, the reverse is the case. The latest 
report shows a small profit for 1920-21, 
development having been limited owing to 
the insufficient number of natives procurable 
for the underground work. One reason for 
this labor shortage is said to be the large 
absorption of native labor on government 
schemes elsewhere. The governor has been 
approached on the matter of other West 
African colonies supplying this native labor 
and this executive has promised to give 
what assistance is possible in this respect. 

* * * 


Witwatersrand Deep, the Rand gold-pro- 
ducing company that does not belong to any 
of the big groups, has just announced two 
dividends—one of 12!4 per cent tax free and 
one of 7% per cent free of Union tax. The 
‘former is declared for the period ending 
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Dec. 31 and compares with five per cent 


for the period in 1921. The second dividend 
is payable subject to the approval of certain 
legal formalities that will be ratified at the 
special meeting to be held at the end of 
February. The two dividends just an- 
nounced bring the return for the year to 25 
per cent as compared with 10 per cent for 


1921. 


* * * 


What is claimed here to be the largest 
perfect ruby in the world and valued at 
$60,000 is due here shortly by the mail! 
boat from India. The principal of a firm 
of Indian brokers in London who will re- 
ceive the gem says that it weighs 22 carats 
and is oval in shape, being about a quarter 
of an inch in length. The stone, absolutely 
flawless, was dug up in a mine at Mogok,. 
Burma. 

* + * 


The Earl of Carnarvon, who, with How- 
ard Carter, stumbled onto ancient royal 
treasure buried in the Valley of Kings at 
Luxor, Egypt, has just reached London and 
has given details of the wealth of such items 
as carved gold chairs and carved alabaster 
vases of “such exquisite taste and finish” 
as have scarcely been dreamed of. The 
Earl doubts if any former find of ancient 
treasure has ever exceeded this one in mag- 
nitude. The alabaster vases were carved 
out of a solid block of alabaster and stand 
30 inches high. Carved lotus flowers are 
dropping from the mouths of the vases, the 
Earl said. All the figures on the chairs are 
carved from carnelian, lapis, turquoise and 
similar semi-precious stones. Chariot wheels 
found in the tombs were inlaid with semi- 
precious stones. The bare feet of the royal 
statues were encased in sandals of solid 


gold. 
* K * 


The jewel thieves appear to be turning 
their attention to country mansions and 
castles this yuletide, evidently in the hope 
of getting a good haul of modern type 
goods from the jewelry shops purchased as 
Christmas gifts. The Marquis of Aber- 
gavenny is the latest victim in this respect. 
His residence, Edridge Castle, was broken 
into during a heavy wind and rain storm 
and valuable heirlooms were carried away. 
Lord Henry Nevill, at present occupying the 
place with members of his family and a 
large staff of servants, slept through the 
burglary. Fifteen rooms were ransacked, 
and such articles as the Star of the Order 
of the Garter (presented by King Edward), 
a gold and enameled pendant badge with 
St. George and the Dragon in relief (from 
Edward Albert, prince of Wales, 1887), a 
gold snuff box from George III and a 
number of antique silver snuff boxes, 
watches, George TII spade guineas, signet 
rings, gold fob seals and the like were con- 
fiscated. The Abergavenny silver was 
locked in the larder and no attempt was 
made to get to it. 








Thieves early one morning recently threw 
a stone through a display window of the 
Jesse E. Cohen jewelry store, Steubenville, 
O., and according to the jeweler took from 
the window articles valued at between $400 
and $500. No trace of the thieves has been 
found by the police. 
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Reports from the European Diamond Markets 





Conditions in the Diamond Centers of London, Paris and Amsterdam as 
Reported by Correspondents of The Jewelers’ Circular 














Lonvon, Dec. 20.—During the past month, 
owing to the Christmas holidays, manufac- 
turing jewelers have been swamped with 
orders and many plants have found it neces- 
sary to take on additional workmen to care 
for the rush. The retail jewelers report 
good business thus far and are anticipating 
a brisk last minute rush from those who 
have thus far delayed in making purchases. 
Reports indicate that there has been so 
far a demand for medium-priced articles, 
indicating that the jewelers who cater to the 
middle class people are getting a big pro- 
portion of the trade this year, while those 
who depend more on the sale of expensive 
articles are not meeting with as good suc- 
cess. So far as the wholesale business is 
concerned, among diamond merchants, it has 
practically been suspended until after the 
holidays, but many of the diamond concerns 
are optimistic regarding the outlook for the 
coming year. It is always difficult and per- 
haps unwise to predict conditions in the 
diamond industry, but if a financial settle- 
ment is obtained between the countries of 
the world the general opinion seems to be 
that there will be a revival of trade and a 
more optimistic view prevails with the big 
concerns than in the past. 





AMSTERDAM, Dec. 21.—There has been 
noted a revival in trade conditions in this 
market during the past fortnight, so far 
as the sale of cut stones is concerned. This 
has been due to the presence of a number 
of foreign merchants. The presence of these 
buyers here at this time is unusual, as pre- 
viously December has been considered the 
slowest month of the year. If buyers ex- 
pected, because of business conditions, to 
find the price of diamonds weaker, they have 
been disappointed, as dealers are demanding 
high prices for gems, and the policy adopted 
by the London Diamond Syndicate does not 
incline toward a reduction. Here and there 
may be a small transaction consummated 
where there has been a grading of the 
prices, but this has been so in only isolated 
cases, and in many instances with only the 
ordinary qualities of stones. These transac- 
tions are made because of the fear of 
Antwerp competition, which is stimulated by 
the Belgian money market fluctuations, to 
the disadvantage of the Amsterdam market. 
Reports here, however, indicate that prices 
for rough material are gradually increasing 
and since labor is receiving a fair wage, 
there is no possibility whatsoever of a gen- 
eral decrease in prices. At the recent 
“sight” of the Belgian shipments in London, 
the greater part of the consignments were 
taken by Amsterdam and Antwerp im- 
porters, 





Paris, Dec, 20.—The course of business 
thus far this month has had an encouraging 
effect on jewelers and diamond dealers gen- 
erally and there seems to be every prospect 
that the holiday trade will prove satisfac- 
tory. This condition has given dealers more 
confidence and a better outlook for 1923 is 


held than has previously been the case. 
More orders are gradually being received 
from South American firms. This demand 
includes all grades of diamonds. The fluc- 
tuation in the money market. has made 
business uncertain from a buyer’s point of 
view and has been a deterant factor in carry- 
ing on business. Retail jewelers report that 
the watch bracelet still holds favor and 
that a considerable quantity of small cut 
stones have recently been sold as mountings 
for these bracelets. There is a demand for 
small pearls at the present time, especially 
as they are used in sautoirs and in other 
ways in the production of jewelry. As an 
illustration of the high prices that have been 
paid for pearls of late, it was recently stated 
that at an auction here, a string of pearls 
weighing about 406 carats was sold for 
£27,406 in addition to a luxury tax of £5,000. 
Other single pearls realized high prices. 








Creditors Start Bankruptcy Proceedings 
Against Leo Kahn, Rahway, N. J. 


Trenton, N. J., Jan. 3.—A petition in 
bankruptcy has been filed in the Federal 
Court here against Leo Kahn, a jewelry 
dealer of 139 Main St., Rahway, the peti- 
tioners and their claims being Robert and 
Louis Nadler, $251; E. J. Bass & Co., $134, 
and Alvin Silver Co., $364. 

It is charged by the petitioners that while 
the alleged bankrupt was insolvent, he made 
payments on antecedent indebtedness to cer- 
tain creditors amounting to $500 in order 
to prefer such creditors over others. 

Judge Charles F. Lynch has named former 
Assistant United States District Attorney 
Frederic M. P. Pearse, of Metuchen, as re- 
ceiver under a bond of $10,000. 

Judge Lynch has also signed an order 
making it necessary for Kahn to show cause 
in the Federal Court in Trenton on Jan, 15 
why he should not be adjudged in bank- 
ruptcy. 

Furst & Furst, of Newark, are attorneys 
for the petitioners. 








The Price of Art 





cy ET to my mind real art is cheap, even 

at the price that must be paid for it. 
That price is, in short, the providing of a 
handicraftsman who shall put his own in- 
dividual intelligence and enthusiasm into the 
goods he fashions. So far from his labor 
being ‘divided,’ which is the technical phrase 
for his always doing one minute piece of 
work, and never being allowed to think of 
any other; so far from that, he must know 
all about the ware he is making and its re- 
lation to similar wares; he must have a nat- 
ural aptitude for his work so strong that 
no education can force him away from his 
special bent. He must be allowed to think 
of what he is doing, and to vary his work 
as the circumstances of it vary, and his own 
moods. He must be forever striving to 
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make the piece he is~at work at better than 
the last. 

“He must refuse at anybody’s bidding to 
turn out, I won’t say a bad, but even an in- 
different piece of work, whatever the public 


want, or think they want. He must have a 
voice, and a voice worth listening to, in the 
whole affair. Such a man I should call, not 
an operative, but a workman. You may call 
him an artist if you will, for I have been 
describing the qualities of artists as I know 
them; but a capitalist will be apt to call him 
a ‘troublesome fellow,’ a radical of radicals, 
and, in fact, he will be troublesome—mere 
grit and friction in the wheels of the money- 
grinding machine. Yes, such a man may 
stop the machine, perhaps; but it is only 
through him that you can have art, i.e., 
civilization unmaimed, if you really want it; 
so consider, if you do want it, and will pay 
the price, and give the workman his due.”— 
WILLtAM Morris. 








Death of John M. Samuels 


Los ANGELES, Cal., Jan. 4—John M. 
Samuels, a highly respected and successful 
jeweler, doing business at 2605 S. Central 
Ave., died suddenly on the night of Dec. 27. 


. He had been in impaired health for some 


time but the end came quite unexpectedly. 
He was in his store attending to business 
Saturday night before Christmas, 

Mr. Samuels came here about 16 years 
ago from the middle west and until 10 or 
12 years ago was with the Taylor Bros. as 
watchmaker. He leaves a widow but no 
children. 








The Wadco News, published by the Whit- 
ing & Davis Co., manufacturers of mesh 
bags, Plainville, Mass., issued last week a 
special memorial number dedicated to 
Walter Livingston Rice, who, until his 
death, Dec. 1, was vice-president and general 
manager of the Whiting & Davis Co., and 
president and general manager of the 
Whiting Chain Co. This memorial number 
which is published on special paper, bears 
on the first page a large photograph of the 
deceased 6 x 7%, and the inside pages are 
devoted to expressions and tributes to his 
memory, as well as a list of the interests 
with which he was connected. On the last 
page are the stanzas of Tennyson’s “Cross- 
ing the Bar.” In this brief span of life, 
from April 4, 1889, to December 1, 1922, 
Mr. Rice made his mark in many ways, as 
will be seen from the following: He was 
president of Class of 1909 at Dean Academy, 
enlisted 35th Company, Commissioned Of- 
ficers’ Training School, Camp Lee, Va.; 
was vice-president and general manager, 
Whiting & Davis Co.; president and general 
manager, Whiting Chain Co.; director and 
vice-president, Parker Braid Co.; director, 
Plainville Savings and Loan Co.; trustee, 
Attleboro Savings Bank; director, New 
England Manufacturing Jewelers’ & Silver- 
smiths’ Association; director, Manufactur- 
ing Jewelers’ Board of Trade; director of 
Dean Club, and member of Excelsior Lodge 
of Masons, of Royal Arch Chapter, of 
Franklin Business Men’s Club, of Franklin 
Country Club, of Edward L. Grant Post 75, 
American Legion, and active man for Whit- 
ing & Davis Co., representing this concern 
for Associated Industries of Massachusetts. 
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OFFERS CREDITORS 20 PER CT. 





Resolution Passed to Accept Settlement 
Proposition Made by Attorney for I. 
Press & Sons, Philadelphia—Finan- 
cial Condition Outlined 


Creditors of I. Press & Sons, jewelers of 
Philadelphia, Pa., alleged involuntary bank- 
rupts, held a meeting last Wednesday after- 
noon at the rooms of the National Jewelers 
Board of Trade, 15 Maiden Lane, New 
York. The meeting was well attended and 
was presided over by Herbert A. Wolff, of 
Greenbaum, Wolff & Ernst, counsel for 
many of the creditors. Both Abraham and 
Joseph Press were also present to answer 
any questions, as well as Attorney Stanley 
Folz and Albert Greenfield, a prominent 
financial man of the Quaker City. As re- 
ported in these columns last Wednesday an 
involuntary petition in bankruptcy was 
filed against the Press concern on Tuesday, 
Jan. 2. 

The meeting was called to order about 
3:15 o’clock, at which time Mr. Wolff out- 
lined the history of the case and on behalf 
of the creditors’ committee, gave a report 
as to the operations of the business during 
the year when the concern was in the hands 
of the creditors’ committee. Following Mr. 
Wolff’s remarks, Mr. Folz addressed the 
meeting, at which time he submitted to the 
creditors an offer of settlement on the basis 
of 20 cents on the dollar, net cash. At the 
same time, he urged the creditors to accept 
this offer pointing out that in his opinion, a 
forced liquidation in bankruptcy would not 
net the creditors more than about 10 cents 
on the dollar. 

It was shown that the liabilities to general 
creditors are in the neighborhood of $375,000, 
and in addition, there is owing to relatives 
and friends for personal loans about $90,000. 
There is also owing to the government for 
taxes, which is a priority claim, more than 
$10,000 and in addition, there is considerable 
more money owing to Philadelphia banks. 
These banks, however, hold security but it 
is understood there is apt to be a deficiency 
which was estimated at about $25,000, by 
which amount the liabilities would naturally 
be increased. 

Mr. Folz reported that the chief asset of 
the alleged bankrupt concern was the valu- 
able Press building at the corner of 8th and 
Chestnut Sts., Philadelphia. This building 
is heavily mortgaged and the third mortgage 
for $75,000 is about to be foreclosed. On 
paper, the equity in this building is about 
$200,000, but it was brought out at the 
meeting that unless creditors take steps to 
Protect the building and prevent a fore- 
closure, this equity might be completely 
wiped out. Other assets include about 
$20,000 in the bank. and about $150,000 worth 
of merchandise. The book value of the 
ixtures was placed at $30,000 but just what 
could be realized on these fixtures at a 
forced sale is problematical. There are 
also also miscellaneous assets of doubtful 
Value, just how much was not estimated. 

After Mr. Folz had completed his report. 
Mr. Greenfield, the Philadelphia financier, 
also analyzed the situation and stated that 
€ was willing to come to the rescue of the 
Messrs, Press as he had always found them 
Onest and trustworthy. A resolution was 
then passed at the meeting, but not unani- 
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mously, accepting the offer of 20 cents on 
the dollar, net cash, as offered. Another 
resolution was also adopted requesting the 
receiver to petition the United States Dis- 
trict Court in Philadelphia to authorize an 
audit to be made bringing up to date the 
last audit of the creditors’ committee made 
as of Nov. 1, 1922. Before the meeting 
adjourned, Mr. Folz stated that he was go- 
ing to submit his formal offier of 20 cents 
on the dollar, net cash, to the bankruptcy 
court and creditors would then be ap- 
proached to sign acceptances of this offer. 

It might be stated that under the exten- 
sion agreement entered into with the Press 
concern last year, the creditors have re- 
ceived to date, 15 cents on the dollar and if 
the 20-cent offer is finally accepted, the 
creditors will have received a total of 35 
cents on the dollar. Another attendant at 
the meeting was Frederick B. Hurlburt, of 
H. O. Hurlburt & Sons, Philadelphia, and 
who has been appointed as one of the re- 
ceivers for the Press concern. Mr. Hurl- 
burt was present to answer all questions 
relative to the activities of the creditors’ 
committee of which he was also a member. 








OLD EMPLOYES ORGANIZE 





Members of Flatware Foremen’s Social As- 
sociation of Factory “E,” International 
Silver Co., Have Altogether Been 
in Service of the Concern 


for 484 Years 


MERIDEN, Conn., Jan. 3.—Nearly 500 
years with one company are represented in 
the combined years of service of the men 
in the accompanying photograph, which is 
that of the Factory “E” International Silver 
Co. Flatware Foremen’s Social Association. 
The occasion of the meeting was a rabbit pie 
supper given by Robert Hill, foreman of 
the hollow handle knife-making depart- 
ment, on his birthday. All the flatware fore- 
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men of Factory “E” were invited atid are 
in the photograph. 

The occasion proved so pleasant that it 
was decided to organize and the Flatware 
Foremen’s Social Association was the result. 
The following officers were chosen: Walter 
Bradshaw, foreman of the Grinding Depart- 
ment, president; Delbert L. Ingraham, fore- 
man of Metal Stock Spoon and Solid Knife 
Department, vice-president; Wilbur A. 
Lisee, foreman Hand Burnishing Depart- 
ment, secretary, and Robert Hill, treasurer. 
An executive committee was also chosen, 
consisting of Wm. H. Burke, foreman of 
Rouge Buffing Department; Geo. S. Strat- 
ton, foreman Glazing Department, and Wm. 
H. Belcourt, foreman Plating Department. 

Mr. Hill was presented with a beautiful 
meerschaum pipe and it was decided to hold 
meetings once a month, except in hot 
weather, for social purposes and also for 
discussion of various matters of interest to 
the foremen. It was also planned to have 
talks by executives of the company or de- 
partment heads. 

As the photograph indicates, the total 
years of service given the company by the 
foremen present amounts to 484 years. As 
a matter of fact, the actual number is three 
or four years greater. Walter Bradshaw, 
who was chosen president of the associa- 
tion, has been in the employ of the company 
ever since 1881 and the association felt that 
in selecting him as their president they were 
not only recognizing a long term of faith- 
ful and intelligent service to the company,. 
but were showing their respect for the man 
himself, 

Those in the picture are: From left to 
right, standing: James M. Batten, Joseph 
J. Walsh, Otto F. Schiffer, Robt. Hill, Wil- 
bur A. Lisee, Chas. H. Dontigney, John J. 
Thomas, Wm. H. Belcourt, Henry Belcourt, 
Joseph Gelinas and Geo. S. Stratton. In the 
front row, seated, are: Delbert L. Ingraham, 
Walter Bradshaw, Wm. H. Burke, James 
W. Curren and Prosper E, Charest. 





FOREMEN OF FACTORY E, WHOSE COMBINED SERVICE WITH I. S, CO. NUMBERS 484 YEARS 
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The Canadian Gold and Silver Marking Act 


Some Interesting Facts as to the History, Enactment and Administration of 
This Statute Outlined by W. J. Ryan, the Inspector in Charge of 
Its Enforcement 














Some interesting and important informa- 
tion as to the enactment and administration 
of the Gold and Silver Marking Act of 
Canada is contained in a letter received last 
week from W. J. Ryan, Toronto, Can., who 
is the inspector under that law, as ad- 
ministered by the Canadian Department of 
Trade and Commerce. Mr. Ryan’s letter 
reads : 

“Toronto, Ont., Jan. 2, 1923. 
“Editor of THE JEWELERS’ CIRCULAR: 

“Some one was kind enough to send me 
a copy of your Nov. 29 issue, which had 
an account of the Jewelers Board of Trade 
banquet held in New York, After reading 
the remarks of the various speakers on that 
occasion, I can fully appreciate the difficul- 
ties that the Board will encounter in their 
endeavors to draw up an act regulating the 
marking of articles composed of platinum, 
gold and silver. 

Mr. Larter, with more truth than jest, 
compared the task of the building of Solo- 
mon’s Temple, and right here let me ask 
Mr. Larter and his associates not to feel dis- 
couraged, as an act having all the merit of 
your proposed Marking Act is deserving of 
all the time and labor you are devoting to it. 

“Mr. Lees, who represented the Canadian 
Jewelers’ Association at your gathering, 
speaking on the Gold and Silver Marking 
Act of Canada, seemed to have a slightly 
vague idea of his subject, that is, if your 
report of his remarks is correct. He is re- 
ported to have said that the Canadian Act 
was put on the statutes at the request of the 
manufacturers, and that any amendments 
made thereto were: made by Order-in- 
Council. If this were a fact, you no doubt 
would have a very poor impression of our 
government in Canada, and would naturally 
conclude that this country must be a haven 
for those seeking class legislation. That 
such is not the case is needless for me to 
say, 

“The committee who had charge of our 
act had anything but plain sailing in their 
endeavors to put it through Parliament. 

“In 1907 it was introduced in the House 
of Commons, and did not get far before it 
met with strenuous opposition from the re- 
tails jewelers, and as a result was with- 
drawn. 

“In 1908, with the support of all sections 
of the trade, it was brought up again, and 
after mature consideration and considerable 
discussion in the. House of Commons, and 
the Senate, the act was passed. 

“In 1909, the writer was appointed to 
enforce the act, and as any member of the 
Jewelers’ craft knows, it is easier to design 
an article than to make it, and so I found 
it when I endeavored to get convictions un- 
der the act. I found that the intentions read 
into the act by the trade, and the interpreta- 
tions put on it by the court were as different 
a the opinions expressed at your banquet 
on the marking of platinum. 

“After making note of the many weak 
links in the act, an almost entirely new act 


was drawn up with every section of the 
trade represented on the committee having 
the work in hand, and the result was the 
present act, which has been in force since 
January, 1913. So you see it was not such 
an easy task as Mr. Lees would have you 
believe. 

“T can hardly believe that Mr. Lees said 
that amendments to our act were made by 
Order-in-Council, as every school boy in 
this country knows that an act of Parlia- 
ment can only be repealed or amended by 
Parliament. 

“Mr. Lees is also reported to have said 
that in our act, if an article bears any mark, 
it must bear a mark disclosing the identity 
of the maker. I am sorry to say that such 
is not the case. The wish, no doubt, was 
father to the thought with Mr. Lees and I 
believe it would be a decided improvement 
if you would make your act to read that 
way. 

“However, you have the advantage of 
scrutinizing «ind dissecting all previous 
legislation, and no doubt you will benefit by 
the same, and frame an act that will not 
only protect the public, but bring to the 
honest manufacturer the fruits of his labor. 

“Wishing you success, I am, 

“Yours respectfully, 
“(Signed) W. J. Ryan, 
“Inspector Under the Gold and Silver 
Marking Act of Canada.” 








Federal Trade Commission Takes Action to 
Stop Use of the Term “French Ivory” 


WasuHIncTon, D. C., Jan. 6.—Branding 
toilet articles made of chemical compounds 
with the word “ivory” is an unfair trade 
practice which the Federal Trade Commis- 
sion has been endeavoring to eliminate for 
several years. Such misbranded imitations 
of ivory frequently pass from manufacturer 
to jobber and from jobber to retailer and 
thence to the consumer. Retailers generally 
have dropped the practice in advertising as 
did the manufacturers in branding. 

A new dangle has developed, however, in 
a case at present before the Commission, in 
which a jobber is charged with purchasing 
pyroxylin articles as such from the manu- 
facturer, unbranded, and after purchase 
marking them “French ivory.” The citation 
in the Commission’s complaint is directed 
against Hyman & Zaslav, of New York city. 
The complaint was issued today and the 
matter will proceed to trial. 

Hyman & Zaslav-are well known whole- 
salers in New York at 83 Bowery. In 
speaking of the complaint, Mr. Hyman of 
this firm stated that the matter came as 
a surprise to them because they had simply 
been following trade custom as to the use 
of the same and knew of no objection to it. 
He said the concern had no desire to con- 
tinue calling these products “French Ivory,” 
nor would they fight the case but would 
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agree to abide by any ruling which the Fed- 
eral Trade Commission thought proper to 


issue. He said they were perfectly agree- 
able to any such ruling, felt it was proper, 
but having had no idea that there was any 
objection to the use of the term, had simply 
followed what they thought their customers 
wanted, 








PLEADS NOT GUILTY 





Schwartz, Alias “Baum,” Alleged Swindler, 
Held for Trial and Confined to Tombs 
After Failing to Furnish $20,000 Bail 


An indictment charging grand larceny in 
the second degree as a second offender was 
filed recently against Sidney Schwartz alias 
“Harry Baum,” etc., and on Tuesday, Jan. 
2, the prisoner was arraigned before Judge 
Mancuso in Part I, Court of General Ses- 
sions, New York, at which time he pleaded 
not guilty. The original bail of $20,000 
was continued and as Schwartz was unable 
to obtain the necessary bond, he is now 
confined to the Tombs Prison. 

The indictment against Schwartz grew out 
of a complaint made by Simon Blum, 684 
Broadway, New York. The indictment was 
filed by the Grand Jury on Dec. 29 and 
charges that on Nov. 7, 1922, the defendant 
called at the Blum store and posing as a 
buyer for the Liberty Clothing Co., of 
Buffalo, N. Y., ordered 28 sheepskin coats 
costing $168. These coats, it is claimed, he 
ordered shipped to Buffalo. The coats 
were finally sent to the Liberty Clothing 
Co., and upon reaching Buffalo, Simon Blum 
was informed that the coats had never been 
ordered. 

Shortly after the incident, Schwartz was 
arrested in a restaurant on 14th St., through 
the efforts of L. Greenstein, of the L. Green- 
stein Clothing Co. When taken into cutody 
he was charged with the larceny of a beaded 
bag from L. Gutman & Co., but when the 
Blum complaint was filed, the charge made 
by L. Gutman & Co. was held in abeyance. 

In posing as a buyer for the Liberty 
Clothing Co., Schwartz, it is alleged, used 
the name of Mr. Morris, evidently intend- 
ing to follow out the old scheme which 
he has been using and by which, it is 
charged, he has swindled a number of 
jewelers in New York. This scheme was to 
order a bill of goods and then ask for the 
name of some wholesale jeweler where he 
could purchase an article for his wife or 
niece. He was usually sent to some 
reputable jewelry concern and upon his 
representation of being a buyer for the 
Liberty Clothing Co., and also upon the 
strength of the fact that he had ordered a 
bill of goods from some one known to the 
jeweler, he was invariably given merchan- 
dise withovt having to pay over any money. 
After he had obtained the jewelry, Schwartz 
would never return and the jeweler would 
have to suffer the loss. Schwartz gave 
his age as 40 years old, claims to have been 
born in the United States and told the court 
that for the past three months he had been 
residing on E. Houston St., New York. 








Joseph Bickart, jeweler at Wilkinsburg, 
Pa., was the victim of a window smasher 
recently who stole a considerable amount of 
jewelry. 
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Platinum Watches 


Set with Diamonds, also Diamonds and Sapphires 


These Wheeler watches are meeting with special favor 
with the enterprising jeweler whose customers have absolute 
faith in his judgment and discriminating taste. He appre- 
ciates Wheeler diamond watches, not only for their quality 
and beauty, but for the reason that every watch is absolutely 
guaranteed by us. 

The movements are thoroughly dependable. We would 
not countenance any cheapening of this fundamental part of 
a watch. 

The watch illustrated contains 30 fine quality diamonds, 
and is fitted with an 18 jewel movement. The price is no 
more than that ordinarily asked for watches of far inferior 
quality. 

We have a wonderful assortment, not only in popular price, 
but in more elaborate pieces. We can help you make sales. 





ESTABLISHED 1852 


The Wheeler trade-mark is your guarantee of 
on a platinum’ watch quality and satisfaction 


TRADE MARK 
REGISTERED 


Hayden. Wheeler & Co.Inc 


OFFICE AND FACTORY 


- 58 West 40th Street - New ‘York: 
Telephone Longacre 7300 
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Southern Jewelry Travelers Hold Annual Banquet 








Members of Association Renew Old Acquaintances at Fifteenth Annual Gath- 
ering in New York—Dinner Attended by About 
250 Members and Guests 

















Southern jewelry travelers returned from 
below the Mason and Dixon line for the 
15th annual banquet of the Southern 
Jewelry Travelers’ Association, which was 
held last Thursday night, in the north ball 
room of the Hotel Astor, New York. Each 
year this annual gathering is the magnet 
which draws the salesmen back to the 
metropolis to greet old associates, sing the 
songs of the southland, enjoy a dinner and 
a post prandial program. Starting back in 
1908, the association had its inception at a 
gathering of a few travelers in a hotel in 
New Orleans, called by A. E. J. Winter, 
who was chosen as the first president of 
the organization. From that beginning it 
has steadily increased in numbers until 
today it is one of the largest social groups 
in the jewelry trade. The banquet on 
Thursday night was attended by about 250 
southern travelers and their guests. The 
program of the evening included an address 
by the president and others at the head 
table and a vaudeville entertainment. 

The dinner was scheduled to begin at 6:30 
Pp. M. but it always takes the southern sales- 
men some time to properly renew old 
acquaintances and discuss the topics of 
mutual interest. As a result, it was about 
an hour later before the doors of the banquet 
hall were thrown open and the members 
and guests found their appointed places at 
the various tables. During the social hour 


before the banquet began, Irving H. Blatt, 
chairman of the banquet committee and his 
associates had been busy giving out the 
seating 


assignments and. arranging all 








other minute details of the affair. 

When the places in the banquet hall had 
been taken, President Lee Weber called 
upon the Rev. Dr. O. L. F. Mohn for the 
innovation and the lights were then turned 
down and a spot light focused on a silk 
American flag which was kept waving as 
the orchestra struck up “The Star Spangled 
Banner,” everybody rising and joining in 
the singing of the national anthem. Again 
the lights flashed and the photographer 
“shot” the group. The dinner was then 
started and for the next hour, a fine menu 
was given careful attention, time being 
taken during the serving of the dinner to 
join in singing of popular southern songs 
lead by the orchestra and a_ professional 
song leader. A part of the vaudeville pro- 
gram was also interspersed during the 
serving of the menu. 


During the dinner President Weber 
addressed the members of the association 
as follows: 


ADDRESS OF PRESIDENT WEBER 


Honored guests, friends and members of the 
Southern Jewelry Travelers’ Association. 

In reading last Sunday’s Times I came across 
an article written by the well known comedian 
Mr. Will Rogers, who says now-a-days all a 
inan goes into office for is to try and find out 
something, and then write about it. Gentlemen 1] 
am not only going to try and find out something, 
but I am going to endeavor while in office to do 
all in my power to increase the prestige of the 
Southern Jewelry Travelers’ Association, who 
have conferred the honor of electing me their 
president, and not wait until I am out of: the 
office and write about it. 

Gentlemen, I am quite sure that by now you 
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realize that this is my maiden address before such 


a distinguished body of men. I take great 
pleasure at this time in greeting you in behalf 
of the Southern Jewelry Travelers’ Association 
at our fifteenth annual gathering. I am sure 
that our organization has helped to form a more 
perfect feeling among the men who travel south 
in representing our line. And has brought to- 
gether a closer friendship with our trade in the 
South. 

Gentlemen, just a word concerning the outlook 
for the coming year, which is uppermost in the 
minds of the traveling men. I am _ convinced 
from all business reports that the outlook for the 
future is the brightest that we have entertained in 
the period of the past four or five years, and am 
sure we all feel with our country regaining its 
normal strength and the renewed confidence 
among the people, that with this condition, we 
should surely entertain an era of great prosperity. 

At this time I want to extend to Mr. Irving 
Blatt and his assistants in our organization, sincere 
thanks for their untiring work in arranging our 
evening’s entertainment. I wish you all a most 
enjoyable evening. 


Before the last part of the vaudeville 
program was started, President Weber 
called upon a number of the guests of the 
evening for short addresses. “Dr.” Loomis 
Wm. Davis was the first after dinner 
speaker and for 15 minutes, he kept the 
audience in a burst of laughter with his 
humorous stories. The “Dr.” has appeared 
at previous banquets in the jewelry trade 
and many of the old-timers recognized him 
as a professional after-dinner entertainer. 

President Weber next introduced Harry 
C. Larter, “Mayor of Maiden Lane,” 
chairman of the Jewelers’ Vigilance Com- 
mittee, etc., etc., who responded briefly in 
his characteristic style. Mr. Larter is 
always a favorite speaker at jewelers’ 
banquets and maintained his reputation as 
an after-dinner speaker. 

The next speaker on the program was 
introduced as a member of Mayor Larter’s 
cabinet and when David Kaiser, veteran 
jeweler and for years a southern traveler, 
arose to respond, he was greeted with a 
sterm of applause. He was, as usual, equal 
to the occasion and after a few preliminary 

















January 10, 1923. 





THE JEWELERS’ 





CIRCULAR 












a 





170 Broadway, cor. Maiden Lane, New York 
CUTTING WORKS: 29 GOLD STREET 
AMSTERDAM: 6 TULP STRAAT LONDON: 23 HOLBORN VIADUCT ANTWERP: 48 RUE SIMONS 
























| 527 FIFTH AVENUE : =: NEW YORK 








OPPENHEIMER BROS. & VEITH 


DIAMONDS—PEARLS 
PEARL NECKLACES 
meni 



























GOODFRIEND BROS. 
PEARLS 


Gem Emeralds and Sapphires 





542 Fifth Avenue 
a CER Oe tate reno 














—— 

















January 10, 1923. 


remarks, told a number of stories and com- 
mented briefly upon conditions as they 
existed when he traveled south as con- 
trastcd with the present day. 

The next speaker of the evening was L. D. 
Reynolds, past president of the Southern 
Jewelry Travelers’ Association, and a gen- 
eral favorite among the members. He 
spoke in a more serious vein, calling brief 
attention to the inception of the organization 
and to present world conditions. He made 
a strong plea for an exemplification of the 
brotherhood of man in the daily association 
of the members of the association. He said 
in part: 

“On a December night in 1908, this body 
held its first dinner. Our first president, 
the “Venerable”? A. E. J. Winter, spoke 
the words which started this association on 
its career of real activity. There were 46 
seated at dinner. We were all proud of 
our accomplishment. 

“Tonight upon our 15th anniversary, we 
stand as a strong representative factor in 
the jewelry industry, our watchword is 
‘good fellowship,’ the spirit of helpfulness 
one to another. The standards of the 
jewelry salesman is very high and it is 
our duty to maintain this standard. In so 
far as possible, it is our aim at all times 
to set an example before the coming gen- 
eration of traveling salesmen that they may 
place themselves in a proper light to at once 
receive the consideration and respect of the 
trade at large. 

“Considering the present period of unrest, 
with its many momentous problems both 
national and international, at our door, it 
would be gratifying to know that we were 
drawing closer and closer together and that 
the mark of mutual personal respect is being 
intensified. 

“With some in the past two years, that 
period has been one fraught with uncer- 
tainties; with some conditions were seem- 
ingly unsurmountable, but the courage and 
tensity of purpose shown has brought forth 
the manhood in man and the day has been 
won. We must have courage. The timid 
man counts but little in the rough business 
of trying to do well in this world’s work. 
So let us look ahead to that day which we 
hope is not far distant when the world, in 
a state of unrest at the present time, may 
come forth in tranquillity and peace with the 
great army of industry doing its part 
willingly and faithfully, looking to peace 
on earth and good will to man. May there 
be no man here tonight that may not receive 
the benediction of the gods in the part he 
may play in the revival of a period of sane 
life and renewed prosperity, thereby ex- 
emplifving the golden rule.” 

A. M. Loeb, president of the National 
Council cf Associated Traveling Men’s 
Associations, who was the next speaker, 
Teviewed the work which has already been 
accomplished by the Council calling atten- 
tion to the fact that an interchangeable 
mileage book good on all railroads in the 

nited States, would soon be issued to 
traveling salesmen, and to other work which 
has been carried out by the Council and 

Which is now being pushed forward. He 
spoke of the fight for the removal of the 
‘urtax on Pullman accommodations and of 
4 plan which the Council has been arranging 
r uniform medical service for traveling 
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salesmen through the registration of doctors 
in the various cities visited by the travelers. 
His address was an interesting review of 
the work accomplished and the plans now 
in progress. 

Just before the after-dinner vaudeville 
entertainment was started, Jack Goode, a 
popular southern traveler, was called upon 
for a few remarks and responded in a pleas- 
ant vein. Before the conclusion of his 
address, he called for three cheers for the 
first president of the organization, A. E. J. 
Winter, which were given with a spirit. In 
response to calls for a speech, “Gus” 
mounted the platform and thanked the 
members of the association for the honor 
paid him. He then made brief mention of 
the inception of the association and voiced 
his pleasure upon the success which had 
attended it in the years which have passed 
since it was formed. 

This ended the speech-making of the pro- 
gram and the remainder of the evening was 
devoted to a vaudeville program. Space 
forbids any extensive review of the indi- 
vidual acts but among the high lights of 
the evening were the burlesque boxing bout, 
the arrival of the four firemen who insisted 
upon everybody observing the order to stop 
smoking and finally turned out to be a 
quartet of professional singers; the sleight 
of hand performer who was given a hearty 
reception and, as the country newspapers 
say, last but not least, the Oriental dancer, 
who had to be seen to be appreciated. 

Irving H. Blatt, chairman of the dinner 
committee wrote the song entitled “Now 
Mr. Traveler,” which was printed in the 
program, and which the jewelers joined in 
singing. 

The newly elected officers of the organiza- 
tion are Lee Weber, president; Louis H. 
Pond, vice-president, and Royal H. Smith, 
secretary and treasurer, who were chosen 
at the annual meeting of the organization 
held in New York a short time prior to the 
banquet. 








Creditors Start Bankruptcy Proceedings 
Against Providence Jeweler Following 
Reported Robbery 


Provipence, R. I., Jan. 6.—The troubles 
of Morris E. Tober, doing business as the 
Tober Jewelry Co. at 277 Weybosset St., 
this city, have finally terminated in the bank- 
ruptcy court. About three weeks ago Mr. 
Tober reported to the police that his retail 
store had been broken into over night and 
the safe cleaned out of all the valuable stock, 
valued at more than $3,500. Although the 
safe had been opened by someone having 
the combination, there were evidences that 
entrance was through a rear window which 
had been forced. 

The day the robbery was reported a keeper 
was placed in charge of the premises at the 
instance of Sanderson Mfg. Co. of this city, 
and later by virtue of an order issued by 
the Sixth District Court, the property was 
sold at auction by Deputy Sheriff Frank F. 
Packard. 

Early in the week a creditors’ petition in 
bankruptcy was filed in the United States 
District Court for Rhode Island, the peti- 
tioning creditors being Van Allen & Co., 
$215.07; John T. Mauran Mfg. Co., $357, 
and General Chain Co., $922.98. 
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WINDOW SMASHER AT WORK 





Police Arrest Young Man in Connection with 
Recent Robbery of Saltzman Jewelry 
Co., Providence 


Provipence, R. [., Jan. 6.—Following 
closely upon the successful breaking of the 
large display window of the Tilden-Thurber 
Corp. at the corner of Westminster and 
Mathewson Sts., when watches valued at 
about $3,000 were stolen and of which the 
police have as yet got no clue, were re- 
ports of similar thefts at two smaller retail 
jewelry stores with an aggregate loss ap- 
proximating $500. One arrest has been 
made which the police think is a very im- 
portant one as they believe the prisoner has 
been making a specialty of window breaking 
and robbery. 

A young man giving his name as George 
Fenley, 26 years of age, was arrested by 
headquarters inspectors in connection with 
the recent breaking and robbery of the win- 
dow at the retail jewelry store of the Saltz- 
man Jewelry Co., 93 Aborn St., at 3:45 
o’clock on the morning of last week Friday. 
The window was smashed with a brick 
wrapped up in a newspaper to deaded the 
sound, and Fenley on Tuesday was held on 
a technical charge of vagrancy in the Sixth 
District Court, to allow the authorities an 
opportunity to continue their investigations 
and inquiries. Fenley, on a plea of not 
guilty, was held for trial Jan. 12, a bond of 
$500 being ordered, in default of which he 
was committed to the Providence County 
Jail. 

The break at the Saltzman store was dis- 
covered by Patrolman Lyons, who saw the 
newspaper-covered brick on the sidewalk, 
which led to the finding of the broken win- 
dow. The owner was notified and, after a 
hurried inventory, told the police that his 
loss included 25 gold rings valued at ap- 
proximately $100, missing from a case near 
the side of the window; 12 ladies’ watches, 
valued at $250 and six solid gold pendants 
valued at $50 and 12 cheap watches, valued 
at $35 had been stolen. Mr. Saltzman stated 
that his loss is covered by insurance. 


Suspicion was directed to Fenley by the 
discovery of six gold rings tied up in a 
handkerchief in a chair in which he had been 
sitting at a local hotel. The property was 
turned over to the police with a description 
of the man and later the rings were identi- 
fied by David Saltzman, the proprietor of 
the store, as among those stolen from the 
window of his store. Fenley would give 
little information about himself, the police 
say, confining his statements to the story 
that he has “been sleeping around” here for 
some time and lives “somewhere” in New 
York city. 


The Boston police are attempting to con- 
nect the man they arrested late last week 
in that city while he was standing near a 
store window holding a brick wrapped up in 
a newspaper, with the man now held by the 
Providence police for the Saltzman break, 
as it was committed under similar circum- 
stances. The fact that Fenley had a news- 
paper clipping of a New York robbery 
committed in the same manner has given 
rise to the suspicion that he may have been 
engaged in extensive operations of this 
character. 
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Thirty-third Annual Meeting of Brotherhood 








Members of Brotherhood of Traveling Jewelers Meet in New York, Elect 
Officers, Receive Reports and Transact Other Business— 
Secretary Woodland Honored 














The usual fine spirit of brotherly love and 
good fellowship dominated the 33rd an- 
nual meeting of the Brotherhood of Travel- 
ing Jewelers held last Saturday afternoon 
at the rooms of the Merchants’ Association 
in the Woolworth building, New York. 
More than 100 members attended this gath- 
ering at which new officers were elected and 
important business was transacted. An en- 
joyable feature of the meeting was the pres- 
entation to Secretary-Treasurer A. L. Wood- 
land of a handsome gold and platinum watch, 
chain and knife, given by the members as 
a mark of appreciation. 

The meeting was presided over by John W. 
Sherwood and was called to order at 2:20 
p, M. At the request of the president, all 





JOHN w. 


SHERWOOD, RETIRING PRESIDENT 
the ex-presidents of the association in at- 
tendance at the mecting were requested to 
occupy a seat of honor at the table. The 
only ex-presidents on hand to be so honored 
were Harry C. Larter, Harry Bliss and E. 
H. Eckfeldt. Later in the meeting, Newton 
Eltinge, president of the Traveling Jewelers’ 
Association, and N. Reid, secretary of the 
Same organization, were also called upon to 
“cupy seats at the table. 
_ The first order of business was the read- 
ing of the minutes of the last annual meet- 
mg by Secretary Woodland. After these 
were adopted, President Sherwood called for 
the annual report of the secretary-treasurer. 
As Mr. Woodland occupies both positions, 
€ read the reports, that of the treasurer 
showing the organization to be in a flourish- 
ing financial condition. The secretary’s re- 
port showed that on Jan. 7, 1922, the organi- 
aation’s membership numbered 293. Since 
‘at time, one member had been dropped, one 
d resigned, and six members had died, 
faving a total of 285 members. During the 
Year, however, 54 new members were ob- 





tained and at the annual meeting on Satur- 
day, Mr. Woodland reported that the pres- 
ent membership of the organization was 339. 
In the absence of the chairman of the ex- 
ecutive committee, President Sherwood re- 
ported that this body had held several meet- 
ings during the year, at which no import- 
ant matters had been taken up and only 
routine business had been transacted. On 
motion, this report was accepted. 

President Sherwood next appointed the 





PRESIDENT-ELECT 


L, D. REYNOLDS, 
following tellers to count the ballots cast for 
the election of officers: Charles J. Sweazy, 
Fred Miller and H. H. Seeley. While the 
tellers were counting the ballots, the busi- 
ness of the meeting was continued. G. H. 
Beardsley, as chairman for the nominating 
committee, merely stated that the only re- 
port his committee had to make was the 
ticket which the members had voted upon. 

Following its annual custom the members 
at this time, all rose and stood in silence 
while Secretary Woodland read the names 
of the members of the organization who 
have passed away. J‘ollowing this formality, 
Matthias Stratton was called upon to read 
the Brotherhood poem and also the poem 
written several years ago by the late Col. 
John L. Shephard. Another poem was read 
by President Sherwood which was written by 
A. S. Flint, a traveling representative of 
the Waltham Watch Co., Waltham, Mass. 
Later in the meeting the members voted to 
send a letter of thanks and appreciation to 
Mr. Flint for the poem. 

Upon the suggestion of the president, the 
members next took up the question of sub- 
scribing to one of the popular weekly maga- 
zines for each sick member of the organiza- 
tion. This was discussed briefly and it was 
finally decided to refer the matter to the 
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executive committee with power to act. 
Telegrams of cheer and good wishes were 
next ordered sent to the sick members of 
the organization. These messages were im- 
mediately despatched to the disabled mem- 
bers by Secretary Woodland and include J. 
E. Simonson, Frank F. Gibson, A. F. Carter, 
George B. Kelley and Clinton T. Van Hise. 
While the messages were being sent, Presi- 
dent Sherwood read a New Year’s greeting 
from J. E. Simonson, a sick member. 

President Sherwood next called upon 
Newton Eltinge, head of the Traveling 
Jewelers’ Association, to address the meet- 
ing. Mr. Eltinge touched briefly upon the 
organization of which he is president, and 
urged every one of the members of the 
Brotherhood to join the Traveling Jewelers’ 
Association, not only for its benefits but for 
the good it is doing in the trade. 

An inspiring address was also made by 
Harry C. Larter, who took as his subject, 
“Service.” He emphasized the importance 
of service in all fields of endeavor and point- 
ed out that the word “service” had seven 





asa] 











A. L. WOODLAND, SECRETARY 
different definitions outlined in the diction- 
ary. He called the members’ attention to 
the services which the organization’s officers 
and the association as a whole are rendering. 
He also urged upon every one of the older 
travelers to give a helping hand to the new- 
comers in the field, and in this way render 
a great service not only to the individuals 
but to the trade as well. In concluding, Mr. 
Larter read what he termed the “Simple 
Creed,” and urged his colleagues to follow 
this out. 

Following Mr. Larter’s remarks, the ques- 
tion of the association affiliating with the 
National Council of Traveling Salesmen was 
laid before the meeting by the president. He 
pointed out that as the Brotherhood was 
more of a social organization, the executive 
committee at a previous meeting had de- 
cided not to affiliate with the National Coun- 
cil. The action of the executive committee 
was concurred in by the members. A short 
recess was next declared and after a few 
minutes the meeting was again called to 
order. 

President Sherwood took occasion to in- 
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form those at the meeting that a number 
of Pacific Coast members were present and 
to these men, he extended greetings of the 
season. President Sherwood also briefly re- 
viewed the purpose of the Traveling Jewel- 
ers’ Association and pointed out the benefits 
derived therefrom. 


As the tellers had not quite finished count- 
ing the ballots, President Sherwood called 
upon the members to bring up any matter 
which they thought might be of interest to 
the association. 


G. H. Niemeyer took advantage of this 
occasion and urged that the members be 
notified of the death of any brother member 
within as short a time as possible. He 
pointed out that on a number of occasions 
he had received notification of the death of a 
member several days after the funeral. This 
he knew was no fault of the secretary but 
was probably due to the fact that the latter 
did not receive the information until too late 
to inform the members of the time and place 
of services and burial. As there are no 
financial benefits derived from the Brother- 
hood, Mr. Eltinge, the next speaker, pointed 
out that probably for this reason the secre- 
tary was not notified immediately. He 
stated, however, that the secretary of the 
Traveling Jewelers’ Association is usually 
informed immediately of the death of any 
member, and suggested that the secretaries 
of these two organizations co-operate and 
notify each other when a member passes 
away. Several other suggestions were made 
and it was finally decided that the secretary 
of the Brotherhood notify all members as 
expeditiously as possible of the death of any 
member and also include in this notice, 
where possible, the date and place of the 
funeral. 

One of the last official acts of President 
Sherwood was the submitting of his annual 
report. This report reads as follows: 


the Brotherhood of Traveling 


Jewelers 


To Members of 


My message today deals with the past and the 
president: 

Do not get nervous, as I will not burden you 
with any historical matters—because it requires 
many, many years to make things historical—We 
will confine ourselves to the recent past, to show 
what we have to be thankful for in the present. 

The trials you have had to contend with have 
been many. The hotel situation, the railroad con- 
gesticn, the sample-carrier problem and others. You 
faced the Pullman czars who said: ‘No lowers,” 
and «ften said “‘neither upper nor lower’’; the hotel 
clerks: ‘‘No rooms,” even though your request for 
Same had been sent in, in ample time to secure 
your reservation. You have often been ready for 
your room at 7 o’clock in the morning and were 
lucky if you had a bed at midnight— 

Then, your sample-carriers were hard to get, and 
lazy and grafting, when you did get one. Ten 
chances to one, he was wearing a silk shirt, cost- 
ing much more than the shirt on your back,—and 
at that—Whew! what a shirt. It certainly showed 
that the wearer was mighty economical, with his 
laundry bills. 

Well, that’s the picture of the past. Why 
cherish animosities against the perpetrators? They 
have “get theirs” probably—let us look at the im- 
Proved present: Now, you can get a lower berth 
(once in awhile) without bribing the Pullman 
‘ar with the price of his lunch, or by a handful 
of “your bosses cigars.” 

Now, the hotel clerk seems to remember you 
slightly, sometimes he will give the high sign of 
his office, with a hand-shake, with two little 
Squeezes, any way, it is not necessary today, to 
get a permit from the chief of police, just to speak 
to them, so they are improving. 

The sample-carrier will now give you a “thank 
you"—for a half dollar tip, but you will get little 
More from him than that. 

Again: (Coupled with these things) Our business 
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prospects are certainly much brighter. Now, ycu 
can hustle, and get something for the hustling 
worth while. Then, we are promised interchange- 
able mileage—and, Taxi fares are now within rea- 
son. So, with all these allurements, the optimist 
will find much comfort. Finally, let us “perk up.” 
Let us live in the present, smoothing out the 
bumps in the road, for ourselves, and the boys 
that are following behind us, so that cur blazed 
trail, as traveling salesman, shall be kept sharp. 
clear and permanent. 

Now a word before retiring as your president: 
I relinquish this office with real regret. It must be 
so—after presiding over this body, representing as 
it goes—the highest type of manhood—the ‘Grade 
A.” of business principles. But I have gained 
much, a wider experience among men, and most 
of all, an enlargement of my circle of Friends, 
which in the last analysis, is one’s greatest asset. 

In presenting the gavel to your inccming presi- 
dent may I commend the work of your nominating 
committee. They have chosen wisely and well. I 
have traveled with him, and served on many com- 
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he was so filled with emotion for the mo- 
ment that he was unable to say all that he 
would like to, but assured the members 
that what he was unable to convey to them 
at the time would be contained in a mes- 
sage which would be printed in the Feb. 7 
issue of THE JEWELERS’ CIRCULAR. at 

The newly elected vice-president, Louis 
Berger, was next escorted to the chair and 
in accepting the office thanked the members 
for the honor. Mr. Woodland who, by his 
re-election of secretary-treasurer, is starting 
on his 13th term, also delivered a brief ad- 
dress of acceptance. 

Under the heading of new business, the 
secretary was instructed to write a letter 
to the Merchants’ Association, thanking 
it for the use of the room. The next order 

















PLATINUM AND GOLD WATCH, CHAIN 


mittees with him, for many years, so I know him. 
No man in your organization stands higher in the 
esteem of the members and the trade at large—or 
has more of the attributes of “the real brotherhood 
of man” in his make up, than your new president, 


Mr. Lon D. Reynolds. 

Next came the report of the tellers, which 
showed that the following had been elected 
as officers of the organization: President, 
I. D. Reynolds; vice-president, Louis Ber- 
ger; secretary-treasurer, A, L. Woodland; 
and the members of the executive committee 
for two years, W. A. Brown and John W. 
Sherwood. 

Following the announcement of the elec- 
tion of these officers, the retiring president 
appointed Messrs. Rutherford and Stratton 
to escort the newly elected president to the 
chair. In presenting the gavel to the new 
president, Mr. Sherwood made a few re- 
marks and concluded by saying it was one 
of his great pleasures to know that he was 
being succeeded by such an able leader as 
Mr. Reynolds, 

In accepting the office, Mr. Reynolds 
thanked the members for electing him as 
president of such a worthy organization and 
expressed his appreciation of the honor and 
trust which had been placed in him. Mr. 
Reynolds informed the members that he 
would give the best that was in him and 
would endeavor to spread the spirit of 
brotherly love. He emphasized the im- 
portance of the organization and told the 
members that never during the history of the 
organization has it been more necessary for 
every member to band together and work for 
the future. In concluding, he stated that 


AND KNIFE PRESENTED TO 


A. L. WOODLAND 


of business was the election of a nominating 
committee, which the members did from 
the floor. After the nominations were all 
in, the secretary was instructed to cast one 
ballot fer the election of the following mem- 
bers to serve on this committee: Gustav 
Niemeyer, Fred Keller, William Staiger and 
Fred Miller. 

One of the pleasant features of the meet- 
ing came next when Archibald Rutherford 
addressed the meeting on the importance of 
service and told those gathered that there 
really could be no brotherhood if no serv- 
ice existed. After making a few general 
remarks, Mr. Rutherford called upon Sec- 
retary-Treasurer Woodland to arise and 
told him that he had been a faithful serv- 
ant to the organization and has been render- 
ing the members a great service during his 
many terms of office. Mr. Rutherford 
pointed out that the secretary had given the 
best that was in him and, after a few other 
complimentary remarks, he presented Mr. 
Woodland with a handsome gold and plati- 
num watch, chain and knife as a mark of 
appreciation from the members. Mr. Wood- 
land was taken completely by surprise by 
the presentation and it was with a great deal 
of effort that he was able to respond. He 
told the members, however, that he had a 
“hunch” that something was going to hap- 
pen as he had just been elected for the 
13th time as secretary-treasurer of the or- 
ganization. He also told his audience that 
he never derived more pleasure from 





(Continued on page 77) 
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PLAN TO REORGANIZE 





Directors of Waltham Watch Co. and Com- 

mittees of Holders of Preferred and Com- 
mon Stock Assent to Suggestion for New 
Corporation to Take Over the Business 


Boston, Mass., Jan. 6—A plan of re- 
organization for the Waltham Watch Co. 
has been presented to the stockholders with 
the approval and unanimous recommenda- 
tion of the board of directors of the com- 
pany. The preferred stockholders’ commit- 
tee, with George Peabody Gardner, Jr., 
chairman, and the common stockholders’ 
committee which I. Tucker Burr, chairman, 
have approved the plan and recommend its 
acceptance. 

The plan proposes the organization of a 
new corporation under the laws of Massa- 
chusetts to acquire the assets and business of 
the present company and to assume all its 
liabilities, which will be paid for in cash. 

Frederic C. Dumaine, assisted by a new 
board of directors, and with the backing of 
Kidder, Peabody & Co., Boston and New 
York bankers, will become responsible for 
the management. This will enable the com- 
pany to maintain its position in a prosper- 
ous industry where the Waltham company’s 
products and name have been favorably and 
widely known for over 60 years all over the 
world. 

The plan contemplates providing substan- 
tially in excess of $7,000,000 to pay off the 
coupon notes and the bank loans now out- 
standing. To raise a part of the money 
required, $1,700,000 of seven per cent prior 
preference stock will be offered for subscrip- 
tion by the present holders. Each preferred 
stockholder who assents to the plan will have 
the right to subscribe at par for $20 of the 
new prior preference stock for each share 
of preferred stock which he owns. He will 
receive $20 face value in prior preference 
stock and eight-tenths of a share of the new 
six per cent preferred. Each preferred 
stockholder who assents, but who does not 
subscribe to the new stock, will receive one- 
quarter of a share of new six per cent stock 
for each share of present preferred stock 
owned. 

Frederic C. Dumaine will undertake to 
provide management for the new corpora- 
tion, and with others interested in such 
management will share in the purchase of 
the Class A common stock. The business 
and the organization of the company are 
necessarily suffering because of the uncer- 
tainty as to the outcome of the efforts to re- 
organize, 

The new corporation will issue, upon or- 
ganization, the following securities: 


First mortgage 20-year six per cent 


DOHA. ie risicuwitraa ionaeawlean ver $3,000,000 
Five-year six per cent debentures .... 3,000,000 
Seven per cent cumulative prior prefer- 

‘Once stock: 1.64. USA ie ols jw aialln a Os 1,700,000 
Six per cent preferred stock ......... 5,000,000 
Class A common stock....25,000 shares...... no 
_par value, 

Class B common stock....70,000 shares...... no 
par value, 


The present company has outstanding $3,- 

000 of coupon notes dated Aug. 1, 1919, 
and due Aug. 1, 1924, and approximately 
%4,200,000 of bank loans, This indebtedness 
will be paid in cash and, including accrued 
Interest, will call for an amount substantially 
m excess of $7,000,000. Ir order to provide 
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this amount of cash the $1,700,000 of seven 
per cent cumulative prior preference stock 
will be offered for subscription at par to 
present stockholders and it is proposed to 
sell to a syndicate of which Kidder, Pea- 
body & Co. will be the managers, the $3,- 
000,000 of first mortgage bonds, $3,000,000 
of five-year debentures, 10,000 shares of six 
per cent preferred stock and 7,000 shares of 
common stock, Class B. 

For this the syndicate will pay $5,300,000 
in cash and will agree to underwrite the 
subscription to the $1,700,000 of prior pref- 
erence stock, thus making the amount of 
the commitment $7,000,000. It is also pro- 
posed that the syndicate shall purchase the 
25,000 shares of Class A common stock and 
pay therefor the sum of $250,000. 

The contract with the syndicate of which 
Kidder, Peabody & Co. will be the managers 
will provide that the syndicate shall purchase 
at par such portion of the new prior prefer- 
ence stock as is not subscribed and paid for 
by the present stockholders, and that the syn- 
dicate shall receive for each $20 or $10 paid 
by them an equal face value of the new 
prior preference stock and 55/100 of a share 
of the new six per cent preferred stock or 
65/100 of a shore of the new common stock 
as the case may be. The syndicate will re- 
ceive no compensation for the underwriting 
agreement other than the securities pur- 
chased by the members under their contract. 

A special meeting of the shareholders is 
called for Feb. 8 to act upon the plan. 

Mr. Dumaine, who will take over the 
management of the new company, has offices 
at 64 Ames building, Boston. He is treas- 
urer and trustee of the Amoskeag Mfg. Co., 
director of the Boston Manufacturers’ 
Mutual Fire Insurance Co., trustee and 
treasurer of Brooks Cubicle Hospital, Inc., 
director of the Eastern Steamship Lines, Inc., 
director of the National Association of Wool 


Manufacturers, director of the Old Colony. 


Trust Co., and also director of the United 
Drug Co. 








JEWELRY BANDITS SHOT 
One Killed and Another Wounded by Chi- 
cago Detectives when Cornered—Sur- 
vivor Confesses to Many Other 
Jewelry Robberies 


Cuicaco, Jan. 5.—A_ shooting affray 
which resulted in the death of Jack Spock, a 
jewelry store bandit, and a bullet wound 
in the right arm of his partner Richard 
Prestom, took place on Saturday of last 
week at 1103 W. Adams St., the rooming 
house at which Spock and Prestom stayed. 
Detective Hugh McCarthy of the Detective 
Bureau made the capture, and was assisted 
by an agent of the Jewelers’ Security 
Alliance. 

After Prestom was arrested, he confessed 
that Spock and himself had held up the 
jewelry stores of Louis W. Anderson, 3046 
Armitage Ave., on Dec. 9, and Albert J. 
Friske, 4112 W. North Ave. on Dec. 16. 
He was taken to Friskes’ store and there 
re-enacted the holdup. He also stated that 
on Saturday (the day they were captured), 
they had intended holding up the store of 
Vincent Gorecki, 3012 W. 22nd St. 

The men had stolen a large automobile 
to use in this last named job, and had placed 
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it in an alley near the store the night before. 
When they went to get the machine the next 
morning they discovered someone else had 
stolen the car from them. Without the 
car they decided to postpone the hold up, 
and from there went to their rooms where 
the detectives were waiting for them. 

As soon as Spock opened the door of his 
room and saw McCarthy he closed the door 
and attempted to lock him in. McCarthy 
was too quick for the thieves however and 
with gun drawn told Spock he would give 
them another chance to surrender. Prestom 
who was directly in back of Spock also 
pulled his gun and both of them rushed at 
McCarthy. In the melee McCarthy fired 
at Spock killing him instantly and wound- 
ing Prestom in the arm. 

Prestem also stated that both Spock and 
himself had entered a great many jewelry 
stores along North Ave. posing as cus- 
tomers, and looking over the place to see 
how many clerks were in the store and 
whether or not the store had a rear room. 
He further stated they expected to “stick- 
up” one or two jewelry stores a week. 

Jack Spock, the dead bandit, has a peni- 
tentiary record, and escaped from the Joliet 
honor farm which is located at Van Dalin, 
near St. Louis on Nov. 26. He was serving 
a term for holding up the jewelry store of 
Richard Peterson, 2644 W. North Ave., 
which is now owned by Jacob Burnstein. 
Richard Prestom was on parole and became 
friendly with Spock while they were both 
at the honor farm. Prestom continued to 
remain with friends at Van Dalin, and on 
Nov. 26, stole a car and called on Spock, 
who with three other convicts escaped 
attired in prison clothes. They went to 
Terre Haute, Ind., where they robbed a 
clothing store, and from there went to 
Columbus, O:, where they had a shooting 
match with the police but managed to 
escape. They arrived in Chicago Dec. 3d, 
and immediately held up several drug stores. 

Prestom implicated a Chicago attorney 
who was arrested and charged with receiv- 
ing the stolen goods. The alleged fence 
denies all charges. 

The preliminary hearing will come up 
next week at the Harrison St. station. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Weck Ended Jan. 6, 1923. 


The U. S. Assay Office reports : 


Gold bars exchanged for gold coin... $630,481.95 
Gold bars paid depositors............ 130,598.09 





Veer rrr Terr $761,080.04 


Of this the gold bars exchanged for gold 
coins are reported as follows: 


Total 


Date Exchange 
Pe ea iareib eas 0:4 herein waiwinrmn ed bw mais $232,878.77 
Or Poa aitay janaa tied. eae nea eae Va 134,789.55 
| RAPE a eee eee eee 112,586.49 
RRL Sie a once ee eawens hae arané 108,444.87 
MES ies se adaicerndweeeaeees 41,782.27 

BO Sutra viudeateroctmabedlue $630,481.95 








Search is being made in Cincinnati for 
jewelry stolen from the Trattner Jewelry 
Co., Toledo, by safe blowers Dec. 24. It 
is believed the men went to Cincinnati fol- 
lowing the robbery, which netted them 
$20,000 worth of jewelry besides $800 in 
cash, 
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SQUARE STONES | 


for Rings, Bar Pins and the New and Popular Styles of Jewelry. 








————— 


RUBIES EMERALDS 
AMETHYSTS TOURMALINES 
TOPAZ pede GARNETS 
AQUAMARINES BLACK ONYX 

and a wide variety of stones equally suitable. In all required sizes. 
Begin 1923 by making us your Headquarters for all supplies in 


Precious, Semi-Precious and Imitation Stones of Highest Grade 


H. NORDLINGER’S SONS, Inc. 












































NEW YORK: 70 WEST 40th STREET 
Paris, 32 Rue Beaurepaire Gablonz, a/N., 16 Steingasse. Providence, 63 Washington St. 
—— = | 
CABLE ADDRESS : AMSTERDAM 
RIPRAP, LONDON ANTWERP 


JAC. ROMYN 


BROKER IN ROUGH (SYNDICATE), AND CUT DIAMONDS 


BRISTOL HOUSE 


19-20 HOLBORN VIADUCT LONDON, E. C. 1. 


sl 

















Australian Sapphires 


For Bracelets and Rings cut to order 


CALIBRE CUTTING A SPECIALTY 


ESPOSITER, VARNI CO.,, inc. 


Lapidaries and Importers of Precious Stones 


15 Maiden Lane New York 


Stephen Varni, Pres. Harry F. Garofalo, Vice-Pres. 
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Price $1.00 








Jewelers’ Circular, 11 John St., New York 
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DEATH OF MOSES BILSKY 





Veteran Jeweler of Ottawa, Can., Passes 
Away in His Ninety-fifth Year After a 
Long Career of Achievement 


OrrawaA, Can., Jan. 6.—Moses Bilsky, 
gold miner, soldier and prominent jeweler of 
Alliance, passed away suddenly on Jan. 4, 
at his home, 406 Daly Ave., at the advanced 
age of 94 years. He had been in good 
health till the last and had even called a 
friend on the ’phone a short time before a 
heart attack closed a life that had been filled 
with adventure and lived with a clear record 
as a man of real sterling character. 

At the age of 14 Mr. Bilsky came from 
Russia, lived for a time in Montreal, then in 
1857 came to Ottawa, where his name was to 
be later known and honored for more than 
one generation. ; 

Of an adventurous nature, the Cariboo 
gold fields cast a spell over young Bilsky, 
although no Pullman cars were running to 
the fields then. His six weeks’ travel led 
across America and after tasting the life 
a time he decided to return to San Fran- 
cisco. He next figured in the uniform of a 
United States trooper, and was wounded on 
the day of Lincoln’s assassination, doing his 
share in quelling a riot. 

About 1870 Mr. Bilsky returned to Ot- 
tawa and opened a store on Rideau St. as a 
jeweler. Success came and stayed with the 
business, until in a few years his three 
sons were taken into partnership and the 
frm became Bilsky & Sons. In 1915 the 
reins of active management were laid down 
and the business became Bilsky, Ltd., still 
located on Rideau St. within a few yards 
of the first store. 

Mr. Bilsky was. the first Jewish: citizen 
-of Ottawa and ever took a keen interest in 
the advance of the race to which he be- 
longed. He was responsible for the opening 
of the first synagogue here, and delighted 
to see the Zionist movement going ahead. 

A large family survive, a widow, five sons 
and six daughters. 








DEATH OF EDWARD H. HERBEIN 





Philadelphia Jeweler Passes on After Having 
Been Found Unconscious in His 
Office Ten Days Ago 


PHILADELPHIA, Pa., Jan. 4.—The funeral 
of Edward H. Herbein, one of the oldest 
and most widely known jewelers in this city, 
was held this afternoon at 1 p. mM. from the 
funeral parlors of Oliver H. Bair, 1820 
Chestnut St. Burial was in Fernwood 
Cemetery. Deceased is survived by a mother 
and sister, who live in Reading, Pa. 

Mr. Herbein, who was 62 years old, was 
found unconscious in his office 10 days ago. 
He was taken to the Hohneman Hospital, 
Where he died dn Jan. 1, It was at first 
believed that he had been drugged and 
tobbed, but on investigation it was found 
that he was taken ill in his office at 34 S. 
l6th St. on Christmas Eve. He was taken 
from his office to his home at 2010 Parrish 
St, and later to the hospital. Upon reach- 
ing the hospital Mr. Herbein gave every 
Indication of being robbed, but physicians 
later declared he suffered from kidney trou- 
ble, which accounted for his condition. 

Mr. Herbein was born near Reading, Pa., 
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and learned his trade in that town. Many 
years ago he came to Philadelphia and 
started in the jewelry business. For many 
years he had a fine store on Market St., 
near 16th, and was one of Philadelphia’s 
first-grade jewelers. About seven years ago 
Mr. Herbein moved his business to the third 
floor of the building at 34 S. 16th St. 

Mr. Herbein was an expert jewelry ap- 
praiser and acted in that capacity for a local 
trust company. In August, 1920, Mr. Her- 
bein was held up in his store by two armed 
bandits and robbed of $1,500 worth of 
jewelry. 








DEATH OF W. J. SARVER 





Veteran Pittsburgh Jeweler Answers Last 
Summons at His Home on the 
North Side 
PitTsBuRGH, Pa., Jan. 6.—Quietly and 
peacefully, just as he had lived, W. J. Sar- 
ver, who for 62 years was engaged in the 











THE LATE W. J. SARVER 


jewelry business on Federal St., North 
side, died a few days ago. Two years ago 
Mr. and Mrs. Sarver celebrated their 60th 
wedding anniversary. She is very sick and 
is not expected to live. 

During the Civil War Mr. Sarver closed 
up his store and marched off to the army 
with the rest of the boys. He came back 
in good health and spirits and opened his 
store again. The time that he was in the 
army, was the only time he was ever 
separated from his wife. 

Mr. Sarver’s place of business was a little 
unpretentious place just north of the old 
Allegheny Diamond, near the Carnegie 
Library. Until a few years ago, he was a 
close neighbor of August Loch, for his store 
was just a few doors away. 

Mr. Sarver was one of the oldest members 
of the Arch Street Methodist Episcopal 
Church of the North Side and besides his 
widow is survived by two sons and two 
daughters. His son William, helped the 
father in the store and the business so long 
established will be carried on by him. The 
other son is Charles Sarver. The daughters 
are Mrs. Brehm and Mrs.. Frederick A. 
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Hartung. He also leaves four sisters, Mrs. 
Joseph Stang, Mrs. Samuel Sutter, Mrs. M. 
Dustman, all of Pittsburgh, and Mrs. 
William Stevenson of Warren, O., seven 
grandchildren and five great grandchildren. 








OLD JEWELER DIES 


Rufus L. Griffith, Veteran Providence Jewelry 
Manufacturer, Passes Away in His 
Ninety-first Year 


ProviveNcE, R. I., Jan. 6—Rufus L. Grif- 
fith, president of the R. L. Griffith & Son 
Co., Inc., manufacturers of a general line 
of gold and gold plated jewelry in the Waite- 
Thresher Co. building, Abbott Park place, 
this city, and one of the oldest manufactur- 
ing jewelers’ in the country, died this after- 
noon at his home, 314 Vermont Ave., at the 
age of 90 years. He had been in failing 
health for several months from complica- 
tions incidental to advanced age. 

Born in Carver, Mass., Dec. 2, 1832, his 
early boyhood was passed at Middleboro, 
Mass., where he attended the public schools. 
He removed to Providence when a boy of 
12 and continued his education. He began 
his apprenticeship in the jewelry manufac- 
turing business in 1850, when 18 years of 
age, with the old manufacturing jewelry 
firm of Sackett, Davis & Potter, at 102 
Friendship St., serving three years. 

At the conclusion of his apprenticeship 
he entered the employ of Briggs, Hough & 
Stone on Orange St., and afterwards worked 
for Palmer, Richardson & Co., 107 Friend- 
ship St., with whom he remained about seven 
years. After an experience in other jewelry 
factories of Providence, Mr. Griffith entered 
the employ of John T. Mauran & Co., where 
he was employed for 13 years. 

In 1879 Mr. Griffith began his career as 
a manufacturing jeweler forming a part- 
nership with a Mr. Sanger, the firm being 
known as Sanger & Griffith, whose location 
was at 95 Pine St. The business was re- 
moved after a short time to 129 Eddy St., 
where it continued with increasing success 
until the Metcalf building, 144-158 Pine St., 
was completed, when the firm embraced the 
opportunity for securing a larger shop with 
greatly enlarged space and increased facili- 
ties. In the meanwhile, at the end of two 
years after the partnership was formed, Mr. 
Sanger sold his interest in the business and 
a son of Mr. Griffith, who had been in the 
firm’s employ as bookkeeper, was admitted 
to the firm, the name of which was changed 
to R. L. Griffith & Son. 

In 1897 the business was incorporated 
under the laws of Rhode Island, as the R. L. 
Griffith & Son Co., Inc., with an authorized 
capital of $40,000 and was organized with 
Rufus L. Griffith as president and his son, 
Walter A. Griffith, as secretary and treas- 
urer. From its inception there has been a 
steady increase in the volume of the business 
and in August, 1911, the plant was removed 
to the new building erected by the Waite- 
Thresher Co., occupying the entire fourth 
floor on the Abbott Park place side. 

Mr. Griffith was a member of several clubs 
in this city and for a number of years had 
spent the Winters in Florida. He is sur- 
vived by two sons, Walter A. and Rufus K. 
Griffith of this city, and one daughter, Mrs. 
Clarence Baring of New York city. 
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It is impossible to cut an Aquamarine thin 
and retain its BRILLIANCY. 

Lacking BRILLIANCY an Aquamarine has 
absolutely no merit. 

Hence, an Aquamarine cut too thin is prac- 
tically unsalable, and therefore expensive at 
any price. 





American Gem & Pearl Company 


6 West 48th Street, NEW YORK 


PARIS 
44 Rue Lafayette 


LONDON 
26 Holborn Viaduct 





FROM MINES TO MARKET 























SEED PEARL 


Repairing 
Renovating 


FRANK C, OSMERS 


2 West 47th Street, New York City 


Suggestions and estimates on request. 











The Jewelers’ Circular 
Publishing Company 


The Buyers’ Directory Price $1.00 
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THE WASHBURN 


SECURITY 
Automatic Holder 


for all sizes of scarf- 
pin wire. Guaranteed, 





EAR WIRES 


for unpierced ears, 


FO 


Open. Closed. 





MAGIC NUT 


for ear stu d i 
ds, x arf-ping, 
etc. 


Br 


SAFETY CATCH 


for Brooches, etc. 
Can be applied to any 
work where pin tongues 
are used. 


ae 


Open. 








Closed, 


Descriptive Circular on Application. 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 


C. IRVING WASHBURN, 108 Fulton Street, N.Y, 











EGINALD FARR 

i Designer to the trade 

of Gold and Silver 

ware-Clocks-Bronze 

tablets-Ornamental 

metalwork-Jewelry 
etc 


17 West 42nd Street New York City 
ormerly uth Tif Fony and Company <~ 








and imitation. 


surpris.ngly low, 


STONES 


We fill mail orders promptly. 
us of your needs in the stone line, precious 
: Stone seal engraving, en- 
crusting, and lapidary work, and at prices 


Kroner, Hyman & Co., Inc. 


IMPORTERS 
No. 51 Maiden Lane, New York 
John 0850 


Advise 














teapaall Wejeniaed| Attention—Manufacturers 


ONYX RING STONES 








Furnished for Any Size 
Diamond 
EARRING STONES 
ONYX and AMBER BEADS 


THE DOUBRAVA CO. 
61 Beekman St. New York 











<a i, 










ATTENTIO 


JOBBERS AND EXPORTERS 


of SWISS WATCHES 
We Specialize in 
Anchor and Cylinder Movements 
5-6-614-634-934-10% Ligne 


M. H. 
12 John Street ’ 


Corporation Watch Co. 


PLUZNIK, Prop. 
New York 














A. & S. ESPOSITER 
33 35 West 46th Street 
NEW YORK 


Tele. Bryant 4787 





EXPERT LAPIDARIES 


We are always in the market for fine rough 
gem material. 
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Members of Providence Trade Take Places 
as Members of Common Council and 
Board of Aldermen 


ProviDENCE, R. I., Jan. 6.—Rhode Island 
has a new Governor—a Democrat for the 
frst time in 15 years. All the general officers 
with the exception of the Secretary of State, 
are Democratic and for the first time in 
nearly half a century the Legislature is so 
evenly divided that one vote in either branch 
will change party alignments. The Demo- 
crats have 18 of the 39 members of the 
Senate and 48 of the 100 members of the 
House. 

The biennial inauguration was held on 
Tuesday and started off with a rush, the 
Democrats, confident in gaining support 
from a few of the opposite side, introducing 
numerous measures. These so far include 
a 48-hour law, revision of banking laws, 
regulating of fuel supply and prices, elimi- 
nation of property qualification of voters, 
forbidding employment of women or chil- 
dren between 6 Pp. M. and 6 A, M., regulation 
of newspaper advertisements for employes 
where labor disturbances are in force. 

One of the first appointments made by 
Governor Flynn was that of Captain Jerome 
M. FitzGerald as Aide-de-Camp on his mili- 
tary staff. Captain FitzGerald is owner of 
the FitzGerald building on Eddy, Friendship 
and Clifford Sts., occupied entirely by manu- 
facturing jewelers, and is son of the late 
Michael FitzGerald, who was a manufac- 
turing jeweler here for many years. 

The bills introduced to secure a 48-hour 
law and also to forbid the working nights 
of women and children has already met op- 
position from an unexpected quarter. The 
day following the introduction of these bills 
a group of about 50 women, night workers 
in the textile mills of the Woonsaquatucket 
Valley and several members of the Equal 
Rights Association, which recently opened a 
branch in this city, visited the State House 
and formally protested against the passage 
of any legislation which would prevent night 
work for women. 

There are already more than 200 mem- 
bers enrolled in Providence branch of the 
Equal Rights Association, which has head- 
quarters at 4 Weybosset St., according to 
Mrs. Ada R. Wolff, of New York. She 
claims that the association, which until re- 
cently confined its activities to New York 
State, is now actively engaged in Indiana, 
Ohio and New Jersey as well as in Rhode 
Island, 

At 12:15 Thursday noon Mrs. Wolff ad- 
dressed a gathering of women employes of 
the Ostby & Barton Co., in the rest room 
of the company’s manufacturing jewelry 
shop on Richmond St., and outlined the 
elite of the organization’s local branch. 

She explained that a protest must be regis- 
tered against a 48-hour law in this State, 
which would apply only to women and 
minors instead of to men as well. The Prov- 
idence League of Women Voters has also 
registered with the Governor a protest 
against any 48-hour law that does not in- 
clude men with the women and minors. 

At the municipal inauguration of Provi- 
_ officials on Monday, William A. Scho- 

» Percy A. Harden, Asa Cushman and 
Alber W. Holmes, all of whom are identi- 
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fied with manufacturing jewelry interests, 
were seated as members of the Common 
Council and C. Walter Pabodie as a mem- 
ber of the Board of Aldermen. In the or- 
ganization for the term assignments were 
as follows: 

William A. Schofield as president of the 
Common Council and member of following 
committees : Departmental organization, 
municipal terminal development, relief of 
disabled firemen and policemen, tax legisla- 
tion, United Electric Railways Co, affairs, 
telephone rates and railroad negotiations. 

C. Walter Pabodie, president pro tem of 
the Board of Aldermen and committee on 
city property, tax legislation, increased rev- 
enue, blind corners, bridges, milk and Dex- 
ter asylum. 

Percy A. Harden, committees on city 
property, finance, memorial to soldiers and 
sailors, city charter revision, Dexter asylum 
and increased revenue and commissioner of 
North burial ground. 

Asa Cushman, committees on highways, 
on New York, New Haven & Hartford Rail- 
road Co. affairs, and traffic conditions. 

Albert W. Holmes, committees on garages, 
ordinances, Dexter asylum, Fourth of July 
celebration and blind corners. 

Joseph Baker, Jr., was elected an assessor 
of taxes, George H. Cahoone a commissioner 
of sinking funds, and Frank P. Eddy a 
packer of fish. 








New England Directors of National Jewelers 
Board of Trade Elected at Annual 
Meeting 

Provipence, R. I., Jan. 6.—The ania 
meeting of the members of the New Eng- 
land district of the National Jewelers Board 
of Trade was held at the rooms of the Prov- 


idence branch, 17 Exchange St., at noon on : 


Thursday for the purpose of electing two 


directors for the New England district, ap-— 


point a nominating committee for the next 
year and transacting other business. 

The meeting was called to order by the 
New England vice-president, Charles E. 
Hancock, and upon recommendation of the 
nominating committee, consisting of John 
F. Allen of J. F, Allen Co., and Harold W. 
Ostby of the Ostby & Barton Co. of this 
city, and Harold E. Sweet of R. F. Simmons 
Co. of Attleboro, the following New Eng- 
land directors to serve four years were 
elected: George C. Rueckert of the Rueck- 
ert Mfg. Co. of this city and Frederick 
Schwinn of the Robbins Co., Inc., Attle- 
boro. These directors take the places of 
Clarence L. Watson of Attleboro and Arthur 
Henius of this city. 

The same nominating committee was then 
reappointed for the coming year, following 
which the meeting adjourned. 

The New England district consists of 
members of the National Board who are 
located in the States of Rhode Island, Mas- 








sachusetts, Maine, New Hampshire, Ver- 
mont and Connecticut. 
F. H. Marsden, Monson, Mass., reported 


to the police recently that entrance had 
been gained to his store by thieves who 
escaped with about $143 worth of merchan- 
dise. The thieves in breaking into the store 
bored holes around the lock and in this way 
were able to take the lock off. 
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JOHN SCHAEFER DEAD 


Well Known Jeweler of Buffalo Succumbs 
to Second Operation 


BurFraLo, Jan. 3.—John Schaefer, one 
of Buffalo’s oldest established retail 
jewelers, died in the General Hospital on 
Dec. 30, following an operation. He was 
in his 6lst year. 

Although Mr. Schaefer had been ailing 
for some time, he had attended to his busi- 
ness until about the middle of November 
when he underwent the operation. Ap- 
parently much benefited, he returned home. 
He speitt. Christmas with his family and 
took advantage of the mild weather to enjoy 
a short walk. He was still under the 
physician’s care, however, and a_ second 
operation was decided upon, from which he 
failed to rally. 

Mr. Schaefer was born in Buffalo and 
received his education in local public 
schools. At an early age he became asso- 
ciated with his brother, the late George 
Schaefer, in the retail jewelry store at 402 
William St., becoming sole proprietor of 
this establishment on the death of his 
brother 35 years ago. 

His pleasing personality and integrity in 
his business dealings won him a wide circle 
of friends, not only among those who 
patronized his store but his competitors as 
well. For many years he had been a mem- 
ber of the Buffalo Retail Jewelers’ Asso- 
ciation and at one time was quite active in 
its affairs. He was also a member of Delta 
Lodge No. 597, I. O. O. F. 

The deceased is survived by his widow, 
Mrs. Anna Schaefer (nee Frank), and two 
sons, John L, Jr., aged 12 and Arthur A., 





aged 6 and three sisters, Louisa and 
Dorathea Schaefer and Mrs, Carrie ° 
Schnerle. 


The funeral was held Jan. 2, from his 
sister’s residence, 96 Peckham St., the 
services being conducted at St. Stephen’s 
Evangelical Church. 








Involuntary Bankruptcy Petition Filed 
Against I. Plax & Co., Chicago 


Cuicaco, Jan. 6.—An involuntary petition 
in bankruptcy was filed last week against 
I. Plax & Co. manufacturing jewelers 
located at 177 N. State St. In looking over 
his records it is found his liabilities amount 
to $25,916.15, with assets at $8,693.14. 

Mr. Plax attributes his difficulty to losses 
sustained by outside investments, dishonest 
employe, heavy moving expenses, losses 
on accounts receivable, losses resulting from 
strikes and depressing business conditions. 

At a recent meeting of creditors Mr. Plax 
offered a 25 per cent. settlement, 10 per 
cent. in cash and 15 per cent. in endorsed 
notes. 








In reviewing market conditions in Mexico, 
Assistant Trade Commissioner John P. 
3ushnell recently informed the Bureau of 
Foreign and Domestic Commerce at Wash- 
ington, D. C., that the jewelry business is 
largely in the hands of the French, but 
American lines, particularly watches, have 
a very fair share of this business. Austrian 
and German lenses and optical goods are 
making their appearance, as are also sport- 
ing goods and amusement devices. 
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1923 


The Re- birth of Prosperity 
White, Wile & Warner 


Six months ago we sensed prosperity. We accordingly 
made preparations for 1923. 


This means we are going to the Retail Jewelers of America 
this coming year with the most comprehensive—most 
complete—most original line of merchandise we have ever 
shown. 


The line will consist of not only good stone rings—rings 
that are different—but popular priced diamond rings, 
wedding rings (original, exclusive designs), mountings of 
all kinds and pearl necklaces. Later on you will be told 
more in detail regarding this line of merchandise. 


In addition to the showing of good merchandise, we will 
come to you with startling advertising features that sur- 
pass anything we have ever before attempted, all of which, 
we know, will meet with the approval of all good Retail 
Jewelers. 


Our policy, as you know, is not merely to sell you good 
merchandise but to aid you in selling same. 


White, Wile & Warner 


“Makers of W. W. W. Guaranteed Nationally Advertised Rings” 
BUFFALO, N. Y. 





January 10, 1923, 


























January 10, 1923. 
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Philadelphia Wholesalers Hold Annual Dinner 





Program of Speeches and a Vaudeville Entertainment Enjoyed at Gathering 
of Association on Monday Night 




















PHILADELPHIA, Pa., Jan. 8—The annual 
dinner of the Association of Wholesale 


Jewelers of Philadelphia was held tonight 

at Kugler’s Restaurant, 30 S. 15th St. 
More than 100 men in the trade in this 

banquet 


city marched into the room 





LOUIS SICKLES, PRESIDENT 


promptly at 7 p. M. and remained standing 
until the signal to “fall to” was given by 
Louis Sickles, of M. Sickles & Sons, toast- 
master. 

The banquet room was beautifully deco- 
rated in national and city colors and while 





ROBERT L. COATES, SECRETARY 


Waiters hurried in with the “eats,” Al Mar’s 
Orchestra played various popular selections. 
between courses the jewelers joined in sing- 
ing, led by Chester Bucher. 

The last of the meal was over by 8 o’clock 





and the jewelers settled back with their 
cigars to listen to the after dinner speakers. 

The toastmaster called on Dr. E. J. Cat- 
tell, of the Chamber of Commerce. Dr. 
Cattell is a wizard on statistics and has 
boosted Philadelphia in every State in the 
country. He delivered a most interesting 
speech with several good stories thrown in 
for good measure. 

Following the speechmaking, an entertain- 
ment was put on and lasted from 9 o’clock 
until 10.30 Pp. mM. “Bob” Woodrow, of M. 
Sickles & Sons, chairman of the entertain- 
ment committee, was in charge of the show. 
There was a half dozen good acts on the 
bill, including a monologue, the Tory Sisters, 
singers and dancers: Mme, La Rue, a singer; 
a jazzy accordeon player, and a magician 
with a bag full of new tricks. Much of the 
success of the dinner should go to “Bob” 
Coates, secretary of the club, who is always 
on the job. 

The officers of the association are: Louis 
Sickles, president; William H. Hurlburt, 
vice-president; Robert L. Coates, secretary, 
and John S. Cooper, treasurer. 








Death of David K. Robinson 


PHILADELPHIA, Pa., Jan. 4.—David K. 
Robinson, 4205 Ogden St., a watchmaker 
employed by H. O. Hurlburt & Sons, 813 
Chestnut St., died on Saturday evening, Dec. 
30, as the result of injuries due to a fall 
on the street. He is survived by a widow, 
Margaret Robinson, and two sons, David 
K., Jr., and James. 

Funeral services were held at his late 
residence on Wednesday afternoon, Jan. 3, 
at 2 p. Mm. The service was conducted by 
the Rev. A. H. Boggs, pastor of Princeton 
Presbyterian Church. Services at the grave 
in Mt. Moriah Cemetery were conducted by 
the members of William B. Schnider Lodge, 
No. 419, F. & A. M. 

The veteran watchmaker fell on the street 
more than a week ago and in some manner 
injured his heart. He told fellow employes 
of the accident but was at work up until 
last Thursday. 

Mr. Robinson had been in the employ of 
H. O. Hurlburt & Sons for the last five 
years. He was a skilled watchmaker and 
held in high esteem by his friends. Mr. 
Robinson was born in Ireland and learned 
his trade there. He was in business for 
himself in that country earlier in life. He 
came to America and subsequently was em- 
ployed by T. Taylor Shannon, 3853 Lan- 
caster Ave. When Mr. Shannon retired 
from business, Mr. Robinson became asso- 
ciated with H. O. Hurlburt & Sons. 








Sambo—Say, Rastus, somethin’ funny hap- 
pened to me last night. 

Rastus—Dat so? 

Sambo—Yes, last night 1 dreamed I was 
eatin’ shredded wheat, and when I woke up, 
half my mattress was gone. 
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73 
A DOUBLE ANNIVERSARY 





Theodore W. Foster Celebrates His Seventy- 
fifth Birthday and Fiftieth Year 
of His Concern 


Provipence, R. I., January 4.—Theodore 
W. Foster, founder and president of the 
Theo. W. Foster & Bro., Co., 100 Richmond 
St., is celebrating a double anniversary and 
is receiving the congratulations of his many 
friends in the trade—the 75th anniversary 
of his birthday and the 50th anniversary of 
the founding of the business. The business 
was formed January 1, 1873, and originally 
a line of gold filled articles was made. It 
has been developed and new lines added 
and today is one of the largest manufactur- 
ing establishments in the New England 
territory. 

Mr. Foster was born in 1847 at Rome, 
N. Y., and moved to Pawtucket, R. I., in 





THEODORE W. FOSTER, WHO IS CELEBRATING 
DOUBLE ANNIVERSARY 


1852. He attended the public schools until 
17 years old after which he enlisted as a 
bugler in Company C, Third Rhode Island , 
Cavalry, and served two and a half years 
in the Civil War. He then founded the 
present business, as above mentioned, in 
January 1, 1873, continuing at the head of 
the business to the present time. 

In commemoration of the anniversaries, 
a neat well arranged booklet has been 
printed and distributed to friends in the 
trade. It contains Mr. Foster’s greeting to 
his friends and business associates, his photo- 
graph and a colored picture of the factory. 
The cover is embossed in gold against a 
cream colored background. 








Emblems designed to be attached to auto- 
mobiles to show membership in automobile 
clubs, associations, etc., no longer are sub- 
ject to a Federal excise tax, according to a 
decision of the Bureau of Internal Revenue 
on the question raised by the National Mo- 
torists’ Association. Under regulations 
adopted for the purpose of interpreting Sec- 
tion 900 of the Revenue Acts of 1918 and 
1921, the radiator emblem had been ruled 
within the category of an automobile ac- 
cessory or part, and was taxed 5 per cent. 











THE JEWELERS’ 


CIRCULAR 























A FIFTH AVENUE 


New York retail jewelry house needs the services of two capable 


prehensively. 


merchandise men; one who thoroughly knows silverware, another 
who knows watches, and both must know how and where to buy : 
merchandise for their respective departments on a scale consistent 
with the standing of the establishment. All correspondence will 
be kept strictly confidential. State qualifications briefly yet com- 


Address “C. K., 7900,” care JEWELERS’ CIRCULAR. 

















OUR CATALOGUE 





tomer wants. 


our catalogue. 


we receive it. 


“The Leaders” 


















We have endeavored in our catalogue 
to illustrate a line so complete as to 
cover the entire Jewelry field, so that 
whatever emergency arises the 
Jeweler can at all times turn to our cat- 
alogue with the assurance that he will 
find illustrated therein just what his cus- 


Watches, Diamonds, Pearls, Rings, Pins, 
Chains, Emblems, Pencils, 
Bags, Vanities, Umbrellas, 
Goods, Sterling, Sheffield, Silver Plated 
Hollow Ware, Sterling and Plated Flat 
Ware, Clocks, Cut Glass, 
few of the many items to be found in 


And you can send us your orders with 
the assurance that you will receive ex- 
actly what you order in a few hours after 


WRITE FOR OUR 1923 CATALOGUE 
The Richter & Phillips Co. 


Wholesale and Manufacturing Jewelers 


114-116 W. 6th St. Cincinnati, O. 

















Mr. Jobber! 
PLATINUM 


Rings—Bar Pins—Scarf Pins—etc. 


THAT SELL 


See our line before making your spring purchases 
—COMPARE VALUES. Single stone rings 


our specialty. 





Most Exclusive Designs at Popular Prices. 


Sold Through Jobbers Exclusively 


KAUFMAN MFG. CO. 


100 West 21st Street, New York 





January 10, 1923. 
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ALLEGED THIEF CAUGHT 





Trenton, N. J., Police and Citizens Capture 
Man Charged with Holding Up 
Store of Fred Pfleger 


TRENTON, N. J., Jan. 6—Pursued through 
back yards and alleys by a squad of police- 
men and an excited crowd of about 300 
citizens, Nathan Ipp, 26 years old, of 534 
S. Warren St., was finally run to cover and 
captured tonight on the charge of stealing 
a tray of 48 diamonds from the jewelry 
store of Fred. Pfleger at 316 S. Broad St., 
after holding up Pfleger and his wife at the 
point of a gun. This is alleged by the police 
to be Ipp’s second offense of the kind within 
a month, the other robbery having been com- 
mitted at the jewelry store of Eugene 
Seydel, Sr., 440 S. Broad St. The police say 
that the Pfleger diamonds were found, fol- 
lowing the capture of the man, in his hat. 
This had been dropped in one of the yards 
through which the fugitive fled. Ipp, who 
is said to be known at times as “Buck” 
Brady, was taken to the Second Precinct 
Police Station.. He was held without bail. 

According to the story told the police by 
Pfleger, Ipp entered his store shortly after 
8 o'clock tonight, when he and his wife were 
alone in the establishment. Pfleger says that 
the man gazed around the store and then 
asked to see some diamond rings. The 
jeweler placed the tray containing the rings 
on the counter, so he says, and Ipp picked 
them up one at a time and looked them over 
critically. Then the jeweler reports, he drew 
a revolver, said: “Up with your hands ; these 
are mine.” 


It is charged that Ipp then picked up the 
tray with the rings and made a hasty exit 
from the store. Pfleger grabbed an alarm 
clock and hurled it through.the big window 
of the establishment, thus giving the alarm. 
He ran out the door and saw a man hurry- 
ing down Broad St. toward Market St. 

With amazing rapidity, the crowd gath- 
ered and along with the jeweler pursued 
the fugitive. Ipp passed the Mercer County 
jail, turned the corner into Market St. and 
passed from that thoroughfare into Cooper 
St. He ran into an alley near the jail, and 
evaded his pursuers for a minute or two by 
scaling fences. 

The police then came on the scene and 
with the other men joined in the chase. 
While searching the yards, the fugitive got 
away from the crowd by running into a 
house on S. Broad St. by the rear entrance. 
He ran to the second floor of the house, 
climbed through a window to a shed roof, 
and then leaped to the ground. He eluded 
his pursuers for a few minutes, but was 
inally caught by Isadore Haveson. Police- 
men arrived and the man was _ handcuffed. 
Two yards distant the police report finding 
his hat containing the rings. 

After questioning, so the police allege, Ipp 
admitted having robbed the Pfleger store but 
would not admit the robbing of the Seydel 
establishment, although a warrant for his ar- 
fest in connection with that affair has beea 
out for some time. 

It is claimed that the Seydel robbery was 
committed by Ipp, while accompanied by a 
Girl, 18 years old. She is now being held 
under $500 bail as an accomplice in the rob- 

ty. She has declared that Ipp accom- 
panied her to the Seydel store, and that after 
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pretending that he was in the market for 
a diamond ring, held up the jeweler. Ipp 
got away with diamond rings to the value 
of more than $850, it is alleged. 

After being taken to a cell tonight, Ipp 
was seen by Seydel, who identified him as 
the man who robbed his store. It is said 
by the police that Ipp admitted the crime. 
It is claimed that Ipp has no visible means 
of support. The prisoner is a native of 
Trenton. 








PLACED ON PROBATION 





Former Employe of Milwaukee Jeweler 
Escapes Prison Sentence when Em- 
ployer Asks that Court Give 
Him Another Chance 


MILWAUKEE, Wis., Jan. 5.—The quality of 
mercy that “blesses him that gives and him 
that takes,” was demonstrated in Judge Au- 
gust C. Backus’ municipal court when 
Archie Tegtmeyer, downtown jeweler, de- 
clared that he wanted Oscar Caspari, his 
former store manager, to have another 
chance, and Caspari was placed on proba- 
tion for five years. Caspari, who had been 
in the employ of Tegtmeyer for years and 
had long been trusted with funds, last Au- 
gust, confessed to the embezzlement of 
$6,000. The money had been used largely 
for expensive gifts. 


Mr. Tegtmeyer, the first witness called, 
expressed faith in Caspari’s future and told 
the court that he “would be greatly grati- 
fied if he was given another chance.” Four 
thousand dollars of the embezzled funds have 
been restored, he said. Mrs. Caspari, who 
declared her willingness to fight for her 
husband at the time of his arrest, and who 
has since worked to make good her hus- 
band’s embezzlement, burst into tears when 
called to the stand. 

“I know I made a great mistake,” Cas- 
pari declared on the stand. “I will do all J 
can to make restitution.” 

Caspari’s present employers, head of a 
film concern, testified that Caspari has been 
working steadily at a salary of $15 a week. 
Judge Backus declared that the probation 
sentence was largely effected through the 
generous spirit of Mr. Tegtmeyer. “It is 
an unusual case,” he said. “I had almost 
made up my mind to impose a prison sen- 
tence.” The judge told Caspari to work 
faithfully until every cent of the money was 
paid back. Both Mrs. Caspari and her hus- 
band shook hands with Mr. Tegtmeyer be- 
fore leaving the courtroom. 








Death of J. William Schuckers 


Massitton, O., Jan. 6—J. William 
Schuckers, aged 73 years, of Howell, for- 
merly of Massillon, died Dec. 29 after a 
brief illness at his residence. 

Mr. Schuckers was born in Wooster, O., 
March 17, 1849, and was for many years a 
prominent jeweler of this city. At the time 
of his death he had retired from a dairy 
business which he conducted for a number 
of years after quitting the jewelry business. 
He was a director of the First National 
3ank of this city. The funeral was held 
Jan. 1. Interment was in Newman Creek 


Cemetery, this city. 
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WATCH FOR THIS JEWELRY 





New York Police Asks Co-operation of 
Jewelers in Solving Theft of 
Valuable Gems 


The New York Police Department asks 
jewelers in New York and throughout the 
country to help solve one of the biggest 
jewel robberies committed in the metropolis 
in some time. To aid them in solving the 
robbery the police department is sending out 
to the trade at large a complete and descrip- 
tive list of the gems stolen on New Year’s 
day from Mrs. Irene Schoellkopf, wife of a 
Buffalo, N. Y., millionaire. In sending out 
the list the police department asks that if 
the jewels described herewith are offered 
for sale or pledge, the person or persons 
offering same, should be held and the de- 
tective division at police headquarters noti- 
fied immediately. 

The following is the list of stolen gems: 

Pearl necklace, containing 247 pearls, total 
weight 1251 grains, with diamond clasp contain- 
ing three diamonds, center diamond square, two 
end diamonds triangular, center stone weight .84K. 
two end stones weight .78K., number on clasp 
269; total value of necklace and clasp, $65,000. 
Value of clasp, $950. Necklace now contains only 
201 pearls, weight, etc., unknown. 

Platinum flexible bracelet, value $35,000, con- 
tains 25 emerald cut square diamonds, total weight 
of diamonds 43.05K.; scratch on clasp, No. 3-1967; 
bracelet slightly graduated from center to end 
about three-eighths inch in width in center gradu- 
ating off to about one-fourth inch at each end. 

Platinum flexible bracelet, box setting, very 
slightly tapered from center to ends, barely no- 
ticeable, contains 44 square cut rubies, total weight 
29.91K; scratch No. 60283, 7 inches long; value 
$4,800. 

Pearl necklace, scratch No. 
Marquise diamonds, clasp 1.20K. 

Nore: Necklace purchased in September, 1918, 
for $60,000, and originally contained 91 pearls; 
total weight 412.36 grains. Subsequent to Sep- 
tember, 1918, complainant had purchased 13 pearls, 
weight as follows: 


58793, on clasp. 


4 pearls, 38.48 .grains........e000- $5,200 
T'Mearl, 9.44 grains... .cccccccee 1,780 
I peadl,. 9.98 SrRitihiic.c.c06 cece. 1,970 
E pearl, 14:30 GraiGBec.c,ci0:¢0 60 00.00 2,460 
3 pearl, 14.66 QraiSsicccccccscaes 5,350 
1 pearl, 15.88 graing.....0.ccecee 6,300 
1 peatl, 16.64 Grae. cccccccccees 6,075 
1 peatl, 18.36 graind.s....ccccccecs 10,100 
1 pearl, 19.00 grains..........00- 7,200 
1 pearl, 26:72 grains....necsccctece 21,400 


which increased the necklace to 104 pearls, total 
weight of 595.76 grains, total cost $127,835. On 
Nov. 2, 1922, necklace contained only 99 pearls, 
weight and value unknown at this time. 

Diamond and pearl wrist watch with mesh pearl 
bracelet, case No. 17022, Movement No. 206895, 140 
drilled pearls on mesh, 89 diamonds; weight 1.78K., 
all platinum; 20-21 on inside of case. Value $1,200. 

Platinum flexible bracelet, box setting, slightly 
tapered from center to ends, contains 27 square 
emeralds, total weight 32.54K.; scratch No. 61407; 
price, $23,200. 

Platinum bracelet, flexible, oval and round box 
setting containing seven marquise shape diamonds, 
total weight 12.50K.; 2 pear-shaped diamonds, 3.52 
K.; eight round diamonds, 10.59K. Marquise and 
round diamonds set alternately, one pear-shape dia- 
mond each side of catch on ends. Scratch num- 
ber 57544; price $10,500. Purchased May, 1919. 

Platinum ring, set with one marquise diamond, 
9.38K, and 32 small diamonds, total weight .24K. 
Scratch Numbers 57317; price $20,000. Purchased 
Dec., 1918. 

Platinum ring, square setting, one square dia- 
mond, 8.27 K, with eight small diamonds, total 
weight .13K. Scratch Number 46387; purchased 
June, 1914; price, $6,500. 

Sapphire and diamond ring, diamond square; no 
further record, 








The Geo. F. Moore Jewelry Co., Ben- 
son, Ariz., recently suffered a loss by fire 
of about $800. 
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want, we have them. 


Consistory Rings 


They combine fine workmanship and 
artistic designs at a moderate price 


8 Dwt. 14K Gold 


All Yellow Gold ........ $13.50 
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LEUBUSHER, SCHUMANN & CO. 


If it?s Emblems you Chi ca g O KESNER BUILDING 


5 North Wabash Ave. 

















































“HERALD” 
Traveling Watches 


Just display these beautiful watches and 
your trade will travel fast to get them. 

Fine Swiss movements. 

One-day with 7 jewels, eight-day with 
15 jewels. Radium dials—24 hour serv- 
ice. 

Cases of the finest leathers obtainable— 
pig-skin, pin seal, Ecrasa, Persian. Vari- 
ous attractive colors, sizes and shapes to 
satisfy all tastes. 


The Herald Novelty Co., Inc. 


50 West 17th St. New York City 























AUCTION NOTICE 


Entire Wholesale Stock of 


Diamond and Gold Jewelry 


of the finest kind will be sold at public auction, 
beginning Tuesday, Jan. 16th, at 10:30 A. M. on 
premises, Nos. 9-11-13 Maiden Lane, New York 
City, 10th Floor,—Room 1001. 

The entire stock and fixtures of the well-known 
and reputable Ginsberg Bros., retiring, consisting 
of a tremendous fine line of Gold and Diamond 
Jewelry of every description, which will positively 
interest all intending purchasers. Valuation of 
its entirety, $72,400.00. Elegant Fixtures, con- 
sisting of: 

3 Large Combination Safes with inside cabinet 
compartments, can be used for any purpose; 
Jeweler’s Trunks and Telescopes with. trays; 
Tables, Boxes, and everything pertaining to a 
large wholesale stock of the above. 

Inspection invited Monday, Jan. 15th, from 10 
A. M. to 4 P. M. 


Brooklyn Purchasing Syndicate 
FRANK WALKER, Auctioneer 


Office: 610 Broadway, Brooklyn, N. Y. 
Telephone: STAGG 1757 
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DEATH OF GEO. ALLSOPP, SR. 





Veteran Retired Newark, N. J., Jewelry 
Manufacturer Succumbs in Ninetieth Year 


Newark, N. J., Jan. 6.—Funeral services 
for George Allsopp were held this afternoon 
at 2:30 o'clock from the home of George A. 
Allsopp, Jr., at 78 Johnson Ave., the Rev. 
Dr. Henry R. Rose, pastor of the Church 
of the Redeemer, officiating. Interment was 
in Evergreen Cemetery, Elizabeth. 

Mr. Allsopp died Wednesday at the home 
of a daughter. Mrs. Charles Shirley, in 
Meriden, Conn. He had been spending the 
holiday season with his daughter. While 
there he was stricken with an attack of 
bronchitis, which he was unable to throw 
off, despite the best medical attention. 

Mr. Allsopp was the head of the local 
Allsopp family, many of whose members are 
widely known in the jewelry trade. Mem- 
bers of this family also are active in various 
civic and social organizations. One is a 
member of the Newark Board of Education. 

The deceased was in the manufacturing 
business, from which he retired 20 years ago. 
He was born in Derby, England, and would 
have been 90 years old on May 2. When 
he came to Newark 40 years ago, he asso- 
ciated himself with his two sons in the 
jewelry manufacturing business under the 
firm name of Allsopp Bros. The business 
is still conducted at the same location, Camp 
and Orchard Sts. Four other sons are also 
engaged in the manufacturing jewelry busi- 
ness in Newark under various firm names. 
Mrs, Allsopp died six years ago. Besides his 
six sons, Mr. Allsopp is survived by 30 
grandchildren and 21 great-grandchildren. 
While there are jewelers among the mem- 
bers of the second generation of the local 
Allsopp family, a number have gone into 
other fields of endeavor. 

Eight years ago Mr. and Mrs. Allsopp 
took up their residence with their son, Albert 
E. Allsopp, at 475 Parker St. ° Besides this 
son and the daughter at whose home he 
died, Mr. Allsopp is survived by the fol- 
lowing children: George A. Allsopp, Jr., a 
member of the Board of Education; Thomas 
Allsopp, who is treasurer of the Newark 
Athletic Club; Henry Allsopp, William I. 
Allsopp, Edmund Allsopp and Mrs. George 
Sansom, of Morristown, N. J. 








Brotherhood Meeting 





(Continued from page 65) 








anything than he does when he _ is 
doing Brotherhood work. He thanked the 
association for the handsome gift and told 
the members that he would always cherish it 
as one coming from the finest body of men 
in the world. The watch, chain and knife 
which are illustrated herewith, were made 
by Henry Blank & Co., of Newark, N. J. 
The back of the watch bears a handsome 
tnameled monogram. 

After the presentation was made, Mr. 
Rutherford took occasion to call attention 
of the members to the fact that the present- 
mg of the testimonial to Mr. Woodland 
Was really instigated by “Eddie” Simonson, 
one of the oldest members of the organiza- 
“on, and who is now ill. Mr. Rutherford 
tok oceasion to thank Harry Bliss and E. 





THE JEWELERS’ 


H. Eckfeldt, his fellow members on the 
committee, for the work they had done in 
obtaining this excellent testimonial. 

After passing a motion, thanking the re- 
tiring officers for their excellent work dur- 
ing the past year, the meeting adjourned 
at 4:20 P. M. 








Schedules in Bankruptcy Filed by Sluyter ‘& 
Blitz, New York, Show Assets of $11,200 
and Liabilities of $75,797 


Schedules in bankruptcy were filed in the 
United States District Court, New York, 
last Monday by Hyman W. Sluyter and 
Juda Blitz, doing business as Sluyter & 
Blitz, diamond cutters and importers, 129 
Fulton St. These schedules list the con- 
cern’s liabilities at $75,797, which amount 
is composed of: Secured claims, $500; un- 
secured claims, $64,730, and notes and bills 
which ought to be paid by other parties 
thereto, $10,567. The assets total $11,200, 
and consist of: Stock in trade, $5,000; ma- 
chinery, tools, etc., $4,000, and debts due on 
open accounts, $2,200. 

Among the largest unsecured creditors 
are: Veit, Hirsh & Co., $3,241; Alex Van 
Thyn, $450; S. A. Van Moppes, $300; Louis 
Beilensen, $1,000; Jack Vanderwoude, $500; 
Holland Diamond Co., $1,000. 

The following creditors are holders of 
notes made to their order by the petitioners 
herein which are the only securities they hold 
for claims: Moe Lenkowsky, $3,000; Isadore 
Schiffman, $2,083; Whitelaw Bros., $4,447; 
Jack Press Diamond Co., $1,695; H. Boden- 
heimer & Co., $6,328; Jacob Schutzer, 
$2,001; Farber-Kraysle, $2,160; I. J. Mayer, 
$4,000; Louis Gurfein, $2,428; Pitzele & 
Hamburger, $4,532; Louis Beilensen, $2,400; 
I. Robinson, $1,106; Diamond Trading Corp., 
$5,291; B. & L. Moskowitz, $1,834; E. Van 
Dam, $4,158; Kreindel & Sherman, $2,650; 
Adolph Eisen, $1,981; Israel Oleet, $4,025; 
L. Meisel, $1,745, and L. Levinson & Co. 
These creditors are all listed as unsecured. 








Depreciated German currency is greatly 
affecting the specialties industries, according 
to a recent issue of the Commerce Reports 
published at Washington, D. C. The re- 
view of these conditions reads, in part, as 
follows: “The jewelry industry of Germany 
has been adversely affected by general eco- 
nomic conditions, according to Consul F. T. 
F,. Dumont, at Frankfort-on-the-Main, and 
grave fears are entertained of its being un- 
able to compete with other countries owing 
to the increased cost of production. The 
immediate consequence of the crisis has been 
a rapid rise in the prices, which now ap- 
proximate those of the world market. The 
first thing that struck the observer at the 
Fall fair at Frankfort-on-the-Main was the 
fantastic designs predominating in the ex- 
hibits of jewelry and fancy articles, accord- 
ing to a report by Trade Commissioner 
Arthur J. Grey, Berlin. Art was sub- 
ordinated to the vogue of the day—a sort of 
bizarre background to the conservative art 
of Germany. Even the press was loud in its 
disapproval of this tendency and claimed 
that the reputation of Germany as a source 
of artistic inspiration would suffer. The 


sales made to firms were not accompanied 
by the respectful attitude which the buyers 
had come prepared to show.” 
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SURRENDERS TO MARSHAL 


Oscar H. Bloom Indicted by Federal Grand 
Jury After National Jewelers Board 
of Trade Takes a Hand 

INDIANAPOLIS, Ind. Jan. 6—Oscar 
H. Bloom, formerly proprietor of 
a jewelry store on E. Washington St., 
Indianapolis, has surrendered to the United 
States marshal. He was indicted recently 
by the Federal Grand Jury on a charge of 
conspiracy to violate the bankruptcy laws. 
He gave bond of $2,500 signed by two 
Indianapolis citizens. It is charged in the 
indictment that Bloom concealed the assets 
of the jewelry store and a meat market in 
which he also was interested during bank- 
ruptcy proceedings. Mr. Bloom has had 
one continuous session of litigation in 
various county courts and the Federal court 
for a couple of years. 

Bloom, together with two others, was in- 
dicted by the United States Grand Jury for 
alleged irregularities arising in connection 
with Bloom’s failure, which occurred in the 
Spring of 1920. It will be remembered that 
Bloom filed a voluntary petition in bank- 
ruptcy in June, 1920, and that his liabilities 
were about $400,000 and his assets about 
$20,000. 

Shortly after the bankruptcy petition was 
filed, the finance committee of the National 
Jewelers Board of Trade decided to investi- 
gate the matter, and ever since that time has 
been insistent that criminal action should be 
taken. All kinds of obstacles and discour- 
agements have been encountered, and it is 
even understood that appeal was made to 
the Department of Justice at Washington to 
insure action being taken in. this matter. 
The indictment of Bloom and his alleged co- 
conspirators is to be considered as a distinct 
victory in the work that the National Jewel- 
ers Board of Trade is continually doing 
throughout the country in connection with 
prosecutions of fraudulent bankruptcies. 

It is expected that the trial of Bloom and 
the others indicted with him will take place 
in the near future, and the result of the trial 
will be watched with a great deal of 
interest. 

Herbert A. Wolff, of Greenbaum, Wolff 
& Ernst, counsel for the Board, has had the 
litigation in hand and has been doing a great 
deal of work on the case. 











Creditors File Involuntary Bankruptcy Re- 
turn Against the Clarke Jewelry 
Co., Chicago 

Cuicaco, Jan. 8—At a meeting of credi- 
tors of the Clarke Jewelry Co, 60 W. 
Madiscn: St., last Friday afternoon it was 
decided that an involuntary petition in bank- 
ruptcy be filed. The petition was filed on 
Saturday morning. Liabilities amount to 
approximately $125,000 with assets includ- 
ing stock and fixtures $25,000. 

About a month ago a rumor spread that 
this concern was in financial difficulties, 
which was denied by the proprietors of the 
business who stated that the business was 
solvent. It is alleged that an investigation 
will be made as to the statements which 
have been made. 

The Clarke Jewelry Co. is a corporation, 
Jos. Shaddock is president and his brother- 
in-law Aaron Caine, the secretary and 
treasurer. 
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FAVORABLE TRADE OUTLOOK 





Eastern Jewelry Manufacturers See Indica- 
tions of Better Business in 1923 

Provipence, R. L., Jan. 6.—The manufac- 
turing jewelers of this city and vinicity are 
greatly encouraged at the ‘present outlook, 
which they consider is the best in several 
years. The unusually large number of buy- 
ers who have visited Providence since the 
beginning of December, with many of them 
making second visits, has livened business 
generally to a considerable extent and re- 
ports indicate that the volume of orders 
aggregate a very large total. 

Among the recent jewelry buyers reported 
in Providence and vicinity were the following: 
Mr. Clark of S. H. Kress & Co., New York; 
Mr. Stevens and Miss Fox of Strawbridge 
& Clothier, Philadelphia; Henry Munzer 
of Henry Munzer Co., New York city; 
Mr. Bard of G. W. Bard & Co., Lancaster, 
Pa.; Mr. Pfersick of A. L. Pfersick & Co., 
Philadelphia; Max Mein of George Borg- 
feldt & Co., New York city; Mr. Margolin 
of The Princess Jewelry Co., Montreal; Mr. 
Oppenheimer of A. E. Oppenheimer, Phila- 
delphia; Mr. Kornhauser of Merchants Nov- 
elty Co., Pittsburgh, Pa.; Walter Bonn and 
Herman Cerf of M. Bonn Co., Pittsburgh, 
Pa., F. M. Pudan and F. Hebberd of F. M. 
Pudan & Co., Springfield, Mass.; Louis 
Goldman of Philadelphia; Mr. Goldsmith of 
Joseph Goldsmith Co., New York city; Mr. 
Brandt, of Irving Brandt & Co., Inc., Chi- 
cago; Frederick Goldman of M. S. Wein- 
ger & Co., Inc., Philadelphia; Charles 
Brown of Stein & Ellbogen Co., Chicago; 
J. F. Cummings of Gimbel Bros., Inc., Phila- 
delphia; Mr. Levin of M. Levin & Co., Phil- 
adelphia; Philip Stern of New York city; 
Oscar Kind and Louis Block of S. Kind 
& Sons, Philadelphia; Messrs. Loeb and 
Rubin of Millard Novelty Co., Philadelphia ; 
Harry Levy and Mr. Felsenthal of Ben Fel- 
senthal & Co., Inc., New York city; B. 
Wolfe of D. Marx Sons, St. Paul, Minn. 

Apropos of the conditions at the beginning 
of the new year, reference to trade review 
by leading commercial agencies relative to 
the jewelry industry is specially interesting 
at this time. “The process of business re- 
adjustment began in 1921 was continued 
with favorable results during 1922,” accord- 
ing to R. S. Dean, local manager for R. G. 
Dun & Co. 

“While in 1921 approximately 90 per cent 
of the manufacturing concerns here were 
operating on a restricted working schedule 
and with varying proportions of their capac- 
ity of hands, in 1922 manufacturers have 
operated more regularly during the year, 
and the unemployment situation which ex- 
isted in the early months having been over- 
come and during the latter part of the year 
there was a shortage of skilled labor which 
was particularly noticeable in the manufac- 
turing jewelry industry. 

“The enactment of the tariff was a decided 
benefit to the business community, and each 
month since its settlement has shown a 
steady progress. The holiday trade done by 
the leading department and retail stores was 
excellent and, in fact, is believed to have 
been the best during the past several years. 

“Manufacturing jewelers had a particu- 
larly brisk business from the Summer season 
until November, but at that time buyers 
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“in the volume of business. 








restricted purchases slightly, but the year 
as a whole showed good results. Stocks of 
merchandise on hand among retailers at the 
present time are smaller than usual and 
prospects appear good for a continued de- 
mand in this line for the Spring season.” 

Charles P. Backus, superintendent of the 
Providence office of the Bradstreet Co., says 
in his annual review of business conditions, 
with reference to the jewelry industry: “In 
the jewelry trade, medium gold and silver 
novelties sold well the last six months of 
the year and the output in all lines increased 
over the year previous. Many makers of 
low-priced jewelry, though, continued to be 
handicapped by the low prices quoted on im- 
ported goods.” In his review of failures, 
Mr. Backus says: “Ten retail jewelers in 
Rhode Island were unsuccessful during the 
year and of 16 manufacturing concerns that 
failed, four were engaged in the jewelry 
line.” 

Summarizing the retail jewelry business 
in Providence, William H. Thurber, presi- 
dent of the Tilden-Thurber Corp. and vice- 
president of the Providence Chamber of 
Commerce, says: “The year 1922 has been 
a prosperous one as compared with 1921. 
The first three months showed a falling off, 
but from that time to the close of the year 
each month showed an increase, making the 
1922 total figures show a substantial gain 
The prospects 
for 1923, I believe, are good.” 








Business Troubles 


-R. O. Watrous, Cushing, Okla., is reported 
to be in bankruptcy. 
** * 
Euclid Arcade Watch Shoppe, Cleveland, 
O., has made an assignment. 
* * x 
A. A. Bock, 803 Elizabeth Ave., Eliza- 
beth, N. J., has assigned to Raymond Cohen. 
‘+ 2 
A voluntary petition in bankruptcy has 
been filed by the Broadway Jewelry Co., 
Tulsa, Okla. 





* * * 

A voluntary petition in bankruptcy has 
been filed by D. N. Rose & Co., jewelers, 
of Tulsa, Okla. 

oe * 

Guy A. Thomas and E. N. Best have 
been appointed receivers for J. W. Thomas 
& Co., Minneapolis, Minn. 

x * * 

Rummelhart & Ellery, Pomona, Cal., have 
filed a voluntary petition in bankruptcy and 
list their assets at $4,300 and liabilities at 
$7,600. 

‘a 

An involuntary petition in bankruptcy has 
been filed against J. Lang, Bridgeport, 
Conn., and Marcus Hirsch has been ap- 
pointed receiver. 

* * * 

A voluntary petition in bankruptcy has 
been filed by J. Rosumny, Portland, Ore. 
The assets are listed at $1,500 while the 
liabilities total $4,500. 








The Crescent Jewelry Co., Eldorado, 


Ark., recently suffered a loss by fire which 
destroyed its place of business. 
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Vice Consul Brooks at London, Reports on 
the Proposed New Diamond 
Combination 


Wasuincron, D. C., Jan. 4.—In referring 
to the press reports to the effect that the 
Anglo-American Corporation of South 
Africa is interested in equal parts with a 
leading diamond group in an important dia- 
mond business involving both the properties 
in the Kongo diamond fields and the dis- 
posal of the production of these fields, and 
which may lead to the formation of a com- 
pany with a capitalization of about £1,000,- 
000, Vice-Consul Russell M. Brooks, at 
London, in a report to the Department of 
Commerce last November, says. 

“It is believed, however, that if these 
rumored negotiations were had with the 
Belgium Kongo Co., as has been inferred, 
public disclosure may create such a feeling 
of opposition in Belgium, which wishes to 
retain its diamond-cutting industry, that the 
plans may never be carried to completion, 
One of the reasons advanced for such an 
attempted combination is the very favorable 
position said to be occupied by the Belgian 
Kongo Co., which is stated to work largely 
alluvial deposits without the necessity of in- 
stituting costly mining operations. 

“Only about 50 per cent of the South 
African mines are open, but their output is 
at present sufficient to supply all demands. 
The British demand is very small, the people 
absorbing only about two per cent of the 
world’s output, and the American market, 
which takes from 65 to 75 per cent. had 
been weak in tone until last October, when 
several large shipments were made. 

“In England small diamonds of the best 
quality command the best price, but Ameri- 
can buyers have not limited quality or size, 
with the exception of several small ship- 
ments of rough stones intended for cutting. 

“The year 1923 is expected to be an ex- 
cellent season for diamond merchants, both 
in Europe and the United States, and on 
the strength of this feeling prices are ad- 
vancing slightly for future delivery. If 
the proposed new Anglo-American agree- 
ment should come into being, there is reason 
to expect an advance in prices in rough 
diamonds.” 








A recent issue of the Commerce Reports 
published by the Bureau of Foreign and 
Domestic Commerce, Washington, D. C, 
printed an interesting communication from 
Consul T. Hornwell Haynes, at Berne, 
Switzerland. The report deals with the 
exporting of Swiss watches to France and 
says that the Swiss Government has acceded 
to the recent representations by the French 
Government requesting the discontinuance 0 
the granting of subsidies to Swiss watch 
industries in so far as these subsidies affect 
exportations of watches to France. Swiss 
subsidies to industries selling watches to 
other countries still continue in force. [A 
Swiss decree of Dec. 12, 1921, authorized 
the granting of subsidies to Swiss watch 
industries selling to countries with depre- 
ciated currencies in order to compensate these 
industries for financial losses due to suc 
depreciation. The French Government 
claimed that these subsidies were export 
bounties and therefore in violation of the terms 
of the Commercial Convention, 1906, and 
the Franco-Swiss Agreement May 31, 1921.] 
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Novelties Seen In New York 








Weekly Fashion Notes on Gowns and Jewels 




















Utility Pieces for All Occasions Found at 
the Jeweler’s 


) eres was when the utility jewel was a 
thing for out-of-door use only. Bags and 
purses, umbrellas whose handles were par- 
ticularly ornate, and fitted suit cases com- 
prised for the most part the sum total 
of the class of jewels known as utility 
pieces. 

Now, behold! The jewelers’ cases are 
stocked with such useful and at the same 
time decorative objects for use indoors and 
out that no occasion passes at any time of 
the day or evening without some one or 
more of these handsome and artistic articles 
being appropriate. 

To begin with the morning hours indoors, 
there are always those household knick- 
knacks dear to the heart of the homemaker 
and used and appreciated by everybody, those 
little conveniences of the sewing table, the 
writing tablet, the boudoir, the tea table, 
the library desk or smoking things for 
every room. 

For the sewing table come silver knitting 
sets, bead boxes, needle and thimble cases, 
emeries, thimbles and scissors galore, tape 
measures, thread waxers and trays of all 
sizes, 

Then the tea tray. Taking for granted 
that the silver service is there, it is still 
possible to include such welcome although 
diverse additions as a cocktail shaker, 
chocolate muddlers, bonbon dishes, biscuit 
trays and boxes, cake stands, candy jars, 
jam jars and trays, lemon servers, sand- 
wich tongs, tea ball and stand, tea caddy 
and caddy spoon, a toast rack and a tinkling 
silver bell. 

It is the same for the dressing table, the 
desk or the card table—long lists of utility 
pieces, interesting in themselves and ex- 
tremely handy, are to be found appropriate 
for every nook and corner of the house. 
However, these are not personal utility 
jewels, and it is this vast abundant modern 
group which is especially interesting. 

Small ornaments have achieved new dis- 
tinction among utility jewels this Winter. 
They have come into prominence through 
the changes in the coif modes and they 
promise to continue in all their great popu- 
larity for some time to come. In the illus- 
tration are shown some of the new combs 
and pins and a very handsome bandeau. 
These combs are to be used at the back of 
the head, but many other designs are made 
especially for use on one side or the other 
of the short hair. The comb shown in the 
upper left hand side of the sketch is in. rose- 
buds carried out in three clusters of rose 
quartz and peridot set in filigree gold for 
this design. The crooked little comb on the 
other side is a very popular pattern; it is 
trimmed at the top with a row of gems, black 
it the comb is white ground, and white if 
other colors are used for the comb material. 
For instance, diamonds or pearls are set in 
shell or ebony or faceted onyx is held in 
Platinum and jet beads are used to border a 
comb of ivory. The comb of Spanish style 


is made modern as you see it in the set 
below where a high point centers the comb. 
Bandeaux for the hair are very popular, 
and high shapes and handsome patterns 
shown in this sketch is the type among the 
most favored. This design is high but 
others are lower in appearance. 

In other bandeaux many gems are used 
to build up sprays of flowers and leaves 
with ribbons hanging over the ears in lieu 
of earrings and the style is very becoming. 

The straight band is far more severe, but 
it is to be recommended where the hair is 
bobbed with the new curling or in any other 
way made exceedingly fluffy. For daytime 
wear there are very simple bands inlaid 
with gold or of engine-turned silver links, 





NEW 


COMBS AND OTHER UTILITY PIECES 


or filigree wire with a smooth surface alter- 
nating in straight narrow bands. 

Utility pieces all ignore the background 
and join the finest jewels; lockets, pendants, 
watches and pencils make another interest- 
ing jewel group, for they all can be worn 
on neck chains. In the illustration one of 
the new lockets is shown. It is typical of 
the new designs and many variations are 
played upon its theme. 

Once upon a time fans were considered an 
evening jewel only, but nowadays they are 
used at all hours and special designs are 
made for afternoon wear for theatre or at 
home. The elaborate feather fan shown in 
the illustration is trimmed at the handle 
with a gemmed tassel and then hangs from 
a bracelet attachment. The colors of the 
fan scheme are repeated in their gem set- 
tings. If the feathers are green, emeralds 
or peridots are used in the handle, or the 
colors are blended with red and purple, for 
instance, repeated in the feathers and gems 
as well. One beautiful design had for its 
color scheme old gold throughout. The 
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feathers were yellow and brown and topazes 
were set in gold for the handle. Black and 
white appears where white lace is used 
with onyx for the handle, or the sticks are 
mounted in platinum and set with bands of 
black onyx. Sometimes black lace takes 
the place of the white in such a fan and the 
sticks and handle are carried out in carved 
ivory. 

There are fascinating new designs in mesh 
bags and purses replete with gems, handles 
and tops all trimmed with gems and plati- 
num and gold for the mesh of very fine links 
or in stripped gold and silver for added 
interest. Vanity cases have become wonder- 
fully intricate and very interesting; they 
may be complete in themselves or furnish 
only a part of the whole jewel. Separate 
.boxes are added to the chains and mesh 
bags for larger purses and these contain 
the usual powder puff and mirror, etc. The 
bag space is left free to contain the hand- 
kerchief, card case and smoking things. The 
newer bag tops are made of open work 
gold or silver or platinum is used when it 
is smooth polished or finished with a border 
of gems. The watch or a large gem cluster 
is added to the top of the case. Fringes and 
tassels trim them also. These are hung 
from the bag top or from the lower edge 
of the cases. A new feature of the cases is 
their round form; they are made like little 
cylinders or boxes and hung with tassels 
and long handles made of mesh work or 
ribbons. Some of the smaller black vanity 
cases have double compartments with sepa- 
rate entrances. One compartment is for the 
change and the card case and other holds 
the vanity pieces. 








Precious Stones a Necessary Luxury 





N a_ book entitled 

Jewelry,” by Sorenson 
appears the following: 

“When we buy gems nowadays, we buy 
luxuries; and when we buy luxuries we 
most plainly reveai our tastes. The slogan 
of the art students of the Latin Quarter, 
that ‘We can do without the necessities but 
we must have the luxuries,’ seems to have 
an element of truth. 

“The love for precious stones seems to 
be as old as the race. The beauty, charac- 
teristics, and reputed mystic power of gems 
have been woven into the history, legend and 
story of every people of the earth. Through- 
out the ancient and medieval times, mar- 
velous stories of the curative powers of 
stones were accepted with implicit faith. 
Happy the sufferer from liver complaint, if 
he could only get possession of a ruby. Un- 
fortunate indeed was Job that he could not 
have a sapphire, for sapphires cure boils. 
The Apostle Paul need never have been 
shipwrecked—in fact could never have 
been—if he had only carried in his pocket 
a piece of coral, for among other proper- 
ties, the precious coral has the power of 
preventing shipwrecks. The wise Aristotle 
himself advised the wearing about the neck 
certain stones to prevent the attack of cer- 
tain dread diseases. Practically every 
stone came to be regarded as a specific for 
disease, business, or matrimony, so numer- 
ous were the superstitions, some of which 
persist even to this day. 


“Hand Wrought 
and Vaughn, 
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Nicholas A. Ellin of this city has been 
granted a patent on a clasp. 

Christian Petersen, artist-diecutter, is now 
located at 114 Westminster St. 

A patent on a fastener has been granted to 
George E. Goodrich of this city. 

The employes of Markham & Stone were 
generously remembered with holiday gifts. 

George M. Simpson has been appointed 
keeper of the city clocks of Newport for 
the ensuing year. 

The Screw Machine Products Corp. has 
voted to increase its capital stock from 
$200,000 to $300,000. 

The employes of the Brier Mfg. Co. were 
recipients of gifts and felicitations from that 
concern at New Year’s. 

The Trop Jewelry Co. has removed from 
279 Weybosset St. to 131 Washington St., 
where he has larger quarters. 

Henry F. Manchester was elected treas- 
urer of the Providence Central Club at the 
annual meeting held Saturday evening. 

Frank L. Barrows has been elected com- 
mander and J. Robert Sweet, secretary, of 
Elisha H. Rhodes Camp, Sons of Veterans. 

Newman M. Saaty, retailer, has removed 
from 446 to 350 Westminster St., and has, 
been conducting a reduction sale by auction. 

Jan. 1 was the 40th anniversary of the 
incorporation of the Livermore & Knight 
Co., which was established by Mr. Knight 
in 1875. 

Joseph P. Burlingame of J. P. Burlingame 
& Co. has returned from a recreation trip 
to St. Petersburg, Fla., accompanied by Mrs. 
Burlingame. 

J. W. Mayer of New York was a visitor 
the past week at the manufacturing plant 
of his concern, Powers & Mayer Mfg. Co., 
Inc., 150 Chestnut St. 

Former Governor R. Livingston Beeck- 
man, a stockholder and director of the Inter- 
national Silver Co., sailed Saturday for sev- 
eral months’ stay abroad. 

Mr. and Mrs. Thomas A. O’Gorman last 
week announced the engagement of their 
daughter, Miss Betty O’Gorman, to Dr. 
Edward F. Shay of Boston. 

Thomas McGrath and Frank Flynn are 
actively interested in the re-establishing of 
the Hillsgrove race grounds as a center for 
agricultural fairs and similar purposes. 

William J. Pearson, of Heimberger & 
Pearson, was elected a member of the Board 
of Governors of the Roger Williams Driving 
Club at the annual meeting held last week. 

Harold W. Ostby, of Ostby & Barton 
Co. was elected a member of the board of 
managers of the Providence Art Club at 
the annual meeting last Wednesday evening. 

Col. H. Anthony Dyer, a director of the 
Tilden-Thurber Corp., entertained a party 
of friends at the Providence Art Club last 
week in honor of Sanford Pomeroy of Paris. 

Personal property of E. Dauer & Co. was 
sold at auction last Saturday noon at the 
plant, on the fourth floor of 40 Clifford St., 
under foreclosure of a mortgage dated Aug. 
9, 1922. 

Austin W. Hondo and Harold F. Mathew- 
son have started in business at 306 Black- 
stone St. as the Crescent Box Co., and will 
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make a specialty of a general line of boxes 
for jewelers’ use. 

The annual Winter banquet of the Provi- 
dence-Attleboro branch of the American 
Electro-Platers’ Association will be held at 
the new Providence Biltmore Hotel, Satur- 
day evening, Jan. 27. 

At a special mecting of the creditors of 
the Kescot Mfg. Co., bankrupt, held last 
week, claims of the receiver for compen- 
pensation of $153.31 and expenses of $2.20 
were allowed and ordered paid. 

William P. Chapin of Chapin & Hollister 
Co. was elected a director at the annual 
meetings of the Mercantile Mutual [Fire In- 
surance Co. and the Narragansett Mutual 
Fire Insurance Co. last Wednesday. 

J. S. Olinger & Co. has taken the quarters 
recently occupied in the Doran building, 150 
Chestnut St., by Powers & Mayer Mfg. Co., 
Inc., and will remove thereto from 9 Calen- 
der St., the latter part of this month. 

The Pequot Novelty Co. is the name of 
a new concern that has started manufactur- 
ing sterling silver novelties at 169 Smith St., 


this city. The business is being conducted 
by John J. Weldon and George Barnhardt- 
son. 


The Charles S. Bush Co. has filed notice 
with the Secretary of State’s office of an 
amendment to its charter whereby its capi- 
tal is increased from $100,000 to $120,000. 
Similar action of Belcher & Loomis Co. in- 
creases the capital from $225,000 to $1,000,- 
000. 

A charter was issued to the Osier Mfg. 
Co., Inc., by the Secretary of State the past 
week, capitalized at $50,000 for the manu- 
facture of jewelry with the business located 
in Providence. The incorporators are Al- 
bert C. Osier, Mildred H. Osier and John 
F. Holihan. 

3ernard M. Goldowsky has announced that 
the name of the detective agency of which 
he is the principal and which handles the 
affairs of the Jewelers’ Protective Associa- 
tion, has been changed from the National 
Detective Agency to the Goldowsky Detec- 
tive Agency. 

The Cranston Loan Corporation is the 
name of a corporation that obtained a char- 
ter last week from Deputy Secretary of 
State Sprague. It will be located in Crans- 
ton with a capital stock of $2,000 to conduct 
a brokerage business. The incorporators are 
aise, Maria, Giuseppe, Louise and Frank 
Maggiacomo. 

John Ennis, one of the best known old- 
time journeymen jewelers who had _ been 
employed by a number of the leading manu- 
facturing concerns of this city, died at the 
Rhode Island Soldiers’ Home at Bristol 
last week, aged 80 years. During the Civil 
War he served in the Third Rhode Island 
Heavy Artillery and had been at the Home 
since 1897. 

The partnership heretofore existing under 
the name of Smith Bros., for many years 
engaged in the manufacturing jewelry busi- 
ness in this city, wherein James Smith of 
this city and William Smith of Cranston 
were general partners. has been dissolved by 
mutual consent. This is a technical pro- 
ceeding which legally winds up the affairs 
of the concern. 

Frederick A. Ballou and Walter S. Led- 
erer are two members of a committee that 
is conducting a campaign to raise a $100,000 
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fund as an endowment from the income of 
which approximately 50 boys and girls wil] 
annually have their education expenses paid 
in the Providence high schools. William A. 
Viall of the Brown & Sharpe Mfg. Co, js 
chairman of the committee. 

Ralph S. Hamilton, Jr., of Hamilton & 
Hamilton, Jr., and Harold R. Barker of 
Barker & Barker, were among the officers 
of the One Hundred and Third Field Artij- 
lery who attended the dinner given in honor 
of Brig.-Gen. Pelham D. Glassford, who 
was colonel of that unit during the Aisne- 
Marne and St. Mihiel offensives, at the Bilt- 
more Hotel last Saturday evening. 

The Edwin Lowe Co., manufacturer of 
gold jewelry, 116 Chestnut St., has been 
purchased by Thomas S. Poole, who has 
been secretary of the concern for several 
years. Mr. Poole will continue the busi- 
ness, although under a different style, to be 
decided upon later. Mr. Midwood, who has 
conducted the business for a number of 
years, will retire from active business. 

A fire that had been smouldering evidently 
for several hours broke out in the gold and 
silver refinery of Gannon & Scott, in the one- 
story stone building, 12 Calender St., about 
8:30 o’clock last Sunday morning, was dis- 
covered by patrolman on the beat and a still 
alarm sent to Hose No. 1, which extin- 
guished the flames after an hour. The fire 
started under a refining furnace and had 
burned through the first floor to such an 
extent that the heavy furnace, four feet 
wide, six feet long and six feet high, top- 
pled over. The damage was estimated at up- 
wards of $5,000. 

A window thief early Saturday morning 
broke $125 worth of plate glass window 
to get away with about $25 worth of cheap 
jewelry in the store display of Thomas J. 
Rioux, 352 Main St. Patrolman Wyatt dis- 
covered that the window had been broken 
when he tried the door on his first round 
after coming on duty at 1 o'clock. The 
break probably occurred during the chang- 
ing of the police detail. Bar pins, breast 
pins, cuff and collar buttons of comparative 
little value were the only articles taken. 

A fire of unknown origin broke out in the 
two and a half story wooden building 77 
Page St., belonging to George M. Baker, the 
other morning, and gained considerable head- 
way before discovery by Patrolman Gil- 
hooley, who sent in an alarm. The flames 
swept through both floors of the structure, 
causing considerable damage to the building 
and contents. The first floor is occupied by 
the Imperial Casting Co. and the second 
floor by Thomas J. Lewis Jewelry Co.; 
Clark Bros., manufacturing jewelers and H. 
Wade Villeux, jewelry engravers. 








T. C. Miller, a Natoma, Kans., jeweler, 
has a collection of many rare coins including 
a penny in American money coined every 
vear since 1794. The early pennies are 
large, ahout the size of a half dollar of 
today. The first pennies are similar to out 


present nickels and are coined of different 
metal than those of today. Mr. Miller's 
2-cent 


collection also includes the half-penny, 4« 
piece. 3-cent silver piece, 2-cent silver piece, 
2-cent nickel piece, 5-cent piece, barre 


. i 0 
nickel, barred quarter and a Roman com 
2,000 years ago. 
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Dreicer & Co., New York, are holding 
an exhibition of pearls and other jewels at 
the Brooks Reed Gallery until Jan. 12. The 
exhibition is an extremely fine one. 

Otis W. Learned, the 12-year-old son of 
Samue! G. Learned, Washington building, 
died Jan. 5 at the Children’s hospital. Four 
months ago he was operated on for appendi- 
citis. The sympathy of the trade is extended 
to Mr. Learned and his family in their be- 
reavement. 

Edward Waring Evans, an old employe 
at the Waltham Watch Co., died at his 
home, Howard St., Waltham, Dec. 31. He 
came to this country from Coventry, Eng- 
land, when a young man and went to work 
at the fatcory. About two years ago he 
and his wife celebrated their golden wedding. 
Although he never aspired to public office 
he always took a decided interest in local 
affairs. He leaves a widow and eight 
children. 

K. E. Orstedt, who for years occupied a 
store at 2 Bromfield St., has moved to the 
premises at 23 on the same street, where 
he has leased a large portion of the store 
occupied by Thatcher Bros. While the store 
he formerly occupied was a very small one, 
it was one which attracted a great deal of 
attention owing to its location at the cor- 
ner of Bromfield and Washington Sts., two 
of the most densely frequented thorough- 
fares in this city. 

In the Boston Jewelers’ League bowling 
Jan. 2 all six contests resulted in 3 to 1 
scores as follows: E. B. Horn Co., 1,236— 
Lenox Jewelry Co., 1,184; Percival Co., 
1,329--Thos. Long Co. 1,346; Bigelow, 
Kennard & Co., 1,374—A. Stowell & Co., 
1,253; Hodgson, Kennard & Co., 1,400— 
Smith, Patterson Co., 1,334; Shreve, Crump 
& Low Co., 1,320—Ripley-Howland Mfg. 
Co., 1,281; Harkins, Kirby & Murphy, 1,231 
—I. Alberts Sons, 1,202. 

The Pratt building, which is occupied by 
several jewelers and the Leonard Co., auc- 
tioneers of old and new silverware, jewelry 
and other articles of value, and where re- 
cently there was a large fire causing $100,000 
damages, is to be torn down and a new one 
erected on the site. Meanwhile the jewelers 
and others have to seek new quarters. The 
Leonard Co. will soon be in new premises 
at 689-691 Boylston St. The Pratt build- 
ing is on “Opticians Row” so-called and is 
also. surrounded by numerous jewelry 
stores, 

Diamonds and precious stones of a foreign 
wholesale value of $1,170,296 were imported 
into this country through the Port of Boston 
during 1922, according to figures prepared 
by Samuel A. George, chief appraiser of 
the 4th Customs District. The Government 
collected a total of $234,059 in duties upon 
these jewels. Practically the whole im- 
Portation consisted of diamonds, pearls 
Worth about $25,000 and a few sapphires 
and other precious stones making up the 
balance. The stones are chiefly imported 
from Antwerp, but are cut and polished 
at Amsterdam. Upon arrival in this city 
they are counted, weighed and examined as 
‘0 color, flaws, etc., by Cyrus L. Doe, one 
of the examiners at the appraiser’s stores. 
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Mr. Doe states that for the past five years 
the importations of diamonds have ranged 
above $1,000,000 annually. 











Stephen H. Garner has been appointed 
chairman of the city council committee on 
school affairs. 

Sprague & Reynolds of East Freetown 
last week took over the control of the A. H. 


Sweet & Sons box shop in Norton. Com- 
plete details of the transactions have not as 
yet been announced but the new firm took 
possession last week. 

A woman prominent in Hollywood held 
a conversation on Christmas Day over one 
of the most expensive telephones ever made. 
The instrument, of silver and ivory, was 
made by the Charles Thomae & Sons com- 
pany of this city and was valued at $600. It 
was presented by a movie star to her mother 
as a Christmas gift. 

In the list of new corporations of last 
week is the Robbins Co. of Attleboro. With 
the papers filed is a letter from the Robbins 
Co., signed by George F. MclInntire, presi- 
dent, consenting to the use of the name by 
the new corporation. The purpose of the 
corporation is the manufacture of jewelry, 
novelties, emblems, souvenirs and articles of 
like nature. The capital is $250,000 and 
the incorporators are: John B. Sullivan, 
Jr., Brookline, Howard V. Foulks and Alice 
C. Smith. The first named is the president. 

One of the largest real estate deals 
recorded in Attleboro in some years took 
place last week when the Blake-Remington 
property was disposed of. The Blake fac- 
tory, with power rights, was purchased by 
the L. G. Balfour Co., the C. H. Eden Co. 
shop was purchased by that company and 
the rest of the property was purchased by 
the Sun Realty Co., a local organization. 
The latter property includes the building in 
which the Attleboro Sun is located, a fac- 
tory and several stores. The Balfour Co. 
purchased the Blake building for protec- 
tion, and while it is possible that the firm 
may move to the plant some time, such a 


move is not contemplated at present. 
sal Bates 
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James P. Black is making a business trip 
through the New England States. 

The Debs Mfg. Co. has succeeded the 
Robinson Bros. Co. of Plainville. 

Mr. Stevens and Miss Fox, buyers for 
Strawbridge & Clothier, Philadelphia, were 
local visitors last week. 

Fred A. Howard of the F. M. Whiting 
Co. has resigned as chairman of the North 
Attleboro Chapter of the Red Cross, a posi- 
tion he has held for the past year. 

Arthur G. Hatch, one of the oldest jewelry 
employes in the town, celebrated his 75th 
birthday last Wednesday by giving a dinner 
to a party of friends at the Bay State Path 
tea room. 

Duncan Greenhaldge, for the past eight 
years manager of the Co-operative Refinery, 
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has tendered his resignation to the concern to 
take effect on April 1. It is the intention of 
Mr. Greenhaldge to start in business for 
himself. 

The Whiting & Davis Co. is announcing 
to the trade that foreign-made copies of the 
W. & D. mesh bags are being sold and that 
suit has been begun against jewelers who 
advertise these copied designs as the Plain- 
ville product. A general investigation 
throughout the country is being made by the 
firm, 

The transportation committee of the North 
Attleboro Board of Trade has taken up the 
proposition of securing a later express col- 
lection from the jewelry shops. At the pres- 
ent time the last collection is at 3 o’clock and 
all packages after this time must be carried 
to the express office. The organization is 
endeavoring to get a 5 o’clock collection. 














TRADE CONDITIONS 


The local jewelers say that the new year has 


opened auspiciously even more so than in 1922, 
While the month following the Christmas holidays 
is generally expected to be quiet, this year there 
is no evidence of such a condition. With every 
industrial plant operating and work for all, there 
is no reason for expecting dull trade. 





A. B. Smith, of Smith Bros., and wife, 
are home from a visit to Atlantic City. 

W. W. Appel, of W. W. Appel & -Son, 
spent part of this week in New York on 
business. 

Benjamin Lichtenstein had as his guest 
last week his son-in-law, Louis Rosenberg, 
of Milwaukee. 

W. W. Dudley, head of the Dudley Watch 
Co., and J. D. Wood, who is associated with 
him, were in New York last week on busi- 
ness. 

Rev. H. E. Keller, of St. Vincent Semi- 
nary, Beatty, Pa., has returned to that in- 
stitution after spending the holidays with 
his parents, Jeweler E, H. Keller and wife. 

The Tick Tock Club, composed of Hamil- 
ton watch factory employes, last week con- 
ducted the Vesper services at the local 
Y. W. C. A. and was host at a social 
function. 

Charles EF. 
Co.’s 


Foase, of the Non-Retailing 
traveling sales force, and wife are 
spending 10 days in New York, and F. A. 
Wheeler, a traveling salesman of the same 
company, and wife, are enjoying a vacation 
among relatives in Rutland, Vt. 

The Federal vocational students of the 
3owman Technical School had a stag party 
Tuesday evening (Jan. 9) at the Breneman 
building, to which the other students were 
also invited. The committee of arrange- 
ments consisted of J. Walter Hershey, chair- 
man, and Edward Jones, Benjamin Frank, 
Dorsey Mackin, James W. Leonard and 
Harry Hart. New students enrolled at the 
school are: J. B. Gwillin, Bristol, Conn.; 
R. E. Heatwole, Harrisonburg, Va., and 
Farl K. Boyer, Shamokin, Pa. Miss Mary 
A. Barker, of Clarksburg, W. Va., a former 
student, who was in Shamokin over the 
holidays helping out Jeweler H. A. Zim- 
merman, stopped over in Lancaster last week 
on her way home to visit the school. 
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GORHAM 


Sterling Silver Designs 
of the Gorham Interests 


Gorham Sterling Silver is created by master designers at the various 
plants, by artists of first rank and long experience. Consequently the produc- 
tions of the GORHAM INTERESTS have a special artistic value, a perma- 
nent value, an investment value, known only in the Fine Arts. 

After any article is designed, it must be expressed in some material. 
When a fine design is rendered in an important medium, we have an added 
value. To fine art is added precious material. To beauty is joined worth. 
The design of the GORHAM INTERESTS, expressed in Sterling Silver, 
have this double value. 

Following the Design and the selection of Material, comes the process of 
manufacture. If we add to fine design and choice material, careful expert 
workmanship, we evolve a third point in high quality. In the Sterling Silver 
of the GORHAM INTERESTS, the chain is unbroken. The four plants 
cherish traditions of the highest standards. 

The patterns of Gorham Sterling Silver are so numerous and varied that 
to beauty, worth and character we may add a fourth merit—that of Exclusive- 
ness. As the designs embrace the various periods of art and are simple or 
elaborate, as the case may be, the user of Sterling Silver has a wide range of 
selection, wider, in fact, than is offered by any other organization. This con- 
sideration brings to the mind of the hostess the satisfied feeling that her din- 
ner table is furnished, not from one of a few patterns, but from one of a great 
many, and is, in a high degree, exclusive. 

In the early days of the Gorham Company, when machinery was new, it 
was introduced into the making of Sterling Silver, not that the product should 
be less fine, but that it might be brought into wider use by means of ma- 
chinery. The watchword of the GORHAM INTERESTS is “Sterling Silver 
of the Highest Quality, but not the Highest 'Price.” Quality for quality, De- 
sign for design, Material for material, Workmanship for workmanship, Pat- 
tern for pattern, GORHAM Sterling Silver is the cheapest. 


THE GORHAM INTERESTS 


5th Avenue and 36th Street, New York City 
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HAT the Ameri- 
Diamond Reported can market ab- 
he Gi tee tiene sorbs the greater part 
of the fine diamonds 
mined in Africa and cut in Europe, has been 
known for some fime not only in this coun- 
try but in Europe as well, but in the trou- 
bleous times that have succeeded the world 
war, America is now being looked upon 
abroad not only as the outlet for the com- 
mercial diamonds of the world but is prac- 
tically the only market available for the cele- 
brated gems of enormous size and historic 
associations. While, it is true, that Ameri- 
cans have purchased, in the past, some of 
the great diamonds, such as the Hope blue 
diamond, it is only now that the handlers 
of diamonds are beginning to look upon our 
people as the possible purchasers of the 
great jewels which in the past have been 
considered only as having a place in the 
collection of aligning dynasties. As showing 
the trend of the times, the wireless dispatch 
to a New York newspaper Thursday an- 
nouncing the fact that the Jubilee diamond 
was about to change hands, stated that it was 
possible that this gem might find its home 
in America. In fact, there is little doubt 
that the dispatch was inspired by those who 
hoped that some rich American would bid 
on and perhaps eventually buy the gem, 
which is valued at about £200,000, or nearly 
$1,000,000. 

About the Jubilee diamond, there seems 
to have been confusion among magazine 
writers as to its origin. And this seems to 
be the case on the present report of its sale. 
According to the dispatch from London, the 
Jubilee diamond offered for sale was orig- 
inally known as the “Excelsior.” We think, 
however, that this is a mistake, due to the 
ignorance of the writer, as the rest of the 
dispatch does not bear out the statement in 
its details. 

The Excelsior diamond was found June 
30, 1893, by a Kafir in the Jagersfontein 
mine, and’ in the rough weighed 97134 carats. 
It was hailed as the greatest diamond in the 
world and was named the Excelsior. The 
crystal measured three inches in length, was 
one and one-half inches thick, with a breadth 
varying from one and one-half-to two and 
one-half inches. It was eventually cut at 
Amsterdam in 1904 into 10 stones, the three 
largest being drop or pear-shaped, weighing 
68 carats, 45 30/32 carats and 45 6/32 carats, 
respectively. Next in size was a marquise or 
oval-shaped brilliant of 39 10/32, a drop of 
34 2/32, three marquise stones of 27 30/32, 
25 22/32 and 23 24/32 carats each, and two 
drops weighing, respectively 16 12/32 and 
13 17/32. This information as to the Ex- 
celsior was made public by the United 
States Geological Survey Report in 1904. 

But the London dispatch in speaking of 
the Jubilee about to be sold, states that the 
stone was cut into an absolutely perfect 
brilliant weighing 245 metric carats. If 
this be true, it is probable that the stone is 
not the stone originally known as the Ix- 
celsior but another large crystal found in 
the same mine in 1895, which, according to 
W. R. Cattelle has often been confounded 
with the Excelsior. This gem in the rough 


The Jubilee 


weighed 640 carats and was cut perfectly 
into one of the most beautiful oval brilliants 
in existence, weighing 239 carats of the old 
This was considered to be one of 


weight. 
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the finest large diamonds of the world, 
faultless in lustre, color, brilliancy and 
purity and was exhibited at the Paris Ex- 
position in 1900 under the name of the 
Jubilee in honor of Queen Victoria’s jubilee 
in 1897, 

Until the Cullinan diamond (found Jan. 
27, 1905). was cut, this Jubilee diamond 
ranked as the biggest cut gem. The Culli- 
nan, which weighed in the rough 3,02534 
carats (old weight) was finally cut into 
106 stones, the two largest known as “Culli- 
nan I” and “Cullinan II,” weighing, respec- 
tively, 516% and 309 3/16 carats, easily 
putting them at the head of the list of all 
cut stones. Both are now part of the British 
crown jewels. 

Another famous diamond believed to be 
larger than the Jubilee was the Nizam, an 
Indian stone, in the possession of the Nizam 
of Hyderabad, but about this stone there 
seems to be some doubt as to the actual 
weight, some authors placing it at 277 
carats, others at 340 and still others at 440 
carats. Cattelle, in his work on “Diamonds,” 
advances the theory that the Nizam may 
have been confounded with the African 
“Victoria” stone of 1884, weighing 457% 
carats in the rough and 180 carats after 
cutting, as this stone was later reported 
to have been sold to the Nizam of Hydera- 
bad and is sometimes also referred to as 
the Nizam diamond. 





HERE is consider- 
Cenanen: at Veene “able interest in cer- 
eat pa tain circles over the 
Organizations coming trade confer- 
ence to be held in New York Jan. 22 by 
the officers or representatives of the vari- 
ous national associations in the wholesale, 
retail and manufacturing ends of the jewelry 
industry, and there is considerable specula- 
tion not only as to what this conference 
will accomplish but as to the scope and 
field of the‘ work of the organization that 
may grow out of it. Some members of 
our industry have an idea that this is an 
attempt to form a super body in the jewelry 
trade, that will succeed in authority all 
other organizations now existing, while 
others look upon it in the light of a meet- 
ing simply for an exchange of views. The 
former idea perhaps grew out of the certain 
references to it as a “Chamber of Com- 
merce of the Jewelry Trade,” while the lat- 
ter has come from the expressed antagonism 
to any organization that will interfere with 
the national bodies now directing affairs of 
the different divisions of our industry. 

As we understand the movement, neither 
idea is correct, as it is not intended that 
this conference shall create any super or 
superior organization in the jewelry trade 
nor will it be for the purpose of a “talk 
fest” such as a so-called “House of Gov- 
ernors” the various States has gradually 
dropped into. It is for the purpose of get- 
ting one body in the jewelry trade that will 
discuss and determine on general trade poli- 
cies in connection with the great move- 
ments that affect our industry, see that they 
are carried along lines that will produce 
the greatest good to the greatest number, 
and aid in getting each organization in the 
industry (no matter what its scope) to 
conduct its work and its propaganda along 
lines tending to the same general end. The 
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idea is not to establish an authority that 
will interfere with the working of any trade 
body, but only create an organization that 
can produce a unified trade expression on 
economic and legislative subjects that dj. 
rectly affect our industry as a whole: a 
body in which matters relating to the trade 
can be discussed from their effect on every 
end of the industry and the angle on every 
part of the industry on the same be ob. 
tained. 

There is no doubt that a body of this 
kind whether it be called a “Chamber of 
Commerce,” a “conference committee” or 
anything else, has long been needed in the 
jewelry trade. Fortunately, our industry jn 
the last year has become well organized. 
even though not as some say, “over-organ- 
ized.” Every branch and division today has an 
organization to speak for it and all of these 
organizations wish to participate in move- 
ments that affect the jewelry trade as a 
whole. But it is most natural that each 
organization will look upon a movement 
(whether a piece of legislation for or 
against the industry, an attempt to remedy 
a trade abuse, or even a trade expression 
on an economic movement) from the angle 
of its own particular members and not that 
of the whole trade; ofttimes the view of a 
manufacturers’ association will not coincide 
with that of a wholesaler’s or a retailer's; 
or that of a silver organization with an- 
other representing precious stone dealers or 
platinumsmiths. A pole of opinion of no 
one organization, therefore, is apt to give 
the attitude of the trade as a whole either 
from a State or national standpoint. It is 
necessary that each organization be conver- 
sant with the attitude of other organiza- 
tions on all subjects on which they must 
act as a unit for the jewelry trade, particu- 
larly in the way of legislation. 

A small body or committee, therefore, 
representing every side of our industry, 
which can take these matters up for dis- 
cussion from the angle of every end of the 
trade, is not only an advantage but a neces- 
sity; for after determining a policy which 
can result in the greatest good for the great- 
est number, its members can each report 
back to his own organization a plan by 
which it can work in line and in harmony 
with all other organizations in obtaining 
the end desired 

The truth of the maxim “In union there 
is strength” has been recognized as long as 
mankind has been able to think correctly, 
and if there was ever a time when this 
should be kept in mind by the jewelry trade 
and the jewelers should work together as 
a unit, it is the present. If the proposed 
conference can aid in producing this har- 
mony and co-operation between our trade 
organizations that is desired and necessary 
at the present time (and we think that un- 
less its plans materially miscarry it will be 
able to accomplish this object) it should 
have the support and help of all members 
of our industry. 








Peacock Jewelers is the name of a con- 
cern which has opened a store at 171 Broad- 
way, Portland, Ore. The location 15 one 
of the best in the city and near the theater 
district. The business is being conducted 
under the management of G. A. Krogh and 
Sidney W. Mills. 
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HAT the Ameri- 
can market ab- 
sorbs the greater part 
of the fine diamonds 
mined in Africa and cut in Europe, has been 
known for some time not only in this coun- 
try but in Europe as well, but in the trou- 
bleous times that have succeeded the world 
war, America is now being looked upon 
abroad not only as the outlet for the com- 
mercial diamonds of the world but is prac- 
tically the only market available for the cele- 
brated gems of enormous size and historic 
associations. While, it is true, that Ameri- 
cans have purchased, in the past, some of 
the great diamonds, such as the Hope blue 
diamond, it is only now that the handlers 
of diamonds are beginning to look upon our 
people as the possible purchasers of the 
great jewels which in the past have been 
considered only as having a place in the 
collection of aligning dynasties. As showing 
the trend of the times, the wireless dispatch 
to a New York newspaper Thursday an- 
nouncing the fact that the Jubilee diamond 
was about to change hands, stated that it was 
possible that this gem might find its home 
in America. In fact, there is little doubt 
that the dispatch was inspired by those who 
hoped that some rich American would bid 
on and perhaps eventually buy the gem, 
which is valued at about £200,000, or nearly 
$1,000,000. 

About the Jubilee diamond, there seems 
to have been confusion among magazine 
writers as to its origin. And this seems to 
be the case on the present report of its sale. 
According to the dispatch from London, the 
Jubilee diamond offered for sale was orig- 
inally known as the “Excelsior.” We think, 
however, that this is a mistake, due to the 
ignorance of the writer, as the rest of the 
dispatch does not bear out the statement in 
its details. 

The Excelsior diamond was found June 
30, 1893, by a Kafir in the Jagersfontein 
mine, and in the rough weighed 97134 carats. 
It was hailed as the greatest diamond in the 
world and was named the Excelsior. The 
crystal measured three inches in length, was 
one and one-half inches thick, with a breadth 
varying from one and one-half to two and 
one-half inches. It was eventually cut at 
Amsterdam in 1904 into 10 stones, the three 
largest being drop or pear-shaped, weighing 
68 carats, 45 30/32 carats and 45 6/32 carats, 
respectively. Next in size was a marquise or 
oval-shaped brilliant of 39 10/32, a drop of 
34 2/32, three marquise stones of 27 30/32, 
25 22/32 and 23 24/32 carats each, and two 
drops weighing, respectively 16 12/32 and 
13 17/32. This information as to the [x- 
celsior was made public by the United 
States Geological Survey Report in 1904. 

But the London dispatch in speaking of 
the Jubilee about to be sold, states that the 
stone was cut into an absolutely perfect 
brilliant weighing 245 metric carats. If 
this be true, it is probable that the stone is 
not the stone originally known as the Ix- 
celsior but another large crystal found in 
the same mine in 1895, which, according to 
W. R. Cattelle has often been confounded 
with the Excelsior. This gem in the rough 
weighed 640 carats and was cut perfectly 
into one of the most beautiful oval brilliants 
in existence, weighing 239 carats of the old 
weight. This was considered to be one of 
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Diamond Reported 
to Be for Sale 
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the finest large diamonds of the world, 
faultless in lustre, color, brilliancy and 
purity and was exhibited at the Paris Ex- 
position in 1900 under the name of the 
Jubilee in honor of Queen Victoria’s jubilee * 
in 1897, 

Until the Cullinan diamond (found Jan. 
27, 1905) was cut, this Jubilee diamond 
ranked as the biggest cut gem. The Culli- 
nan, which weighed in the rough 3,02534 
carats (old weight) was finally cut into 
106 stones, the two largest known as “Culli- 
nan |” and “Cullinan II,” weighing, respec- 
tively, 516% and 309 3/16 carats, easily 
putting them at the head of the list of alf 
cut stones. Both are now part of the British 
crown jewels. 

Another famous diamond believed to be 
larger than the Jubilee was the Nizam, an 
Indian stone, in the possession of the Nizam 
of Hyderabad, but about this stone there 
seems to be some doubt as to the actual 
weight, some authors placing it at 277 
carats, others at 340 and still others at 440 
carats. Cattelle, in his work on “Diamonds,” 
advances the theory that the Nizam may 
have been confounded with the African 
“Victoria” stone of 1884, weighing 457% 
carats in the rough and 180 carats after 
cutting, as this stone was later reported 
to have been sold to the Nizam of Hydera- 
bad and is sometimes also referred to as 
the Nizam diamond. 





HERE is consider- 
Sevens. a6 Teate able interest in cer- 
ae tain circles over the 
Organizations coming trade confer- 
ence to be held in New York Jan. 22 by 
the officers or representatives of the vari- 
ous national associations in the wholesale, 
retail and manufacturing ends of the jewelry 
industry, and there is considerable specula- 
tion not only as to what this conference 
will accomplish but as to the scope and 
field of the work of the organization that 
may grow out of it. Some members of 
our industry have an idea that this is an 
attempt to form a super body in the jewelry 
trade, that will succeed in authority all 
other organizations now existing, while 
others look upon it in the light of a meet- 
ing simply for an exchange of views. The 
former idea perhaps grew out of the certain 
references to it as a “Chamber of Com- 
merce of the Jewelry Trade,” while the lat- 
ter has come from the expressed antagonism 
to any organization that will interfere with 
the national bodies now directing affairs of 
the different divisions of our industry. 

As we understand the movement, neither 
idea is correct, as it is not intended that 
this conference shall create any super or 
superior organization in the jewelry trade 
nor will it be for the purpose of a “talk 
fest” such as a so-called “House of Gov- 
ernors” the various States has gradually 
dropped into. It is for the purpose of get- 
ting one body in the jewelry trade that will 
discuss and determine on general trade poli- 
cies in connection with the great move- 
ments that affect our industry, see that they 
are carried along lines that will produce 
the greatest good to the greatest number, 
and aid in getting each organization in the 
industry (no matter what its scope) to 
conduct its work and its propaganda along 
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lines tending to the same general end. The 
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idea is not to establish an authority that 
wilt interfere with the working of any trade 
body, but only create an organization that 
can produce a unified trade expression on 
economic and legislative subjects that dj- 
rectly affect our industry as a whole: a 
body in which matters relating to the trade 
can be discussed from their effect on every 
end of the industry and the angle on every 
part of the industry on the same be ob- 
tained. 

There is no doubt that a body of this 
kind whether it be called a “Chamber of 
Commerce,” a “conference committee” or 
anything else, has long been needed in the 
jewelry trade. Fortunately, our industry in 
the last year has become well organized, 
even though not as some say, “over-organ- 
ized.” Every branch and division today has an 
organization to speak for it and all of these 
organizations wish to participate in move- 
ments that affect the jewelry trade as a 
whole. But it is most natural that each 
organization will look upon a movement 
(whether a piece of legislation for or 
against the industry, an attempt to remedy 
a trade abuse, or even a trade expression 
on an economic movement) from the angle 
of its own particular members and not that 
of the whole trade; ofttimes the view of a 
manufacturers’ association will not coincide 
with that of a wholesaler’s or a retailer's; 
or that of a silver organization with an- 
other representing precious stone dealers or 
platinumsmiths. A pole of opinion of no 
one organization, therefore, is apt to give 
the attitude of the trade as a whole either 
from a State or national standpoint. It is 
necessary that each organization be conver- 
sant with the attitude of other organiza- 
tions on all subjects on which they must 
act as a unit for the jewelry trade, particu- 
larly in the way of legislation. 

A small body or committee, therefore, 
representing every side of our industry, 
which can take these matters up for dis- 
cussion from the angle of every end of the 
trade, is not only an advantage but a neces- 
sity; for after determining a policy which 
can result in the greatest good for the great- 
est number, its members can each report 
back to his own organization a plan by 
which it can work in line and in harmony 
with all other organizations in obtaining 
the end desired. 

The truth of the maxim “In union there 
is strength” has been recognized as long as 
mankind has been able to think correctly, 
and if there was ever a time when this 
should be kept in mind by the jewelry trade 
and the jewelers should work together as 
a unit, it is the present. If the proposed 
conference can aid in producing this har- 
mony and co-operation between our trade 
organizations that is desired and necessary 
at the present time (and we think that un- 
less its plans materially miscarry it will be 
able to accomplish this object) it should 
have the support and help of all members 
of our industry. 








Peacock Jewelers is the name of a cof- 
cern which has opened a store at 171 Broad- 
way, Portland, Ore. “The location 1s one 
of the best in the city and near the theater 
district. The business is being conducte 
under the management of G. A. Krogh and 
Sidney W. Mills. 
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Arnold, of D. C. Percival & 
Mass., was in this city on a 


Henry C. 
Co., Boston, 
visit last week. 


Leon J. Van Gelder, of 87 Nassau St., 


sailed for Europe last Saturday on the 
steamship Majestic. 

J. Kleinberg, importer of diamonds, 95 
Nassau St., returned from abroad last week 
after a visit to the Antwerp and Amster- 
dam markets. 

Irving Cohn, of both the Irving Jewelry 
Co. and the John A. McDonnell Co., sailed 
Jan. 2 on the Berengaria to purchase 
diamonds abroad. 


Hugo Oppenheim, of Oppenheim & 
Strauss, 170 Broadway, has just returned 


fom a purchasing trip to the diamond 
markets of Europe. 

H. L. Moxley & Co., real estate agents, 
320 Broadway, announced last week that 
they have leased space in the building at 1 
Maiden Lane to Henry Sochard, a jeweler. 

The business of Miller & Veit, jewelers, 
this city, was incorporated at Albany, N. Y., 
recently with a capital of $50,000. The in- 
corporators are H. Miller, R. O. Veit and 
R. Markowitz. 

On or before Feb. 1, C. Wolfson & Co., 
Inc, manufacturers and importers’ of 
jewelry and novelties, 447 Broadway, will 
move to spacious new quarters in the Textile 
luilding, 295 Fifth Ave. 

The business of the High Grade Novelty 
Co, was incorporated at Albany, N. Y., 
last week with a capital of $10,000. The 
following are the incorporators: B. and 
8, Shapiro and N. Finley. 

The New York Jewelry Co., importer of 
diamonds and manufacturer of gold and 
platinum watch cases, has moved from 171 
Broadway to 9 Church St., where the con- 
cern has combined its office and factory. 

A charter of incorporation was filed at 
\lbany, N. Y., last week by the Rialty 
Silver Plated Ware Co., this city. The 
— is $10,000 and the incorporators are 

\. Lowenstein, M. R. Weinberg and W. 

Rakoff. 

On Jan. 2, Sylvan Springer became asso- 
cated with M. Bauman & Co., diamond im- 
porters, 170 Broadway as a traveling repre- 
sentative, Mr. Springer will make his 
initial trip through the south for the Bau- 
man concern. 

Pitzele & Hamburger, importers and cut- 
‘ts of diamonds, 170 Broadway, announced 

4st Week that they have secured the serv- 

es of B. H. DeJong, as their diamond 
tuyer. Mr, DeJong will sail shortly for 
the European markets. 

The trade was notified last week that the 

fm of Nelkin & Katzman, diamond setters 

- lapidaries, 16 Maiden Lane, had been 

‘solved. The business has been taken 
‘et by M. S. Nelkin and will be continued 
inder his name at the same address. 
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A charter of incorporation was filed at 
Albany, N. Y., last week, by the MacEvoy, 
Rieger Co., this city, authorizing the con- 
cern to deal in jewelry. The incorporators 
are M. M. Rieger, J. T. MacEvoy and I. 
Phillipsberg, and the capital is $9,000. 

Benedict J. Freudenheim of J. Freuden- 
heim & Sons, importers of diamonds, 180 
Broadway, sailed for Europe recently on 
the steamship Olympic. While abroad, Mr. 
Freudenheim will make purchases for his 
concern in the European diamond markets. 

By permission of the Secretary of State, 
at Albany, N. Y., the name of concern of 
Steele-Gelb-Gorn, Inc., makers of diamond 
jewelry, 7 W. 45th St., has been changed 
to Steele & Gorn, Inc. The officers of the 
concern are Robert B. Steele, president, and 
H. S. Gorn, secretary and treasurer. 

David Weisburger, of Levi & Weisburger, 
importers of precious and semi-precious 
stones, 170 Broadway, has been married to 
Miss Ruth May Herman, of Springfield, 
Mo. The couple sailed on the Olympic to 
spend their honeymoon in Europe. Mr. 
Weisburger will visit the European gem 
markets while abroad. 

According to an announcement made 
several days ago Melvin W. Edelstein has 
withdrawn from the Milton Watch Co., of 
which concern he was formerly secretary 
and treasurer. He is now associated with 
Murray and Alexander Edelstein under the 
style cf the Edelstein Co., at 68 Nassau 
St., where the new firm will import 
watches. 

According to an announcement made last 
week, Solomon and Charles Kivel, doing 
business under the firm name of Kivel 
Bros., importers and manufacturers of 
watches, have dissolved partnership. The 
announcement also states that Solomon 
Kivel is taking over the assets and liabili- 
ties and is continuing the business under 
the name of Kivel Bros., at 106 Fulton St. 

The D. & B. Import Co., importers of 
nickel watch chains, fobs and novelties, 162 
W. 34th St., announced last week that 
Irving N. Looker is now representing this 
concern in this city, Philadelphia and Balti- 
more. Mr. Looker maintains an office at 9 
Maiden Lane. B. B. Guth is calling on the 
jobbing trade in Philadelphia and Pitts- 
burgh in the interest of the D. & B. Import 
Co. 

According to an announcement made last 
week, J. S. Rose and H. R. Spandel have 
been appointed managers of the Anglo- 
American Industrial Diamond Co., Inc., 
with offices at 14 W. 40th St. This con- 
cern will market industrial diamonds 
(bortz) in the United States, from the 
Anglo-American Industrial Co., Bristol 
House, Holborn Viaduct, London, E. C. 1, 
England. 

M. Michaelson, of M. Michaelson, Mon- 
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Majestic for a trip abroad accompanied by 
his wife. He will visit the diamond markets 
of Europe and will tour Switzerland and 
other countries. They expect to spend 
three months in Nice, Italy. This is Mr. 
Michaelson’s 26th trip abroad. While in 
New York prior to sailing, he paid a visit 
at the offices of THE JEWELERS’ CIRCULAR. 

Linton H. Carpenter and Frederick Koll- 
mar have formed a company to be known 
as the Carpenter-Kollmar Co., to engage in 
the manufacture of rings, with a factory at 
50 Shipman St., Newark, N. J. Mr. Car- 
penter was for 18 years a partner with 
Charles E. Hancock Co. and for the past 
three years a salesman for Moore & Son, 
Newark, N. J. Mr. Kollmar has been for 
17 years with Moore & Son, the last eight 
of which he has been foreman of the factory. 

Harry Kohn, jeweler and importer, at 32 
Newark Ave., Jersey City, N. J., announced 
last week that he had purchased the assets 
of the Cutaway Importing Co., 9 Eldridge 
St., this city, and had obtained a long-term 
lease of the premises. Mr. Kohn will con- 
tinue to conduct the importing watch busi- 
ness at this latter address. For the past 
year, he has been actively engaged in this 
line and in fact, journeyed to Switzerland 
last Spring for the purpose of making proper 
connections. Mr. Kohn is now discontinu- 
ing the retail business and will devote his 
entire time and energy to his new enter- 
prise. 

The trade has been notified that on Jan. 
2 the firm of Louis Manheimer & Bros., 
wholesale dealers in American watches, 35 
Maiden Lane, this city and 31 N. State St., 
Chicago, was reorganized and as a result 
two corporations now exist. The New York 
house has been succeeded by Louis Man- 
heimer & Bros., Inc., with the following 
officers: President, William S. Manheimer ; 
vice-president, Bert H. Manheimer, and 
secretary, Joseph C. Goodman. The Chi- 
cago business has been succeeded by Louis 
Manheimer & Son Co. The following are 
the officers of the latter concern: President, 
Louis Manheimer; vice-president, J. H. 
Manheimer, and secretary, E. A. Man- 
heimer. 

A meeting of the United Retail Jewelry 
Storekeepers’ Association was held last 
Wednesday evening at the meeting rooms 
of the organization in this city, at which 
time officers were elected for the year. Fol- 
lowing the business of the meeting, refresh- 
ments were served to the members. Those 
elected to serve as officers for the ensuing 
year include: President, L. Cohen; vice- 
president, N. Anusewitz; treasurer, J. A. 
Weintraub (re-elected) ; financial secretary, 
M. Pruzansky (re-elected), and recording 





(Continued on page 83) 
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Arnold, of D. C. Percival & 
Mass., was in this city on a 
visit last week. 

Leon J. Van Gelder, of 87 Nassau St., 
sailed for Europe last Saturday on the 
steamship Mayestic. 

J. Kleinberg, importer of diamonds, 95 


Henry C. 
Co., Boston, 


Nassau St., returned from abroad last week 
after a visit to the Antwerp and Amster- 
dam markets. 

Irving Cohn, of both the Irving Jewelry 
Co. and the John A. McDonnell Co., sailed 
Jan. 2 on the Berengaria to purchase 
diamonds abroad. 

Hugo Oppénheim, of Oppenheim & 
Strauss, 170 Broadway, has just returned 
fom a purchasing trip to the diamond 
markets of Europe. 

H. L. Moxley & Co., real estate agents, 
320 Broadway, announced last week that 
they have leased space in the building at 1 
Maiden Lane to Henry Sochard, a jeweler. 

The business of Miller & Veit, jewelers, 
this city, was incorporated at Albany, N. Y., 
recently with a capital of $50,000. The in- 
corporators are H. Miller, R. O. Veit and 
R. Markowitz. 

On or before Feb. 1, C. Wolfson & Co., 
Inc, manufacturers and importers’ of 
jewelry and novelties, 447 Broadway, will 
move to spacious new quarters in the Textile 
building, 295 Fifth Ave. 

The business of the High Grade Novelty 
Co, was incorporated at Albany, N. Y., 
lat week with a capital of $10,000. The 
following are the incorporators: B. and 
B. Shapiro and N. Finley. 

The New York Jewelry Co., importer of 
diamonds and manufacturer of gold and 
platinum watch cases, has moved from 171 
broadway to 9 Church St., where the con- 
cern has combined its office and factory. 

A charter of incorporation was filed at 
\lbany, N. Y., last week by the Rialty 
Silver Plated Ware Co., this city. The 
capital is $10,000 and the incorporators are 
A. Lowenstein, M. R. Weinberg and W. 
Rakoff 

On Jan. 2, Sylvan Springer became asso- 
ciated with M. Bauman & Co., diamond im- 
Porters, 170 Broadway as a traveling repre- 
‘entative. Mr, Springer will make his 
initial trip through the south for the Bau- 
man concern. 

Pitzele & Hamburger, importers and cut- 
‘ets of diamonds, 170 Broadway, announced 
‘ast week that they have secured the serv- 
_ of B. H. DeJong, as their diamond 
‘yer. Mr. DeJong will sail shortly for 
the European markets. 

The trade was notified last week that the 
fim of Nelkin & Katzman, diamond setters 
aid lapidaries, 16 Maiden Lane, had been 
tisolved. The business has been taken 
‘er by M. S. Nelkin and will be continued 
inder his name at the same address. 
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A charter of incorporation was filed at 
Albany, N. Y., last week, by the MacEvoy, 
Rieger Co., this city, authorizing the con- 
cern to deal in jewelry. The incorporators 
are M. M. Rieger, J. T. MacEvoy and I. 
Phillipsberg, and the capital is $9,000. 

Benedict J. Freudenheim of J. Freuden- 
heim & Sons, importers of diamonds, 180 
Broadway, sailed for Europe recently on 
the steamship Olympic. While abroad, Mr. 
Freudenheim will make purchases for his 
concern in the European diamond markets. 

By permission of the Secretary of State, 
at Albany, N. Y., the name of concern of 
Steele-Gelb-Gorn, Inc., makers of diamond 
jewelry, 7 W. 45th St., has been changed 
to Steele & Gorn, Inc. The officers of the 
concern are Robert B. Steele, president, and 
H. S. Gorn, secretary and treasurer. 

David Weisburger, of Levi & Weisburger, 
importers of precious and semi-precious 
stones, 170 Broadway, has been married to 
Miss Ruth May Herman, of Springfield, 
Mo. The couple sailed on the Olympic to 
spend their honeymoon in Europe. Mr. 
Weisburger will visit the European gem 
markets while abroad. 

According to an announcement made 
several days ago Melvin W. Edelstein has 
withdrawn from the Milton Watch Co., of 
which concern he was formerly secretary 
and treasurer. He is now associated with 
Murray and Alexander Edelstein under the 
style cf the Edelstein Co., at 68 Nassau 
St. where the new firm will import 
watches. 

According to an announcement made last 
week, Solomon and Charles Kivel, doing 
business under the firm name of Kivel 
Bros., importers and manufacturers of 
watches, have dissolved partnership. The 
announcement also states that Solomon 
Kivel is taking over the assets and liabili- 
ties and is continuing the business under 
the name of Kivel Bros., at 106 Fulton St. 

The D. & B. Import Co., importers of 
nickel watch chains, fobs and novelties, 162 
W. 34th St., announced last week that 
Irving N. Looker is now representing this 
concern in this city, Philadelphia and Balti- 
more. Mr. Looker maintains an office at 9 
Maiden Lane. B. B. Guth is calling on the 
jobbing trade in Philadelphia and _ Pitts- 
burgh in the interest of the D. & B. Import 
Co. 

According to an announcement made last 
week, J. S. Rose and H. R. Spandel have 
been appointed managers of the Anglo- 
American Industrial Diamond Co., Inc., 
with offices at 14 W. 40th St. This con- 
cern will market industrial diamonds 
(bortz) in the United States, from the 
Anglo-American Industrial Co., Bristol 
House, Holborn Viaduct, London, E. C. 1, 
England. 

M. Michaelson, of M. Michaelson, Mon- 
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treal, Can., sailed Saturday on_ the 
Majestic for a trip abroad accompanied by 
his wife. He will visit the diamond markets 
of Europe and will tour Switzerland and 
other countries. They expect to spend 
three months in Nice, Italy. This is Mr. 
Michaelson’s 26th trip abroad. While in 
New York prior to sailing, he paid a visit 
at the offices of THE JEWELERS’ CIRCULAR. 

Linton H. Carpenter and Frederick Koll- 
mar have formed a company to be known 
as the Carpenter-Kollmar Co., to engage in 
the manufacture of rings, with a factory at 
50 Shipman St., Newark, N. J. Mr. Car- 
penter was for 18 years a partner with 
Charles E. Hancock Co. and for the past 
three years a salesman for Moore & Son, 
Newark, N. J. Mr. Kollmar has been for 
17 years with Moore & Son, the last eight 
of which he has been foreman of the factory. 

Harry Kohn, jeweler and importer, at 32 
Newark Ave., Jersey City, N. J., announced 
last week that he had purchased the assets 
of the Cutaway Importing Co., 9 Eldridge 
St., this city, and had obtained a long-term 
lease of the premises. Mr. Kohn will con- 
tinue to conduct the importing watch busi- 
ness at this latter address. For the past 
year, he has been actively engaged in this 
line and in fact, journeyed to Switzerland 
last Spring for the purpose of making proper 
connections. Mr. Kohn is now discontinu- 
ing the retail business and will devote his 
entire time and energy to his new enter- 
prise. 


The trade has been notified that on Jan. 
2 the firm of Louis Manheimer & Bros., 
wholesale dealers in American watches, 35 
Maiden Lane, this city and 31 N. State St., 
Chicago, was reorganized and as a result 
two corporations now exist. The New York 
house has been succeeded by Louis Man- 
heimer & Bros., Inc., with the following 
officers: President, William S. Manheimer ; 
vice-president, Bert H. Manheimer, and 
secretary, Joseph C. Goodman. The Chi- 
cago business has been succeeded by Louis 
Manheimer & Son Co. The following are 
the officers of the latter concern: President, 
Louis Manheimer; vice-president, J. H. 
Manheimer, and secretary, E. A. Man- 
heimer. 

A meeting of the United Retail Jewelry 
Storekeepers’ Association was «held last 
Wednesday evening at the meeting rooms 
of the organization in this city, at which 
time officers were elected for the year. Fol- 
lowing the business of the meeting, refresh- 
ments were served to the members. Those 
clected to serve as officers for the ensuing 
year include: President, L. Cohen; vice- 
president, N. Anusewitz; treasurer, J. A. 
Weintraub (re-elected) ; financial secretary, 
M. Pruzansky (re-elected), and recording 
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Mr. Retailer 


Discriminating jewelers have featured Solidarity 
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Could any higher tribute be paid our product? 
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COMMERCIAL BANKING 
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Jewelry Trade 








We offer to Jewelers 
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Proof Safe Deposit Vaults 
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an experience and serv- 
ice not equalled by 
other banking _institu- 
tions. 
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secretary, M. Seltzer. B. Weinstock is ex- 
president of the association. 

Art Groenman, dealer in diamonds, has 
moved from 12 John St. to new and larger 
quarters in Room 802 at 71 Nassau St. 

Jules Franklin, dealer in diamonds and 
precious stones, is moving his business from 
170 Broadway to the Knox building, 452 
Fifth Ave. 

Simon Adler, 65 Nassau St., sailed for 
Europe last Saturday on the steamship 
Majestic. He expects to remain abroad for 
about four weeks. 

Ben Winsen, of the Jose Winsen Co., man- 
ufacturer of platinum mountings, Detroit, 
Mich., was in this city last week and left 
for home last Sunday. 

Julius Goodman, 3 South Main St., Mem- 
phis, Tenn., will be in New York on a pur- 
chasing trip beginning Jan. 15. He will 
stay at the Vanderbilt Hotel. 

Alfred Nathan, representing Henry Basch- 
kopf, Inc., manufacturer of mountings and 
rings, 45 Lispenard St., has left for an 
extensive trip through the middlewest and 
the coast. 

After a two years’ absence, Alfred L. 
Levy is again representing Julius Wodiska, 
182 Broadway, and will again cover the 
same territory he formerly traveled for the 
Wodiska concern. 

According to an announcement made last 
week, Sidney Greenbaum has severed his 
connections with William C. Solomon & 
Co., and in the future will represent Reich 
& Rottenbetg, 9 Maiden Lane, on the road 
and in this city. 

The following additional contributions to 
the United Hospital Fund have been received 
by Leopold Stern, chairman, Jewelry and 
Kindred Trades: Jacob J. Schmukler, $50; 
Jules Franklin, $30; M. Engelmann (Paris), 
$10; F. H. Noble & Co., $5; Andrews & 
Winsten, $10. 

The business of the P. & K. Mfg. Corp. 
was incorporated at Albany, N. Y., last 
week with authority to engage in the jewelry 
business in this city. The capital is $10,000 
and the incorporators are E, B. Whitney, 
D. T. Almond and W. J. Brennan. 

Lawrence C. May of the Lawrence C. May 
Co, manufacturing jeweler and diamond 
dealer, 12 John St., is on his way back from 
Europe on the Homeric and is expected to 
arrive tomorrow (Thursday). While abroad 
Mr. May visited the diamond markets and 
made his purchases for next Spring. 

A. E. Kyburg, formerly with Wolfsheim 
& Sachs, has.taken a position with the 
Herald Novelty Co., 50 W. 17th St., and in 
the future will represent this concern in the 
middle west. Mr. Kyburg is taking over 
the territory formerly covered by A. H. 
Cohns, who, in the future, will travel in the 
lar west, 

No change in the price of platinum took 
place during the past week, and on Monday 
the soft metal was quoted at $118 an ounce. 
Platinum containing five per cent iridium 
was selling at $126 an ounce, while that 
hardened by 10 per cent iridium was being 
purchased at $134 an ounce. The price of 
talladium still remains at $67 an ounce. 
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H. Gelb, formerly of Steele-Gelb-Gorn, 
Inc., and who several weeks ago sold out his 
interest to the other partners, has started in 
business on his own account at 41 W. 46th 
St., where he will manufacture fine platinum 
jewelry. Mr. Gelb will conduct business 
under his own name and has an office and 
factory located on the third floor of the 
above mentioned building. 


G. J. Knapp, formerly connected with one 
of the large wholesale jewelry concerns in 
this city, has started in business on his own 
account under the style of the Lloyd Watch 
Co., with offices and salesrooms at 97 Nas- 
sau St. The officers of the concern are G. J. 
Knapp, president, and A, Friedman, secre- 
tary-treasurer. The firm has an authorized 
capital of $50,000 of which $21,000 is paid in. 
The new concern will import movements and 
sell women’s watches to the retail trade. 

It has been announced to the trade that 
M. H. Pluznik of M. H. Pluznik & Co., 
manufacturers of Swiss watches, in Gren- 
chen, Switzerland, recently arrived to estab- 
lish a New York office under the name of 
the Corporation Watch Co., which is located 
at 12 John St. The Corporation Watch Co., 
in addition to representing the firm of M. H. 
Pluznik & Co., has obtained the sole and 
exclusive agency in the United States, Can- 
ada and South America for 11 other manu- 
facturers of Swiss watches in Switzerland. 

Michael Levy, manufacturer of gold and 
diamond jewelry, 9 Maiden Lane, announced 
several days ago that A. J. Barnett, formerly 
with Cowan & Myers, Boston, Mass., is now 
associated with his concern, and will cover 
the southeastern territory, as well as his 
former northwestern territory. Lew Kane, 
who formerly traveled the southeastern ter- 
ritory, will in the future devote his time to 
visiting the trade in the middlewest. Joe 
Optician will continue to cover Oklahoma, 
Texas and the Pacific Coast, while Leonard 
B. Friedman will take care of the near east 
territory and Pennsylvania. Michael Levy, 
of the same concern, will cover territories 
which he has made for the past few years. 

Abraham Strongin, who several weeks 
ago was charged with embezzlement from 
Louis Manheimer & Bros., wholesale deal- 
ers in American watches, 35 Maiden Lane, 
while employed as bookkeeper and cashier 
for the concern, was indicted last Thursday 
on a charge of grand larceny in the second 
degree. The indictment sets forth that on 
Dec. 15, 1922, the defendant took $59.45 be- 
longing to Louis Manheimer & bros. 
Strongin was to be arraigned on the indict- 
ment last week but the case was postponed 
until tomorrow (Thursday). The same bail 
of $5,000 fixed at the time the complaint was 
filed is continued. Strongin gives his age 
as 25 years and claims he was born in 
Russia. 

It was announced several days ago by 
the United States Agency Omega Watch 
Co., now located at 21 Maiden Lane, that a 
lease had just been acquired for the entire 
16th floor of the modern fireproof building 
at 15 W. 37th St. The concern will move 
into its new quarters early in the Spring 
and will have much additional space. The 
concern has been located in the building at 
21 Maiden Lane since 1909. In its new 
quarters, the firm will have 93 feet of 
windows on the south side of the building, 
as well as the same number on the north 
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side of the building, which will afford ex- 
cellent light. The new offices will be 50 feet 
wide and will be handsomely equipped with 
modern fixtures. 


An involuntary petition in bankruptcy was 
filed in the United States District Court at 
Brooklyn, N. Y., last Wednesday against 
Henry C. Hansen, jeweler at 782 Flatbush 
Ave., that borough. The petitioning cred- 
itors and their claims include: Cross & 
Beguelin, Inc. $465; Metcalf & Rover, 
$1,089, and William J. Ward Co., $199. Last 
Friday Judge Edwin L. Garvin appointed 
Harold J. Cloutman as receiver under a 
bond of $3,000. According to this order the 
alleged bankrupt has assets estimated at 
$5,500, including a stock of jewelry said 
to be worth about $3,500, and furniture and 
fixtures valued at approximately $2,000. 
The petition sets forth the claim that the al- 
leged bankrupt admitted that his. liabilities 
exceeded his assets by about $9,000, which 
would make them about $14,500. 

The New York Jewelers’ Benevolent As- 
sociation announced last week that the mem- 
bers will celebrate their 35th anniversary on 
Sunday evening, Feb. 11, with a banquet and 
ball in the grand ball room of the Pennsyl- 
vania Hotel. Plans are rapidly being com- 
pleted for the affair, which is expected to be 
one of the largest ever held by the organi- 
zation. In conjunction with the banquet and 
ball, the members will publish a handsome 
souvenir program journal, which will con- 
tain records and an historic review of the 35 


‘years of existence of the association. To 


commemorate the event, the society will also 
endow a bed in one of the large city hospitals 
and will also make a donation to its building 
fund. In order to do this, they are solicit- 
ing advertisements for their journal and re- 
quest that all applications for space be sent 
to S. Edelberg, chairman, 941 Third Ave., 
or M. Schoenbrun, secretary, 62 W. 119th 
St., both of this city. It was announced that 
no subscriptions will be accepted after Feb. 
1. It is urged by those in charge that all 
those wishing to attend the banquet and ball 
should make their reservations as quickly 
as possible. Tickets will be sold for $5 
each and all checks should accompany re- 
quests and should be made payable to the 
New York Jewelers’ Benevolent Association. 
A meeting of the association will be held 
tomorrow (Thursday) evening at 67 W. 
125th St. The special order of business will 
be the first nomination of officers for’ the 
ensuing year. It is expected that a large 
gathering will be on hand for the meeting, 
at which time an unusual feature will be in- 
augurated. Those in charge have arranged 
for a “home talent night” to take place at 
the close of the meeting, when the members 
will be entertained by several other members 
after which refreshments will be served. 
According to an announcement made on 
Monday the D. A. Schulte Co. has just 
signed a lease with the Broadway-Maiden 
Lane Corporation, whereby the Schulte con- 
cern will acquire the four northerly stores 
in the 19-story building at 170 Broadway. 
This building is mainly occupied by jewelry, 
watch and diamond concerns. The lease ac- 
quired by the Schulte firm is for a term of 
21 years at an aggregate rental of $1,000,000. 
The lease involves all of the stores fronting 
on Maiden Lane and Broadway except the 
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Che 54% Annturrsary of 
Che Jewelers’ Cirrular 





will be commemorated February 7, 1923, with an elaborate and artistic Special 
Anniversary Number. 


SIDE from the intrinsic value there is a deep sentiment and strong prestige 
attached to these Anniversary Numbers, which have appeared for so many years, 
that lend a distinct and additional value to their advertising columns. 


HESE Big Annuals, containing about 400 pages, are the standard year books of the 

trade, and constitute the most comprehensive collection of advertisements of the 

leading houses. They are preserved for reference and consulted by buyers often 
during the year. 


HEY have become recognized through long custom as the most important produc- 
tions of trade journalism in the jewelry and kindred industries. They are 
looked upon as the herald of the new year, showing the new styles, designs, patterns, ete. 


Che 54th Anniversary Niomber 


will be fully up to the high standard of previous years. It will contain a vast number 
of special articles written expressly for this issue, covering every phase of the jewelry 
trade, that will make it thoroughly and appreciably read by every jeweler and saved 
for future reference. 


T will reach the jewelers following inventory taking—at a period when stocks are 
at the lowest ebb and when new goods must be purchased. 


S there need to point out the sales value of reaching buyers at this psychological 

time? Your salesmen cannot be in every store at this most opportune moment 
of the year—BUT—The 54th Anniversary Number can carry your message to all. 
THE JEWELERS’ CIRCULAR, the greatest factor in the promotion of sales, will be 
of greater assistance this year to manufacturers, importers and distributors than ever 
before. 


OU unquestionably will find it profitable to have your advertisement in the 

Fifty-fourth Anniversary Number of THE JEWELERS’ CIRCULAR, and let 

all the buyers know what you have to offer, what service to render and what assistance 

you can be to them. Space should be reserved at once and advertising copy sent as 
soon as possible to receive the best attention and position. 


The Jewelers’ Circular Publishing Co., 11 John Street, New York City 
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secretary, M. Seltzer. B. Weinstock is ex- 
president of the association. 

Art Groenman, dealer in diamonds, has 
moved from 12 John St. to new and larger 
quarters in Room 802 at 71 Nassau St. 

Jules Franklin, dealer in diamonds and 
precious stones, is moving his business from 
170 Broadway to the Knox building, 452 
Fifth Ave. 

Simon Adler, 65 Nassau St., sailed for 
Europe last Saturday on the steamship 
Majestic. He expects to remain abroad for 
about four weeks. 

Ben Winsen, of the Jose Winsen Co., man- 
ufacturer of platinum mountings, Detroit, 
Mich., was in this city last week and left 
for home last Sunday. 

Julius Goodman, 3 South Main St., Mem- 
phis, Tenn., will be in New York on a pur- 
chasing trip beginning Jan. 15. He will 
stay at the Vanderbilt Hotel. 

Alfred Nathan, representing Henry Basch- 
kopf, Inc., manufacturer of mountings and 
rings, 45 Lispenard St., has left for an 
extensive trip through the middlewest and 
the coast. 

After a two years’ absence, Alfred L. 
Levy is again representing Julius Wodiska, 
182 Broadway, and will again cover the 
same territory he formerly traveled for the 
Wodiska concern. 

According to an announcement made last 
week, Sidney Greenbaum has severed his 
connections with William C. Solomon & 
Co., and in the future will represent Reich 
& Rottenberg, 9 Maiden Lane, on the road 
and in this city. 

The following additional contributions to 
the United Hospital Fund have been received 
by Leopold Stern, chairman, Jewelry and 
Kindred Trades: Jacob J. Schmukler, $50; 
Jules Franklin, $30; M. Engelmann (Paris), 
$10; F. H. Noble & Co., $5; Andrews & 
Winsten, $10. 

The business of the P. & K. Mfg. Corp. 
was incorporated at Albany, N. Y., last 
week with authority to engage in the jewelry 
business in this city. The capital is $10,000 
and the incorporators are E. B. Whitney, 
D. T. Almond and W. J. Brennan. 

Lawrence C. May of the Lawrence C. May 
Co, manufacturing jeweler and diamond 
dealer, 12 John St., is on his way back from 
Europe on the Homeric and is expected to 
arrive tomorrow (Thursday). While abroad 
Mr. May visited the diamond markets and 
made his purchases for next Spring. 

A. E. Kyburg, formerly with Wolfsheim 
& Sachs, has taken a position with the 
Herald Novelty Co., 50 W. 17th St., and in 
the future will répresent this concern in the 
middle west. Mr. Kyburg is taking over 
the territory formerly covered by A. H. 
Cohns, who, in the future, will travel in the 
lar west, 

No change in the price of platinum took 
place during the past week, and on Monday 
the soft metal was quoted at $118 an ounce. 
Platinum containing five per cent iridium 
was selling at $126 an ounce, while that 
hardened by 10 per cent iridium was being 
purchased at $134 an ounce. The price of 
palladium still remains at $67 an ounce. 
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H. Gelb, formerly of Steele-Gelb-Gorn, 
Inc., and who several weeks ago sold out his 
interest to the other partners, has’ started in 
business on his own account at 41 W. 46th 
St., where he will manufacture fine platinum 
jewelry. Mr. Gelb will conduct business 
under his own name and has an office and 
factory located. on the third floor of the 
above mentioned building. 


G. J. Knapp, formerly connected with one 
of the large wholesale jewelry concerns. in 
this city, has started in business on his own 
account under the style of the Lloyd Watch 
Co., with offices and salesrooms at 97 Nas- 
sau St. The officers of the concern are G. J. 
Knapp, president, and A, Friedman, secre- 
tary-treasurer. The firm has an authorized 
capital of $50,000 of which $21,000 is paid in. 
The new concern will import movements and 
sell women’s watches to the retail trade. 

t has been announced to the trade that 
M. H. Pluznik of M. H. Pluznik & Co., 
manufacturers of Swiss watches, in Gren- 
chen, Switzerland, recently arrived to estab- 
lish a New York office under the name of 
the Corporation Watch Co., which is located 
at 12 John St. The Corporation Watch Co., 
in addition to representing the firm of M. H. 
Pluznik & Co., has obtained the sole and 
exclusive agency in the United States, Can- 
ada and South America for 11 other manu- 
facturers of Swiss watches in Switzerland. 


Michael Levy, manufacturer of gold and 
diamond jewelry, 9 Maiden Lane, announced 
several days ago that A. J. Barnett, formerly 
with Cowan & Myers, Boston, Mass., is now 
associated with his concern, and will cover 
the southeastern territory, as well as his 
former northwestern territory. Lew Kane, 
who formerly traveled the southeastern ter- 
ritory, will in the future devote his time to 
visiting the trade in the middlewest. Joe 
Optician will continue to cover Oklahoma, 
Texas and the Pacific Coast, while Leonard 
B. Friedman will take care of the near east 
territory and Pennsylvania. Michael Levy, 
of the same concern, will cover territories 
which he has made for the past few years. 


Abraham Strongin, who several weeks 
ago was charged with embezzlement from 
Louis Manheimer & Bros., wholesale deal- 
ers in American watches, 35 Maiden Lane, 
while employed as bookkeeper and cashier 
for the concern, was indicted last Thursday 
on a charge of grand larceny in the second 
degree. The indictment sets forth that on 
Dec. 15, 1922, the defendant took $59.45 be- 
longing to Louis Manheimer & Bros. 
Strongin was to be arraigned on the indict- 
ment last week but the case was postponed 
until tomorrow (Thursday). The same bail 
of $5,000 fixed at the time the complaint was 
filed is continued. Strongin gives his age 
as 25 years and claims he was born in 
Russia. 

It was announced several days ago by 
the United States Agency Omega Watch 
Co., now located at 21 Maiden Lane, that a 
lease had just been acquired for the entire 
16th floor of the modern fireproof building 
at 15 W. 37th St. The concern will move 
into its new quarters early in the Spring 
and will have much additional space. The 
concern has been located in the building at 
21 Maiden Lane since 1909. In its new 
quarters, the firm will have 93 feet of 
windows on the south side of the building, 
as well as the same number on the north 
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side of the building, which will afford ex- 
cellent light. The new offices will be 50 feet 
wide and will be handsomely equipped with 
modern fixtures. 


An involuntary petition in bankruptcy was 
filed in the United States District Court at 
Brooklyn, N. Y., last Wednesday against 
Henry C. Hansen, jeweler at 782 Flatbush 
Ave., that borough, The petitioning cred- 
itors and their claims include: Cross & 
Beguelin, Inc. $465; Metcalf & Rover, 
$1,089, and William J. Ward Co., $199. Last 
Friday Judge Edwin L. Garvin appointed 
Harold J. Cloutman as receiver under a 
bond of $3,000. According to this order the 
alleged bankrupt has assets estimated at 
$5,500, including a stock of jewelry said 
to be worth about $3,500, and furniture and 
fixtures valued at approximately $2,000. 
The petition sets forth the claim that the al- 
leged bankrupt admitted that his liabilities 
exceeded his assets by about $9,000, which 
would make them about $14,500. 


The New York Jewelers’ Benevolent As- 
sociation announced last week that the mem- 
bers will celebrate their 35th anniversary on 
Sunday evening, Feb. 11, with a banquet and 
ball in the grand ball room of the Pennsyl- 
vania Hotel. Plans are rapidly being com- 
pleted for the affair, which is expected to be 
one of the largest ever held by the organi- 
zation. In conjunction with the banquet and 
ball, the members will publish a handsome 
souvenir program journal, which will con- 
tain records and an historic review of the 35 
years of existence of the association. To 
commemorate the event, the society will also 
endow a bed in one of the large city hospitals 
and will also make a donation to its building 
fund. In order to do this, they are solicit- 
ing advertisements for their journal and re- 
quest that all applications for space be sent 
to S. Edelberg, chairman, 941 Third Ave., 
or M. Schoenbrun, secretary, 62 W. 119th 
St., both of this city. It was announced that 
no subscriptions will be accepted after Feb. 
1. It is urged by those in charge that all 
those wishing to attend the banquet and ball 
should make their reservations as quickly 
as possible. Tickets will be sold for $5 
each and all checks should accompany re- 
quests and should be made payable to the 
New York Jewelers’ Benevolent Association. 
A meeting of the association will be held 
tomorrow (Thursday) evening at 67 W. 
125th St. The special order of business will 
be the first nomination of officers for the 
ensuing year. It is expected that a large 
gathering will be on hand for the meeting, 
at which time an unusual feature will be in- 
augurated. Those in charge have arranged 
for a “home talent night” to take place at 
the close of the meeting, when the members 
will be entertained by several other members 
after which refreshments will be served. 

According to an announcement made on 
Monday the D. A. Schulte Co. has just 
signed a lease with the Broadway-Maiden 
Lane Corporation, whereby the Schulte con- 
cern will acquire the four northerly stores 
in the 19-story building at 170 Broadway. 
This building is mainly occupied by jewelry, 
watch and diamond concerns. The lease ac- 
quired by the Schulte firm is for a term of 
21 years at an aggregate rental of $1,000,000. 
The lease involves all of the stores fronting 
on Maiden Lane and Broadway except the 
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Read & Barton premises. They have a 
frontage of about 70 feet on Maiden Lane 
and 30 feet on Broadway. Extensive im- 
provements will be made from plans of Clin- 
ton & Russell when possession is obtained 
by the Schulte company. A new front will 
be arranged for on Maiden Lane and al- 
terations made so as to beautify the entrance 
leading to the basement premises occupied by 
the Maiden Lane Safe Deposit Co. and the 
Maiden Lane Savings Bank, who recently 
obtained a new 20-year lease for their prem- 
The space taken by Schulte includes 
four stores. The Gillette Safety Razor Co. 
occupies the corner. Upon the expiration of 
its lease Schulte will use this part of the 
premises for his 250th location and will sub- 
lease the balance. The Charles F. Noyes 
Co., which negotiated the leases, report that 
a transaction is practically closed for the 
sub-leasing of the balance of the space to 
a prominent jewelry firm. 

Sam Newman, who has been connected 
with the diamond trade for many years, is 
now associated with the firm of Gunzburger 
& Gluck, 65 Nassau St. 

The business of Fera & Kadison, diamond 
cutters, has been moved from 45 John St. 
to larger quarters at 1650 Broadway, where 
the concern occupies the entire top floor. 

At Albany, N. Y., last Monday the busi- 
ness of the I’, & F. Watch Case Co., Brook- 
lyn, was incorporated with a capital of 
$5,000. The incorporators are: I*. Schwitter, 
J. R. Anderson and H. E. Laurent. 

Arrow Emblem is the name of a concern 
incorporated at Albany, N. Y., on’ Monday 
with authority to make emblems and jewelry 
in this city. The capital is $20,000, and the 
incorporators include: S. Astrick, S. Marks 
and S. W. Stern. 

Alfred Nathan representing Katz & 
Ogush, makers of platinum mountings, 141 
W. 36th St., left last Saturday on a trip 
to the Pacific Coast. Mr. Nathan’s first stop 
will be Rochester, N. Y., and will visit the 
large cities from there to the Coast. 

QO. J. Somers Co., 87 Maiden Lane, an- 
nounce that George A. Jochum has joined 
the staff of representatives. Mr. Jochum 
will visit the trade on the Pacific Coast, New 
York and adjacent territory. M. L. Braun 
EK. A. Weinschenk and O. J. Somers will 
cover their usual territories. 

A public auction sale of the diamond and 
gold jewelry of a well-known wholesale 
Jewelry concern will be held Tuesday morn- 
ing, Jan. 16, at 10:30 o’clock, in Room 1001, 
at 9 Maiden Lane. The sale will be held by 
the Brooklyn Purchasing Syndicate. The 
stock to be offered has a valuation of $72,400, 
while the fixtures, which will also be of- 
tered at auction, include safes, trunks and 
telescopes, tables, boxes, etc. The merchan- 
(lise to be offered can be inspected on Mon- 
day, Jan. 15, from 10 a. M. to 4 P. M. 


ises. 








M. Boas, Bridgeport, Conn., is offering 


creditors 10 cents on the dollar. The assets 


consist of stock, $2,000, and fixtures, $1,500. 
He owes $4,846 for merchandise and $1,800 
borrowed, 
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Trenton, N. J. 





Dealing in jewelry, diamonds, precious 
stones, ornaments, etc., is among the prin- 
cipal objects of the Lurie Stores Corpora- 
tion, which has been chartered in the office 
of the Secretary of State to operate from 
344 Pershine Ave, Newark, with Philip 
Walsh as agent. The concern has a capi- 
talization of 100 shares of preferred stock 
at $100 per share, while the amount that 
will be devoted to the starting of business 
is $1,000. The incorporators and the num- 
ber of shares held by each are Hannah 
Saltanoff, 1; Abraham M. Silverman, 1, and 
Theodore I. Waterson, 1, all of 276 Fifth 
Ave., New York. , 

Operating as general importers and ex- 
porters and dealing in jewelry, silver and 
other ware are among the principal ob- 
jects of the E. & S. Importing Co., which 
has been chartered in the office of the 
Secretary of State to do business from 388 


Bergenline Ave., Town of Union, with 
Nicholas S. Schloeder as the agent. The 
concern has a capitalization of $25,000 


which is divided into 2,500 shares without 
nominal or par value, while the incorpora- 
tors and the number of shares held by each 
are Nicholas S. Schloeder, of West New 
York, 80; Leon Bloch, of the Town of 
Union, 10, and Mitchell Cahn, of West New 
York, 10. 

The Feldman Ring Mfg. Co. has been 
chartered in the office of the Secretary of 
State to operate from 128 Market St., New- 
ark, with Michael S. Precker as agent, in 
manufacturing, importing exporting, buy- 
ing, selling and dealing in jewelry of every 
kind and description and other products of 
precious metals and stones at wholesale and 
retail, and to buy, sell, and deal in other 
goods, wares and merchandise incident to 
the jewelry business. The concern has a 
capitalization of $100,000 which is divided 
into 1,000 shares at $100 per share, while 
the incorporators and the number of shares 
held by each are Abraham Feldman, 78; 
Michael S. Precker, 1, and Estelle Wein- 
berg, 1, all of Newark. 

Daniel Cohn, of 312 Washington St., 
Hoboken, with Teresa R. Cohn as agent, 
has been chartered in the office of the Secre- 
tary of State to operate as dealers in jewelry 
and precious stones, gold, silver and plated 
articles, watches, silverware, and such ar- 
ticles as are sold in the jewelry business, as 
well as to take over the business conducted 
at 312 Washington St., Hoboken, by Teressa 
R. Cohn under the name of Daniel Cohn. 
The concern has a capitalization of $125,000, 
which is divided into 1,250 shares at $100 
per share, while the amount that will be 
devoted to the starting of business is $1,000. 
The incorporators and the number of shares 
held by each are: Teresa R. Cohn, 8; 
Miriam FE. Cohn, 1, and Teresa A. Curtin, 
1, all of Hoboken. 








Consular Notes 





Fancy goods, pictures, post cards, leather 
goods, cutlery, rolled-gold articles, and nov- 
elties of every description—India. Agency 
desired. The Bureau of Foreign and Do- 
mestic Commerce at Washington, D. C., or 
any of its offices will furnish additional in- 
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reference is 


formation if, when writing, 
made to File No. 4844. 
* * x 

Jewelry, novelties, etc—France. Agency 
desired. For further information write to 
the Bureau of Foreign and Domestic Com- 
merce at Washington, D. C., or any branch 
office and refer to File No. 4874. 











H. Wartenberg for the past four years 
with L. Lelong & Bro., is now representing 
the Metz Platinum Refining Co., 42 Walnut 


St., this city. Mr. Wartenberg will cover 
this city, New York and Philadelphia. 

The H. A. Wilson Co., platinum manu- 
facturer, has moved from 97 Chestnut St., 
where the concern has been located for 
many years, to the fourth floor of the 
Hobbs building, Oliver and Mulberry Sts. 

The Arch Crown Mfg. Co., maker of 
rings, Warren and Arch Sts., this city, 
announced last week that in the future 
Henry A. Domis will represent this concern 
in the metropolitan district, Philadelphia, 
Ba'timore and Washington. 

Frank McCormick, 253 Norfolk St., who 
lost the middle finger of his left hand and 
received injuries to two fingers while work- 
ing for the Art Metal Works, on Mulberry 
St., has been awarded $540 by the Work- 
men’s Compensation Bureau. 

Incorporation papers have been filed for 
Lawrence C. May & Bro., Inc., whose regis- 
tered office is at 790 Broad St. The regis- 


tered agent is Frank W. Long. The 
authorized capital is $100,000. The incor- 
porators are Lawrence C., Jerome IF. and 


D. Winthrop May. 

Charles C. Moore is now in the south in 
the interest of the ring line of Moore & Son 
and the silver line of Moore & Hoffman. 
Mr. Moore recently acquired an interest with 
his brother in the firm of Moore & Son. 
Arthur H. Moore of Moore & Son is pre- 
paring to visit his old trade in Pittsburgh, 
New York and New England. 

Many Newark jewelry factories are 
closed now for their semi-annual overhaul- 
ing of engines, machinery, etc., and for re- 
pairs. Most of them will resume work next 
week. The offices are open for handling of 
correspondence. Inventories are being 
taken in a few factories and will be taken 
in others later in the month. 

Incorporation papers have been filed for 
the Le Long-Kendrick Co., whose registered 
office is at 345 Halsey St. The registered 
agent is Kenneth A. Depew. The authorized 
capital stock consists of 1,000 shares, no 
par value. The incorporators are Louis 
Le Long, Kenneth A. Depew and Richard 
P. Downing. The company manufactures 
metal alloys. 

FE. Stetson Crawford, of Nutley, a suburb 
of Newark, was winner of Class A in the 
recent contest for clock designers conducted 
by the Cloister Clock Corporation of 
3uffalo, N. Y. Class <A. prizes were 
awarded for designs of an upright mantel 
clock case of wood, greater in height than 
breadth. The prize won by Mr. Crawford 
was $250 cash. Smaller cash prizes were 
awarded those in the same class who came 
second and third. 
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Chicago Notes 





G Fred Perry, of Ford-Perry Co., left 
jst Thursday for a short business trip 
through the northwest. 

J. Bass, of E. & J. Bass, New York, spent 
the past week in Chicago visiting H. Char- 
mack, manager of their local office. 

Oscar F. Blankenmeister, of St. Louis, 
Mo., spent a few days in Chicago last week 
visiting the market and his many friends. 

Roy King and Fred Haller, of the Ostby 
& Barton Co., left last week on a 10 days’ 
trip through the southwest territory. 

A. E. Millard, of Buss-Linthicum- 
Thorson, returned last Thursday from a 10 
days’ visit to their New York office. 

Harry A. Ferris, Columbus Vaults, left 
last week for his eastern territory and will 
be gone until the middle of the month. 

C. W. Thomas, manager of the Chicago 
office for Allsopp Bros., is spending about 
10 days in Newark visiting at the factory. 
R. R. Schuber, Chicago manager for 
Hutchison & Huestis, is calling on the trade 
through the east and will return about Jan. 
14, 

Robert Higgs, production manager for 
Rogers, Lunt & Bowlen Co., spent the past 
week at the Chicago office of this concern 
visiting. 

Louis H. Green, Chicago manager of the 
Charles E, Hancock Co., left last Thursday 
evening for Providence, to spend a weck 
visiting at the factory. 

E. F. and Robert Doering, of the Doering 
Jewelry Co., Waupun, Wis., spent several 
days here last week visiting the markets. 
and calling on friends. 

Ben Braude, of Emil Braude & Sons, is 
how calling on the local retail trade, in the 
interest of both the jewelry and optical de- 
partments. 

W. C. Atwell, 300 Heyworth building, 
left last week accompanied by his wife for 
Miami, Fla. where he expects to remain 
nil the first part of March. 

B. O, Hess, Chicago manager for the 
Frank Krementz Co., left last week for 
Newark, where he will visit at the factory, 
eturning to Chicago about Feb. 1. 

Pin F, Steck, Owosso, Mich., spent a few 
ng Chicago last week visiting with 

; van en route to Washington, Ta., where 
Pe make a short stay at his old home. 
‘er Hughes, of the Holmes & Edward 
daa “ger ae Silver Co.), left last 
teend og ridgeport, Conn., where he will 
on week attending a meeting of sales- 


EE. Reynolds, who represents C. H. 


Knights-Thearle Co. in Michigan and Wis- 
consin, left last week for Los Angeles, where 
he expects to remain for about six weeks 
resting. 

W. E. Hayward, general sales manager 
of the Alvin Silver Co., spent several days 
at the Chicago office last week attending 
a salesman’s conference and visiting with 
friends. 

The entire sales force of Blauer-Goldstone 
Co., returned last week from their respective 
territories and will remain in Chicago until 
the middle of February before starting on 
the road again. 

Bach & Co., who have been exclusive 
watch jobbers ever since they commenced 
business 25 years ago, have added a general 
line of jewelry which they will carry in 
connection with their watches. 

N. C. Campbell, Omaha, Nebr., and for- 
merly connected with the Byrne-Duff 
Jewelry Co., has associated himself with 
Despres, Bridges & Noel, and will represent 
them through the middlewest territory. 

George P. Mohr, Victor, Iowa, spent the 
past week in Chicago visiting the various 
watch and clock manufacturers in the inter- 
est of his new patent which enables the re- 


moving of the main spring without difficulty. 


Louis A. Blackington, Chicago manager 
for Flagg & Moury, left last week for 
Miami, Fla., where he will remain until 
some time in April visiting with his daugh- 
ter and recuperating from a severe attack 
of influenza. 

Jos. A. Mors, and R. T. Evans, auc- 
tioneers, 1742 Marquette building, recently 
completed a successful five-month sale for 
I. Secttor, of Indianapolis, Ind., Mr. Mors 
returning to Chicago and Mr. Evans to his 
home in Philadelphia. 

Sam and Jos. Oberman, of the Oberman 
Jewelry Co., Peoria, Ill., spent a few days 
in Chicago last week visiting the markets. 
The Oberman Jewelry Co. are successors 
to the estate of Bert Brown, the transaction 
taking place about five weeks ago. 


Jas. J. Hackett, southern representative 
of Rogers, Lunt & Bowlen Co., left last 
Wednesday for an extended trip over his 
territory. R. J. Kelly, traveling out of the 
same office, visited at the Chicago office 
last week en route to the west.. 

John Cristall, of Cristall & Sussles, New 
York, announced last week that he has with- 
drawn from this concern and is now asso- 
ciated with Blauer-Goldstone Co., filling the 
capacity of vice-president. He will be in 
charge of their New York office, and will 
look after the interests of Blauer-Goldstone 
Co., throughout the east. 


Harry H. Miller, western manager for 
Goldsmith, Stern & Co., resigned his posi- 
tion with his concern the first of the year, 
and has opened an office in suite 512 Colum- 
bus building. Mr. Miller left for the east 
last Thursday evening and expects to return 
to Chicago the end of the month, when he 
will call on the jobbing trade. 

On Jan. 2, John S. Ward and J. Mandel 
formed a partnership under the name of the 
Mandel-Ward Co., for the purpose of manu- 
facturing a high-class line of lamps and 
silk shades. Their main office and factory 
is located at 618-624 S. Canal St. John S. 
Ward, who is well known in the trade, will 
continue to represent his other lines in con- 
nection with his own and will retain his 
downtown office in room 1508, Heyworth 
building. Mr. Mandel formerly was con- 
nected with the Mandel Phonograph Co., 
and looked after the manufacturing end. 


Wm. A. Welty, who for the past seven 
years was distributor for Moore & Co., re- 
signed his position with this concern and 
has organized the business of Wm. A. Welty 
& Co., manufacturers of fountain pens and 
pencils, with offices in his old location, 603 
North American building. Mr. Welty has 
been in the pen business for the past 20 
years and has made many friends in the 
trade who wish him success in his new un- 
dertakings. His two sons, William W. and 
J. Allen Welty, will represent the firm over 
the territory and S. M. Ness will look after 
the local trade. 


The annual meeting of the members of 
the National Jewelers’ Board of Trade, in 
the Chicago district, for the election of 
directors and nominating committee for this 
year, was held last Thursday afternoon at 
the rooms of the National Jewelers’ Board 
of Trade, 5&8 E. Washington St. Frank 
Milhening, of J. Milhening, Inc., and Mer- 
win Hart of the Hart Jewelry Co., were 
proposed by the nominating committee, and 
accepted by the members, as directors, for 
the coming six years. Other directors of 
the board are Benj. C. Allen, Jr., of Benj. 
Allen & Co.; Frank FE. Dean, of the Asso- 
ciated Silver Co., A. L. Ellbogen, of the 
Stein & Ellbogen Co.; Sol H. Hess, of 
Rettig, Hess & Madsen; H. J. Juergens, 
of the Juergens & Andersen Co., and Chas. 
T. Ross, of the Waterbury Clock Co. The 
nominating committee selected for 1923 are 
Daniel M. Rothschild, of Rothschild Bros.; 
Guy Dickinson. of the Elgin Watch Co., 
and J. M. Stewart, C. H. Knights-Thearle 
Co. 

Del F. Beach, Hobard, Ind., spent a few 


(Continued on page 88) 
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days in Chicago last week visiting friends 
and the markets en route to Mississippi, 
where he will spend a-few weeks visiting 
with his father. 

Sydney Y. Ball, of the Norris, Alister- 
Ball Co., returned last Friday with his 
family from Cleveland, where he spent the 
holidays visiting with relatives and friends. 

Morris W. Silverberg, representing the 
Stein & Ellbogen Co., underwent a minor 
operation Monday at the J. B. Murphy Hos- 
pital. He is reported getting along nicely, 
but will have to remain there for about two 
weeks. 

John C. Kelley, who formerly was con- 
nected with the lEdwards-Ludwig-Fuller 
Jewelry Co., Kansas City, has associated 
himself with the Alvin Silver Co., and will 
represent them later in Missouri, Kansas, 
Oklahoma and Arkansas, making his head- 
quarters at their Chicago office. 

John B. Ughetti, who for the past 19 
years represented Lazarus & Weil, has 
become associated with the Chicago office 
of J. R. Wood & Son, and will represent 
them in Chicago and vicinity. Mr. Ughetti 
is well known in the trade and has made 
many friends, all of whom wish him success. 

Among the visitors in Chicago last week 
were: Louis Borsheim, Omaha, Nebr.; 
Charles T. Jenkins, Boston, Mass.; Frank 
L. Weekly and Miss Dickinson, of Weekly 
& Dickinson, Lowell, Ind.; J. B. Huddleston 
and wife, Hattiesburg, Miss.; Newton 
Quinn, Davenport, Ia.; Karl Flanders, 
Elkhart, Ind.; W. E. Trein, Dixon, IIl.; D. 
B. Graf, Elkhorn, Wis.; W. D. Hoover, 
Gibson City, Ill.; H. H. Smith, Pontiac, 
Ill.; Geo. Beach, Valparaiso, Ind. Fred 


Moltz, Valparaiso, Ind.; Henry Williams, 
South Haven, Mich.; M. Spector, Appleton, 
Wis. 
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M. Schwab has been selected delegate to 
the grand lodge meeting of B’nai B'rith at 
Denver next June. 

H. Rattermann, Jr., has joined the list of 
local jewelers who have contributed to the 
fund for a new organ for Music Hall. 

M. Rattermann, connected with the M. 
Schwab Jewelry Co., enjoyed the Christmas 
holidays with parents of his wife, in Chicago. 

M. Werthheimer, Louisville, Ky., and 
Mrs. K. Gaard, Lawrenceburg, Ind., were 
guests of the D. Jacobs Sons Co. recently. 

C. E. Richter was chairman of the recep- 
tion committee at the annual open house of 
the Cuvier Press Club on New Year’s Day. 

Mary Lee, secretary of C. E. Richter, en- 
tertained several friends during their visit 
to Cincinnati the week following the holi- 
days. 

L. Loeb has returned home following a 
visnt to his daughter in Selma, Ala. He 
found jewelers in Alabama enjoying the best 
Christmas trade they have had in years. 

Visitors who registered at the Richter & 
Phillips Co., since the first of the year in- 
clude I. N, Biddle, Lawrenceburg, Ind.; 
Laurence Daniel, Greenville, O.; Abe EIl- 
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man, Dayton, O.; Howard and Nathan Sher, 
both of Columbus, O. 

Fred. Gruen donated a watch to the dele- 
gate in the Good Will election who had 
the highest number of votes. The winners 
were awarded a trip to France and the 
money collected in the contest goes toward 
rehabilitating devastated France. 

Jewelers composing the bowling team 
representing that trade in the Hamilton 
County league competed with a team of 
Columbus, O., jewelers during the holiday 
week. Pohlmeyer and Hess did the best 
work of the local men but nobody made any 
exceptional scores. As the members pointed 
out upon their return, they went up for the 
sake of good fellowship and not to win a 
bowling match. 











TRADE CONDITIONS 


Reports from the local wholesale market are 
very encouraging, the general opinion of mer- 
chants seeming to be that the improvement which 
has been evident during the several weeks of 
Christmas trade will also be felt in the business 
of the new year. The consensus of opinion is 
that 1923 will show a substantial increase over 
1922. 





Lloyd Wardin, of Topeka, Kans., was a 
visitor to the local market one day last week. 

W. O. Hensley, of the Hensley Clock & 
Silver Co., has been ill at his home this 
week. 

W. H. Meyer, Lawson, Mo., and T. Kol- 
stad, Pleasant Hill, Mo., were visitors in 
Kansas City the past week. 

Alfred Borsheim, traveling man for the 
Meyer Jewelry Co., spent the Christmas 
holidays in Omaha, Nebr., with his mother. 

T. T. Jones, of the material department of 
the Meyer Jewelry Co., has returned from 
Belleville, Illinois, where he spent the holi- 
days with his parents. 

W. H. Joers, of New York, president of 
the Hoefer Jewelry Co., Kansas City, and 
Hayden W. Wheeler & Co., New York, is 
in Kansas City for the week. 

E. O. Baumgarten, president of the Kansas 
City Wholesale Jewelers’ Association, has 
announced the next monthly meeting of that 
body to be held Jan. 9, at the Bellerive 
Hotel. 

L. J. Baker, E. W. Locke and Gene White- 
head, traveling for the Hoefer Jewelry Co., 
are in Kansas City. J. G. Hoyler, of the 
traveling force of the concern, is in Dallas, 
Texas, where he spent the Christmas holi- 
days with his parents. 

C. M. Lindsay, of Guthrie, Okla., was a 
Kansas City visitor last week. Mr. Lindsay 
reports that his store was burglarized one 
night, recently, 16 trays of watches, jewelry 
and diamonds being taken. The estimated 
loss is about $1,500, Mr. Lindsay says. 

Edgar Hoefer, representing the C. A. 
Kiger Co. in Arkansas and Louisiana, was 
married Sunday afternoon, Dec. 31, to Miss 
Helen Warner, this city, who is a niece of 
Ed. Hart, well known as a jewelry auc- 
tioneer. The couple left for a wedding trip 
in Chicago and after Jan. 15 will make their 
permanent residence in Texarkana, Ark. Mr. 
Hoefer is well known in the local jewelry 
market, being a nephew of C. C. Hoefer, who 
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was one of the best known jobbers in this 
vicinity. 

Mrs. L. M. Larwill, mother of C, 5. 
Craven, and vice-president of the Craven’s 
Diamond Shop, has been ill the past several 
weeks but is said to be recovering. C, S. 
Craven, president of the firm, has also been 
confined to his home for several days with 
ptomaine poisoning. He is showing a de. 
cided improvement and is expected to be 
back at the shop again in a short time. 

Associated Press dispatches have an- 
nounced the capture of the four robbers who 
held up the M. L. Truby establishment at 
Independence, Kans., and robbed that store 
of $25,000 worth of diamonds, early in De. 
cember. The robbery took place at 9 o'clock 
in the evening, Mr. Truby reported, and 
after assaulting him and working jn the 
store for 30 minutes, leisurely took their de 
parture and the diamonds. 

Henry Wade, of Wichita, Kans., who has 
represented the C. A. Kiger Co. in Okla- 
homa the past year, has resigned to accept 
his old place with the South Bend Watch 
Co. in the same territory. Mr. Wade will 
be succeeded by Merritt Rice, in the Kiger 
service. Mr. Rice has been connected with 
the Paulson Mfg. Co., of Chicago, the past 
year. Previous to that, Mr. Rice was con- 
nected with Roy King, Superior, Nebr,, with 
whom he learned the trade and was asso- 
ciated for nine years. 











TRADE CONDITIONS 


Now that the rush is over, the jobbers here are 
beginning to take stock of what actually happened. 
There can be no doubt that both the retail and 
jobbing trade in Indiana was far in excess of the 
same season last year. All lines went well. There 
were some districts, to be sure, where business 
was not what it should have been, but the condi- 
tions surrounding these districts were purely of 
local character and had nothing whatever to do 
with the State situation as a whole. As usual 
there was a last minute rush for goods. This 
also was true with both retailers and jobbers and 
the result was that many lines were exhausted 
before the final and actual three-day rush came. 
Practically everybody is completing their inven- 
tories. There is every prospect of increasing 
prices, according to leaders in the local trade. 





It has been announced that the Burton 
Jewelry Co., 58 Monument Place, intends 
retiring from business. The company has 
conducted a retail store in Indianapolis for 
several years and now is conducting 1s 
closing out sale. 

Officials of the Olsen & Ebann Co, 
operating a chain of jewelry stores in In- 
diana, have announced that A. W. Petes 
has been named manager of the Terre 
Haute store to succeed Floyd Bone, 
has been transferred to a new store being 
opened by the company at Canton, 0. a 
Peters is thoroughly experienced in 
jewelry line. Mr. Bone has been in charge 
of the Terre Haute store since its opening 
four years ago and his record there led to 
his appointment as manager of the store in 
Canton, the seventeenth branch of the 
of stores. 








The business of Wallace & Elliott, Coo 
edge, Texas, is now known under the 
of the Wallace Drug Co. 
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TRADE CONDITIONS 


That the holiday season just closed was the 
most successful retailing period in the history of the 
jewelry business in Milwaukee, is the unanimous 
expression obtained from retail, wholesale and 
manufacturing jewelers here. Now that the trade 
has had an opportunity while recovering from the 
holiday rush, to at least partiy check over stocks 
and sales, early predictions of new records are 
being substantiated. The volume of sales is 
showing great gains over previous years and 
stocks are well cleaned up. The increased sales 
are reported to have affected practically all jewel- 
ry lines that are adapted to gifts, and it is 
pointed out that many persons this season pur- 
chased jewelry as “Gifts That Last” rather than 
something less useful or lasting in other lines of 
merchandise. Credit for this must be given in 
a large degree to Milwaukee’s continuous adver- 
tising Campaign of the slogan, “Gifts That Last— 
At Your Jewelers.” This thought has been pre- 
sented to the public in newspapers, on stationery, 
cards and highly colored illustrated billboards 
through the joint efforts of local retailers belong- 
ing to the Milwaukee Jewelers’ Club. The co- 
operative campaign was thus financed and carried 
out. Jewelry jobbers are getting their stocks 
checked after the holiday rush and preparing to 
replenish lines and get their salesmen back on 
the road. Manufacturers are cleaning up Christ- 
mas work and turning their attention to regular 
trade channels in which considerable work was 
held up tv devote time to rush work for the 
holidavs. 





Martin Olson has engaged in the jewelry 
business in the O. T. Saether building, 
Blanchardville, Wis. 

The Wisconsin Pearl Button Co., La 
Crosse, has filed an amendment to its articles 
of incorporation to make its capital stock 
$300,000 in common and $25,000 in preferred 
shares, 

Organized to conduct an electro-plating 
business and deal in metal products, the 
Triangle Mfg. Co. has been incorporated at 
Oshkosh with $25,000 capital stock. Emil 
Kieckhafer, Walter C, Jennerjahn and F. J. 
Sullivan are named as incorporators in the 
articles just filed. 

A collection of precious stones, valued at 
$8,000, was displayed in the detectives’ room 
at central police headquarters this week for 
study by members of the force. The col- 
lection is owned by Sergt. Arthur Luehman, 
of headquarters, and was collected by him 
ll years ago while in the jewelry business. 

George M. Rank, of the Rank & Mot- 
teram Co., has been nominated for the presi- 
dency of the Milwaukee Gyro Club, which 
will hold its election Jan. 25. Mr. Rank has 
been active in the organization, formed here 
only a few years ago and now embracing 
many of the leaders among younger busi- 
ness men. The international convention of 
pe Clubs will be held in Milwaukee Feb. 


Friends of Miss Irene Ward, employed at 
Alsted-Kasten Co., Wisconsin St. jewelers, 
have learned of :her marriage last August 
to Frank B. Sykes, the marriage having been 
kept secret for four months. They were 
married in Detroit and spent their honey- 
moon with the bride’s sister in Oak Park, 
Ill. Mr. Sykes is a bond and investment 
salesman and Mrs, Sykes continues her 
duties at the jewelry store. 

Max Gross, jeweler at 616 Grand Ave., 
Teported the loss of a $35 finger watch which 
was taken by a pseudo customer who dis- 
ppeared with the watch during the time 
When Mr. Gross turned his back. When 
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Gross again faced front the customer was 
conspicuous by his absence; so was the 
watch. Gross gave chase to a’ pair of dis- 
appearing coattails, but they soon vanished 
in the Grand Ave. crowd. 

Using a padded brick to shatter a window, 
thieves robbed the jewelry store of W. & E. 
Schmidt Co., 308 3rd St., one night recently, 
of about $300 worth of jewelry. When the 
store was opened in the morning the shat- 
tered window was discovered and it was 
found that watches, rings and other jewelry 
had been removed. No trace of the rob- 
bers was discovered and the burglary was 
perpetrated without anyone observing the 
act. 

After having completed holiday activities, 
the Milwaukee Jewelers’ Club meetings will 
again be resumed by local jewelers on 
Wednesday, Jan. 10. No meeting was held 
in December because of the fact that jewel- 
ers feel the need of their spare time at this 
season to preparing for the holiday trade. 
However, from now on until the Summer 
vacation period, regular monthly meeting 
will be resumed each second Wednesday at 
the Blatz Hotel, according to Henry Oberst, 
secretary of the club. 

Hundreds of merchants and manufacturers 
from Wisconsin, Upper Michigan, Minne- 
sota, North and South Dakota, Iowa and 
Illinois are expected to attend the Mer- 
chants’ Week, to be held in Milwaukee Feb. 
5-9, under the auspices of the Milwaukee 
Association of Commerce, jobbers and manu- 
facturers’ committee. It is planned to make 
Merchants’ Week a forerunner of the or- 
ganization of a permanent trade extension 
bureau of the association, to conduct an an- 
nual event. Mslwaukee jewelry jobbers and 
manufacturers are co-operating in plans for 
the week, which, it is expected, will bring 
retail jewelers from the surrounding terri- 
tory to Milwaukee. 

Of interest to jewelers are the applica- 
tions for pardons to be heard at the State 
Prison, Waupon, late this month by the 
State Board of Control. Among the ap- 
plicants are Lawrence Walsh and Philip 
Hurtt, partners of Roy Little in the robbery 
of the William Schwanke jewelry store, 222 
W. Water St., in 1918. Little and Hurtt 
were sentenced to 25 years and Walsh to 
20 years for the crime. Little was par- 
doned by Governor Blaine because he was a 
former service man, and the terms of the 
other two were reduced to five years at that 
time, making them eligible to pardon. Since 
his release, Little has been arrested in Chi- 
cago, charged with numerous “stick-ups.” 








According to a report received by the 
Bureau of Foreign and Domestic Commerce 
at Washington, D. C., made by Consul 
Bartley F. Yost, Guaymas, Sonora, there is 
a diminished demand in the United States 
and Europe for mother-of-pearl, and the 
price of this commodity at La Paz, Lower 
California (the seat of the pearl-oyster 
fisheries) has fallen more than half, with 
the result that there are at present hundreds 
of tons available for export. According to 
information furnished by a La Paz dealer, 
the present prices range from 3 to 4 cents 
per kilo, f. 0. b. La Paz. The pearl-fishing 
fleets have already returned to their base 
at La Paz, and will not again resume 
operations until August, 1923. 
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TRADE CONDITIONS 


Louisville retailers of jewelry report that holi- 
day business this year was bigger than ever in 
many instances, while others report that business 
was very satisfactory, and will run larger than 
that of 1921, but may be below that of 1920. 
However, general reports from merchants in many 
lines show that units of sales this year were 
even larger than in 1920, as Louisville had plenty 
of money and spent freely, with confidence in 
future business conditions. The Christmas Sav- 
ings Clubs have been a great boon to retail mer- 
chants in every line, and all retailers in every 
city should use their influence in getting banks to 
establish such departments, and aid the movement 
by freely offering to cash such checks for the 
consumers. 
backing the banks to the limit in the matter of 
Christmas savings checks, as it has meant a big 
release of cash and better holiday business. 





Fire recently damaged the jewelry store 
of Harry J. Goldstein, operated as Sidney’s, 
at 308 W. Jefferson St., loss being about 
$6,000, mostly to stock in the store. 

The Radius Diamond Co., on 4th St, 
near Green, has recently changed its name 
to the Bernstein Co., Inc. The business for 
some years was operated by Louis Wechter, 
who recently sold out and went to Chicago. 

Will Sales, a local jeweler and pawn- 
broker, has recently bought for $50,000, 
the store occupied by Vic Lorch & Co,, 
jewelers, 328 W. Market St., but the sale 
of the property will not affect the Lorch 
company, in view of a lease extending over 
several years. 

L. Huber & Son, for many years in the 
local jewelry business, on Dec. 26 and 27, 
handled a clean-up auction sale, to dis- 
pose of the remainder of the stock, as the 
lease has been sold to the Liberty Insurance 
Bank. Leonard Huber plans to retire from 
the jewelry business and go to farming. 

During the holiday season through the 
efforts of the Louisville Better Business 
Bureau at least two arrests were made at 
jewelry stores, in connection with auction 
sales in which watches were sold as rail- 
road watches, or as 21 jewel watches, which 
did not come up to description given them 
by the auctioneers. Louisville jewelers are 
strongly behind this campaign, which is 
essential, if public belief in advertising and 
jewelry is to be maintained in the minds of 
persons who buy from the cheaper stores. 

Sales of high grade jewelry on the time 
payment plan have worked out successfully 
for some houses, but the trouble with this 
method is that the jeweler for his protection 
must file a chattel mortgage, and record of 
the sale becomes public property. There 
is one daily paper in Louisville, a legal and 
business sheet, which prints details concern- 
ing all chattel mortgages, with the result 
that a good many people immediately know 
that someone is buying expensive merchan- 
dise on time payments, which is likely to. 
injure credit standing of the consumer. 
However, since automobiles became popular- 
and are generally bought on the time pay- 
ment, the public doesn’t object to filing off 
chattels as it did a few years ago. 


’ 








R. A. Collins, Oskaloosa, Ia., has located 
his jewelry business in the Fornery Drug 
Store. 





In Louisville the merchants are: 
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Al. G. Bernard will leave early in the year 
to visit the eastern factories. 

Paul Samuels, representing I. & S. Pru- 
tinsky & Woolf, New York, is here. 

M. Berglund, from the Stange Jewelry 
Co., St. Louis, Mo., is staying at the Plaza 
Hotel. 

Joseph Kielty, of Mayer & Weinshenk, is 
expected back from a visit to the Hawaiian 
Islands about Jan. 10. 

All the jobbers began to take stock about 
the last of the year and minutes were at a 
premium at their places of business. 

Alterations in the offices of the Oneida 
Community, Ltd., on the sixth floor of 150 
Post St., are now completed, and the offices 
present a very light and pleasing appearance. 

Ira W. Smith, representing C. A. Marsh 
& Co., Attleboro, Mass., and a number of 
other factories sent out announcements that 
he would visit this city early in January. 

Frank Jeddis, of the Alphonse Jeddis Co., 
expects to be in New York, en route for 
Europe, about Jan. 15. Mr. and Mrs. 
Alphonse Jeddis are spending a couple of 
weeks at Hotel Del Monte. 

H. A. Harris and L. S. Myers, of the 
R. & L. Myers Co., left directly after the 


first of the year, the former to cover the’ 


Coast and the latter to visit the trade in 
the Sacramento and San Joaquin Valleys. 


California jewelers visiting the trade 
after the holidays included: L. A. Peck, 
Merced, with Mrs. Peck; M. L. Giant, 


Vallejo; L. C. Koberg, Healdsburg; N. H. 
Burger and Mrs. Burger, Placerville; Jos. 
Baum, Colusa, and M. Culver, Palo Alto. 

Charles Weinshenk Jr., of Charles Wein- 
shenk & Son, enjoyed the holidays on a 
ranch in Lake County. Mr. Weinshenk en- 
joys the country and always responds to the 
call of the wild, whenever holidays make it 
possible to shake off the trammels of city 
life. 

C. C. Gross, representing the Traub Mfg. 
Co., Detroit, Mich.; Kohn & Co., Newark, 
N. J., and the Towle Mfg. Co., Newbury- 
port, Mass., has opened offices at 501, in 
the building, 704 Market St. Mr. Gross 
states that he expects, at a later date, to 
carry stock of the Traub products for the 
western trade. He is very enthusiastic re- 
garding the outlook on the Pacific Coast. 

B. M. Tasse, Coast manager for Manning, 
Bowman & Co., has moved to the firm’s 
former large headquarters at 206 Jewelers’ 
building. Until recently, Mr. Tasse’s head- 
quarters were on the sixth floor of the same 
building. There is a large amount of space 
in the rooms to which the headquarters 
were moved, at the end of the year. This 
affords fine opportunity for display of goods. 
There is also a large stock room. 

William E. Hyde, who successfully opened 
the T. J. Bruner Co. offices in this city, 
about a year and a half ago, has severed 
his connection with that firm. Mr. Hyde 
will be associated, after the first of the 
year, as traveler with the Alfred H. Bullion 
Co., of the Bullion building, Post St. Mr. 
Bullion is one of the “live wires” of the 
jewelry business in northern California, 
and to travel for him is considered a certifi- 
cate of competency. Mr. Hyde’s successor 
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with the. T. J. Bruner Co. has not yet been 
announced. 

Miss Hartfiett Brown, editor of Ye Hall- 
son Herald and a valued member of the 
staff of A. I. Hall & Son went to Los 
Angeles, according to custom, to spend the 
holidays with her father, David A. Brown, 
who was living with a married sister there. 
When the entire family had enjoyed a re- 
union the father, David A. Brown, who had 
seemed in excellent health, died suddenly the 
following day. He was over 80 years of 
age and, until recently, had been a resident 
of San Francisco. The interment took 
place at San Rafael, on Dec. 29. The late 
Mr. Brown had enjoyed the esteem of all 
who knew him and sincere sympathy is felt 
for his family. 








Salt Lake City. 


Ed. Stein, of the Anderberg Jewelry Co., 
Provo, is suffering from an attack of ap- 
pendicitis for which an operation is to be 
performed at an early date. 

The Chief of Police at Ogden has urged 
merchants to leave lights burning in their 
establishments all night, declaring it is the 
best kind of insurance against burglary. 

The new power house of the D. & R. G. 
W. R. R. has a new whistle that will be 
used as a curfew hereafter and as a signal 
for residents to wind and set their watches. 

David Stein is at his new location at 237 
S. Main St., although the place is not 
quite finished. The new store is an attractive 
one. There will be 60 square feet in all 
and 42 square feet of selling space. 

Mr. and Mrs. R. A. English, jewelers of 
Blackfoot, Idaho, were in this city for the 
holidays. Mr. English said business had 
been slow in his section owing to the failure 
of the potato crops, from a marketing 
standpoint. 

John W. Peters, a Brigham City jeweler 
and optometrist, is getting ready to resume 
his seat in the State Senate. Senator 
Peters is one of the “hold-over’’ legislators, 
it not being necessary for him to be a candi- 
date at the last election. 

Local jewelers did a very fine busi- 
ness this Christmas. Shopping started 
rather later than usual—owing to the fact 
that merchants did not make any great effort 
to encourage early buying—but when it did 
start it came with a rush. 

Ray Williamson, with C. M. Diehl, at 68 
S. Main St., until last Spring, when he 
went to California, is back in the city and 
has joined the repair department staff of 
the Decker Jewelry Co. of the Dooly build- 
ing, the wholesale jewelers. 

The optometrists of the State were to have 
a two-day session on Jan. 6 and 7. They 
were to meet in this city and the first day 
were to hold a banquet and dance. On the 
7th there was to be a clinic in the morning 
followed by lectures and the demonstration 
of instruments by representatives of whole- 
sale firms. 

The Barnet & Weiss Co. Main St. 
jewelers, who started a credit department 
recently, have 12 large posters scattered 
about town and Mr. Weiss said they were 
figuring on putting out 13 more, making a 
total of 25. He was very pleased with the 
results of the campaign and said the propo- 
sitions offered by the firm were attracting 
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people from the higher walks of life, as 
well as those with moderate incomes. 








Omaha. 





TRADE CONDITIONS 


Omaha retail and wholesale jewelers are tif} 
rejoicing Over the volume of holiday business done 
There is a distinct feeling in the trade here that 
the jewelry business is returning to normal. The 
T. J. Bruner Co., Omaha wholesale concern, says 
that 1922 sales volume was nearly 50 per cent 
greater than 1921. Omaha wholesale jewelers 
generally as well as the retailer are optimistic for 
the year 1923. A. F. Smith, head of the A, F 
Smith Co., wholesaler says the volume was dens 
in the medium priced goods, rather than in the 
very expensive goods as was the case of a few 
years ago. “Pearls have been better than ever be- 
fore,” said Mr. Smith. ‘Sales in smalj diamonds 
have been heavy. Silverware is always one of the 
big items, and this was in strong demand as ugyaj 
Men’s watches sold well, and women’s bracéats 
watches, were in particularly good demand. Clocks 
of the better grades were in popular demand.” 





The Jones Drug Co., Rock Rapids, Ia, 
is conducting an auction. 

R. A. Rose, Belgrade, Nebr., whose build- 
ing was destroyed by fire, has again opened 
for business in another Luilding. 

E. J. Marcotte, formerly a well-known 
traveler in this territory, has purchased the 
bankrupt stock of Virgil Marsh at Sidney, 
Nebr., and will conduct the store there. 

J. J. Richter, Harney St., between 16th 
and 17th Sts., has taken over a florist shop 
adjoining his place of business, and will 
now conduct a florist business along with 
his jewelry business. 

Albert Edholm, one of the oldest estab- 
lished jewelers in Omaha, has reopened a 
jewelry store at 224 City National Bank 
building. Mr. Edholm gave up his old lo- 
cation at 16th and Harney Sts. more than 
a year ago, and for a time conducted his 
store on the second floor of the Woodmen 
of the World building. 

T. J. Bruner, head of the T. J. Bruner 
Co., who has been in Los Angeles for some 
time at the Los Angeles house of his com- 
pany, returned to Omaha Jan. 4. He re- 
ports a splendid business for the Coast 
branch, and says the jewelers in that terri- 
tory are very optimistic for 1923. The 
concern has obtained the services of Charles 
Purdun, to travel the Texas territory. The 
company has also obtained J. B. Harrington 
to handle Arizona, New Mexico, and part 
of southern California territory. Both 
these travelers are well known to the trade 
in their respective territories. 








A most interesting convention was held 
in Portland, Ore., last week and was com- 
posed of the northwestern salesmen of the 
firm of A. I. Hall & Son, San Francisco. 
Cal., at the headquarters of the Portland 
branch, The convention was successful m 
every way and the general report of those 
who attended was to the effect that the 
outlook for the new year is most encourag- 
ing on account of the increasing prosperity 
of this district. The salesmen heartily a?- 
proved of the January clock and finger 
watch campaign inaugurated by this house, 
and also the movement to encourage — 
sales of advertised flatware and new 
belt buckles. Ted Huggins, vice presiden 
and general manager of A. I. Hall & Sons, 
went to Portland to attend the convention. 
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k. W. Woodley, salesman for Charles H. 
Clark, 704 S. Broadway, is confined to his 
home by a severe cold. 

W. C. Guerth and wife, after having had 
their dinner at their home in Redlands, 
motored to Los Angeles for a few days here. 

|. G. Donavan, of the Donavan & Sea- 
mans Co., had an attack of tonsilitis just 
after Christmas and was compelled to give 
up business and remain at home. 

Mr. Hirsch, of Hirsch & Flashner, New 
York, manufacturing jewelers, accompanied 
by his wife, has come to southern California 
to spend the remainder of the Winter. 

All the salesmen of the Meyer & Talbott 
Co. remained at home after Christmas and 
assisted in taking the annual inventory, as 
did also the forces of C. F. Sischo & Sons. 

George H. Marcher, lapidary, 934 Santee 
St. has engaged the services of an expert 
caliber cutter formerly employed at dif- 
ferent times in New York and Boston. Mr. 
Marcher did an excellent holiday business. 

Phil R. Sternberger, formerly traveling 
salesman for the T. J. Bruner Co., has left 
that company and taken a similar position 
with the Paul D. Walsh Co. The altera- 
tions of the rooms and the installation of 
new fixtures in this company’s headquarters 
are now well under way. 

E. Bastheim and George J. Germain, of 
the E. Bastheim Co., made a pleasure trip 
to Coronado Beach between Christmas and 
New Year's. Herbert Brandt enjoyed 
Christmas with his family in Oakland. 
Elmer Zimmer, another salesman for the 
company, enjoyed the holidays riding in a 
new automobile which he gave himself as 
a Christmas present. 

Melville Nordlinger, manager of S. Nord- 
linger & Sons, was married at Christmas 
time to Miss Ellen B. Jump, Bozeman, Mont. 
The bride is the daughter of wealthy parents 
who have been frequent Winter visitors in 
Los Angeles, and has known Mr. Nord- 
linger for years past. The happy couple 
have left Los Angeles on a short honey- 
moon trip, taking with them the best wishes 
of many friends. 

Robert W. Avery, cashier of the Inter- 
national Silver Co., San Francisco, was in 
Los Angeles the week between Christmas 
and New Year’s on business for the com- 
pany. Eugene S. Henry and St. Elmo 
Coombs, of the San Francisco office, also 
spent the holidays here. Mr. Henry was 
accompanied by Mrs. Henry. Miss Opal 
lone Lisenby, of the Los Angeles office, en- 
jeyed Christmas with her mother in San 
Francisco, 

Wm, M. Kinney, who, though a compara- 
tively young man, has been in the retail 
lewelry business in Los Angeles for many 
years and has won hosts of friends, retired 
'rom that vocation at the end of the year 
and will hereafter devote his attention to 
the Practice of optometry in company with 
his brother, Dr. Burt O. Kinney, who estab- 
lished offices some time ago in the Pacific 
Mutual building. Both brothers are expert 
optometrists and their success is assured. 

Among the jewelers here from out of 
town recently were: Mr. Asher, of the 
Asher Jewelry Co., Santa Ana: Alfred Ben- 
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ton, Downey; S. B. Clem, Redondo; N. P. 
Frandsen, Bell; P. W. Pokejoy, Huntington 
Park; Mrs. Herbert Gould, San Bernar- 
dino; W. C. Guerth, Redlands; L. L. Gil- 
man, Bisbee, Ariz.; E. B. Smith, Santa Ana; 
Mrs. M. A. Stallmeyer, Fullerton; W. C. 
Stairs, San Pedro; M. M. Huck, Wilming- 
ton; Mrs. Margolis, manager of the Holly- 
wood Watch and Clock Hospital, Holly- 
wood; Mr. Smith, of the Smith Jewelry 
Shop, Long Beach, and E. L. Tiffany, Taft. 

O. S. Balzer, manager of the jewelry de- 
partment of A. Hamburger & Sons, intends 
to go to New York about the middle of 
January, to remain there until he sails for 
Europe, Feb. 13. Mr. Balzer has had an- 
other department in the big store put in his 
charge and is now manager for 14 depart- 
ments. J. N. Hart, assistant manager of 
the jewelry department, has been made buyer 
in the jewelry, clock and watch and um- 
brella divisions and will have charge of the 
clock and watch repair division. Mrs. M. 
Shultz has been advanced from assistant to 
the buyer to buyer of silverware. Mr. 
3alzer reports having had the best year in 
the history of the jewelry department. 








Notes from Ohio 





TRADE CONDITIONS 


Retail jewelers of the Canton district experienced 
probably the best Christmas trade since the peak 
times, the two weeks previous to Christmas accord- 
ing to a survey of the territory this week by a 
representative of THE JEWELERS’ CircuLAR. The 
local trade as well as the transient trade showed 
a big gain and generally all are pleased with busi- 
ness volume. Shopping earlier than usual was 
reported this year by retail jewelers who said that 
inquiries began in late November and that before 
the middle of December shops were being fre- 
quented by large crowds of shoppers. Sales this 
year were largely cash and fewer asked retailers to 
lay away merchandise with a small deposit. The 
week before the holiday came the rush and in 
some instances, lines of certain merchandise was 
completely exhausted. General business conditions 
in this district continue to improve. The steel 
making industry is stronger than a year ago and 
there is even indication that the present year will 
exceed by far the business done in this industry 
last year. Jay Friedland, of the Rubin & Friedland 
Co., Canton, discussing the Christmas business with 
a reporter for THe JEWELERS CIRCULAR said that 
with his store business was very satisfactory. 
Green gold watches for both men and women had a 
big sale, while rectangular numbers were the best 
sellers. Beads in many novelties sold well as did 
flat silver. 





Announcement has been made of the open- 
ing of a new jewelry store in Minerva, O. 
The name of the promoters have not as 
yet been made public, although it is known 


that Sebring, O., capital is behind the 
venture. 
Seventeen buyers, among whom were 


buyers for the jewelry and gift departments 
of the store, were in a party which left 
Youngstown this week representing the G. 
L. McKelvey & Co., large Youngstown de- 
partment store, for the New York and 
eastern markets. 

J. W. Shuckers, former Massillon, O., 
jeweler, died recently at his home in North 
Lawrence, O. After retiring from the 
jewelry business he became identified with 
the Maple Grove Creamery Co., from which 
he retired 14 years ago. A widow survives 
the deceased. 

Revival of the Canton 24 Karat Club, 
predicted for early this year, probably will 
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not materialize, as members of the organiza- 
tion formed a year ago are taking little or 
no interest in maintenance of the club. It 
was organized for the betterment of retail 
jewelry industry in Canton, Massillon and 
Alliance. 

It is announced that the Rubin & Fried- 
land Co., N. Market Ave., Canton, which 
store has been opened only a few months, 
will add a complete gift shop to its store. 
Merchandise has been ordered for this de- 
partment and it will be opened about the 
first of February. This store also plans to 
maintain its china and art goods section, 
which has been made a permanent feature 
of the store. 

Youngstown industrial establishments in 
December had payrolls amounting to $5,- 
738,475, the largest wage disbursements of 
any month this year. The payrolls were 
larger than at any time since February, 1920, 
when the first reduction from post-war high 
wages was made, and exceed those of Octo- 
ber this year by $110,000. Retail jewelers 
say this heavy wage disbursement has been 
reflected in business already. 

Ward Helfrich, jeweler at Carrollton, O., 
said last .week that the pottery strike in 
that town which lasted from Oct. 1 until 
mid-December. had practically ruined all 
chances of the store nearing previous years’ 
business. He said that business was off 
fully 40 per cent and some weeks fell 50 
per cent short of normal. Settlement of the 
strike already has been reflected and by 
Spring it is expected that the trade will 
again enjoy a good business. Mr. Helfrich 
has given over half of his store to a con- 
fectionery and gift shop. 








Pacific Coast Notes 





H. O. Bonine, Fresno jeweler, who has 
been seriously ill, was recently reported to 
be improving. 

Frank A. Conant, who has been engaged 
in the jewelry business for 25 years, is clos- 
ing out his stock at Carpenteria, Cal., and 
will retire from business. 

Edward Snyder, San Francisco, has gone 
to Juneau, Alaska, where he has associated 
himself with the Nugget Shop there. He is 
in the jewelry department and attends to 
the watch repairing, engraving and diamond 
setting. R. Robert Simpson, proprietor of 
the Nugget Shop, has long been acquainted 
with Snyder whom he regards as a fine scenic 
engraver. 

The work of overhauling San Diego’s 
famous street clock was done by C. D. 
Ledger, who has been with J. Jessop & 
Sons, San Diego jewelers, for 25 years and 
was with the Seth Thomas Clock Co. before 
that. The works were covered with a coat- 
ing of pure gold, more than five ounces being 
used to cover the movements. San Diegans 
are very proud of the fact that their best- 
known clock had a gold bath. 








The Alfred Schickerling Jewelry Co., 
manufacturers of emblem and diamond 
jewelry, 41 Lispenard St., New York, which 
recently obtained a patent on a tubular card 
case, is calling attention to the fact that in 
this patent the concern made nine claims 
and the entire nine were granted by the 
Government as a basic patent. 
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SALESMEN’S DISPLAY EQUIPMENT 


Every kind of case or tray that your 
salesmen may require. 








It is to your interest to use 


RUECKERT’S Sample Cases, 
Trays and Trunks. 


NO. 2157 
RIBBON BRACELET WATCH CASE 


Ree... Rueckert Manufacturing Co. 


“FABER UTICA” TRUNKS 9-13 Maiden Lane, New York Providence, R. I. 
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The Superior Lapidary Co. 


62 West 45th Street, New York 


Phone Vanderbilt 6479 


A Lapidary Service to the Trade 





Cutters and Importers of Precious Stones 
Formerly with THE AMERICAN GEM AND PEARL CO. 
Emanuel Goldman Thos. F. Barrett Jos. A. Walter 


Samples Sent Upon Request 


fais, Unassembled 








The Last Word 


The last word in Ladies’ Rings is embodied in our 
newest 18K white large amethyst, topaz, ruby 
and acquamarine rings. Many set in prongs, 
some in buds, and others in handsomely engraved 
bezels, they are all fit for the first lady of the land. 


Mr. W. E. HATCH, 334 Fifth Ave., New York City 
Mr. V. B. HUME, 803 Heyworth Bldg., Chicago, IIH. 
Mr. W. R. LANDRAM, 140 Geary St., San Francisco, Cal. 


M. ALEXANDER 


50 Columbia St. NEWARK, N. J. 


One-Piece Shank 


SIMSON BROS. 


125 Canal St. New York 
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Many Xmas Gift Rings Won’t Fit 


7E cordially invite the whole- 
sale and jobbing trade to in- Your customers will appeal to you. A stock of 
_ 4 ° ’ os 
spect our 1923 line of attractive and : ' ws ee Origins and a se 
popular styles in | Justrite” Ring Springs, the soe, 
} No wires to pinch or twist. Solid band of gold, very springy, smoo 
Earrings Pendants durable. Look for the name ‘‘Justrite’ stamped on each one. +? 
Necklaces La Vallieres b Yellow, Green and White Gold, 9 widths. Order from your jobber by 
name ‘‘Justrite,’’ and avoid imitations. 


of ing Jewelers 
O. E. Lehmann & Co. eayecey Rew York 


BAKELITE and GALALITH 


Six times lighter than precious stones 


To Jobbers Only 


ABSE BROS. 


155 Broadway Brooklyn, N. Y. | - = = ——— 
: | ARTHUR JOHNSON MFG. CO., Inc, | 
4 . 14-16 Church St., New York 
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The corporation of T. & E. Dickinson, 
Inc., 618 Main St., has filed a certificate in 
the county clerk’s office to increase its capi- 


tal stock from $255,000 to $510,000. 


C. H. Strauss, connected with Striker 
Bros. chain of stores for the past four years 
and until recently manager of the Hamburg, 
N. Y., Branch, has joined the personnel of 
the T. C. Tanke store at Main and Eagle Sts. 

The stock in the jewelry store of the late 
John Schaefer, 402 William St., is being 
offered to the general public at a discount 
of 20 per cent. Mrs. Schaefer, the widow, 
will not continue the business, except until 
the present stock is disposed of or until a 
purchaser is found for the business. 

At a meeting of the entertainment com- 
mittee of the Twenty-four Karat Club of 
Buffalo, held last week, it was determined 
that the club’s January function should take 
the form of a theatre party, followed by a 
stag dinner, and the date was set for Tues- 
day, Jan. 30. Further details, such as the 
theatre and hotel at which the event is to 
take place, will be decided upon at another 
meeting of the committee this week. 

Striker Bros. chain of stores will be re- 
duced shortly to three stores when the 
branch at 1 Buffalo St., Hamburg, N. Y., 
will be discontinued. Until the middle of 
last Summer this firm operated five stores. 
At that time the branch at 1525 Hertel Ave. 
was sold to Augustus Striker, a brother of 
the partners, who had been out of the 
jewelry business for some time. Auctions 
have been conducted at different times at 
the four remaining stores during recent 
months. There now remains the main store 
at Ferry and Grant Sts., and branches at 
1883 Niagara St. and 355 Genesee St. 

Roused to action because of the 27 safe 
robberies in the past two months without 
a single arrest, the safe squad of the Buf- 
falo detective force is said to be bending 
every effort to capture the ringleaders of the 
gang which has brought severe criticism of 
the police department through the ease with 
which they have operated. Two manufac- 
turing jewelers, Jacob I. Hiller, 262 Oak St., 
and Ring Makers, Inc., 36 W. Huron St., 
robbed on Nov. 11 and Dec. 19, respectively, 
were among the yeggmen’s victims. Two 
suspects, believed to be implicated in these 
as well as several other daring jobs, were 
brought into police headquarters on Jan. 6 
for questioning. They were held on open 
charges and further arrests are promised 
within the next few days. 











Miss Cecilia Meyers, formerly of Wash- 
ington, D. C., and Laurence Albert DeRoy, 
son of Mrs. Hannah Gelder DeRoy, were 
Married at the Rittenhouse at 5 o’clock on 
New Year’s day. Mr. DeRoy is associated 
with Gelder Bros., 106 Smithfield St., this 


city. Mr. and Mrs. DeRoy are enjoying 
an eastern trip. 

Harry C. Merkle, receiver for Samuel H. 
Levenson, trading as the Murray Jewelry 
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Co., 411 Smithfield St.; the Murray Clothes 
Shoppe and Lucion Novelty Shoppe, last 
week offered the goods in all three stores at 
public sale. The stock of jewelry was sold 
for $575, and the sale has been confirmed 
by the United States District Court. The 
merchandise in the clothes shop brought 
$1,660, and $440 in the novelty store at 204 
Fifth Ave. It is not likely that the creditors 
will realize much on the sale. 








Birmingham, Ala. 


TRADE CONDITIONS 


The holiday trade with Birmingham jewelers 
was better than for a number of years, according 
to several of the leading jewelers. William 
Bromberg, of the Bromberg Jewelry Co., said: 
“We did a fine business, in fact business with us 
was far better than it was last year.” I. R. 
Rubenstein, jeweler, said that he had sold more 
diamonds this Christmas than for a number of 
years. ‘People are buying diamonds now, as 
they have not bought them for some years,” said 
Mr. Rubenstein. He said there was a better market 
for diamonds generally in Birmingham now than 
there had been since the close of the world war. 
Merchants in other lines of business also report 
heavy sales and much better business than for 
some years past. Iron furnaces and steel plants 
are operating on full time. The iron furnaces 
have on hand now more orders than they are 
able to fill. All kinds of factories are being 
operated on full time, and the contractors report 
much building being done. Many of the leading 
merchants and manufacturers of the Birmingham 
district are predicting that the year 1923 will be 
one of the best business years in this district for 
a decade. They say that everything indicates a 
most prosperous year all over the south, 








I. R. Rubenstein, a Third Ave. jeweler, 
is spending a few days down in Florida, 
with a party of friends on a fishing trip. 

The merchants of the little city of Athens, 
in northern Alabama, are bidding for the 
farmers’ trade. They have put on an ad- 
vertising campaign and are offering induce- 
ments to the farmers to go to Athens and 
spend their money. 

P. H. Tyler, Ensley, a prominent suburb 
of Birmingham, is taking a leading part in 
a booster campaign which the merchants 
and Business Men’s Association are con- 
ducting there, and which is meeting with 
much success. In fact, it was due largely 
to Mr. Tyler’s ideas that the campaign for 
more trade was put into effect. 

The “Add-a-Pearl” picture title contest for 
Birmingham, which was conducted by W. F. 
Bromberg Jewelry Co., has been decided and 
the winners announced as follows: First 
prize ($25)—Miss Margaret Knight, 1014 
S. 11th Ave. The name she gave was “Maid 
of Pearl’; second prize ($15)—Mrs. L. E. 
Kenwell, 3825 Ave. D, her title being 
“Neptune’s Gift”; third prize ($10)—Wil- 
liam Upham, 1720 S. 15th Ave., his title 
being “The Sea Jewel.” The contest cre- 
ated a great deal of interest in Birmingham, 
and was the cause of many people visiting 
the store and making enquiries concerning 
the contest. 








William Kreisel, veteran jewelry mer- 
chant of Upper Sandusky, O., and his em- 
ploye, Harry Hart, have purchased the stock 
of jewelry of Irvin Mankel and taken posses- 
sion. The new firm of Kreisel & Hart will 


move their present stock in the Kreisel store 
to the room on N. Sandusky Ave., where 
the business will be conducted. 
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William Klein has moved from 12 Perry 
St. to 215 N. Broad St., Trenton, N. J. 

Phillip Freidel, 812 Walnut St., is mak- 
ing arrangements to take a trip to Florida 
with his family, 

Jack Rosenbluth, diamonds and diamond 
jewelry, will take offices in the Diamond 
Exchange building, N. W. corner of 8th 
and Sansom Sts. 

J. B. Robertson, manager of the watch ma- 
terial department of M. Sickles & Sons, was 
confined to his home in Collingswood, N. J., 
last week, suffering with laryngitis. 

Joseph Silver, watchmaker and jeweler, 
has announced his intention to move from 
his present location, 728 Sansom St., to the 
second floor of the Diamond Exchange 
building. 

Jacob Netter, vice-president of the Na- 
tional Bank of Commerce, who is widely 
known in the trade, has returned home fol- 
lowing a two months’ trip to England and 
the continent. 

Among the out-of-town jewelers who 
visited Philadelphia last week were: E. C. 
Albertson, Bridgeton, N. J.; E. K. Beau, 
Lansdale, Pa.; Howard Fitzimmons, West- 
chester, Pa., J. Luxenburg, Houtzdale, Pa., 
and Benjamin Du Bois, Royersford, Pa. 

Alexander Mueller has been promoted 
superintendent of Time Service of the Phila- 
delphia & Reading Railway to succeed John 
Muller, who died recently. Mr. Mueller 
has been in the time service department of 
the railroad for 18 years and is well quali- 
fied for the job. 

Max E. Gordon, a member of the firm 
of Aisenstein & Gordon, 712-14 Sansom St., 
accompanied by David Jacoby, manager of 
the silver department of Aisenstein & Gor- 
don, spent several days in Meridan, Conn., 
recently visiting the factory of the Interna- 
tional Silver Co. 

Among the manufacturers’ representatives 
in Philadelphia recently were: J. Rosenberg, 
of Shimon-Miller Mfg. Co., Newark and 
New York; Charles L. Drown, of Ostby & 
Barton Co., Providence, R. I.; Louis Glick, 
of Hammel, Riglander & Co.; Frank V. 
Sperber, Newall Mfg. Co.; H. D. Lawson, 
of F. H. Noble & Co., Chicago. 

Joseph B. Connell, of this city, a jewelry 
salesman, who last July was arrested in 
Allentown, Pa., charged with the theft of 
an automobile belonging to E. H. Kratzer, 
of the up-state city, pleaded non vult on 
Jan. 4 before Judge Groman. Connell ap- 
peared before the court in Allentown, Pa., 
and also entered a similar plea on charges 
of operating a motor vehicle without the 
owner’s consent. In the first case he was 
sentenced to pay a fine of $50 and to undergo 
imprisonment for one year, with a parole at 
the end of 30 days. In the second case, he 
was fined $50 and the court suspended 
sentence. 








C. D. Young, who represented the W. A. 
Sheaffer Pen Co. in Ohio for a number 
of years, is now associated with Clifford 
B. Poage. wholesaler, of Columbus, O., and 
will travel for this company in Ohio and 
Tndiana. 
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2503 Front Street, Niles, Michigan 
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THIS KAWNEER FRONT PAYS THE RENT 


The extra sales drawn into this store by the beautiful Kawneer Front brings 
enough added profits to pay for the entire store. If you plan to build or 
remodel let us show you how a Kawneer Store Front will make money for 
you. We will gladly send you a Book of Designs if you will drop us a line. 
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5 DEPARTMENT 








That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tus 
Jewevers’ CircuLar regarding any advantageous 
device or plan which they are utilizing in cen- 
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nection with their business 




















Do You Know Enough? 


| Why Some Retailers Move On and Others Stand Still 





Written Expressly for The Jewelers’ Circular 

















you can go right out in the retail sec- 

tion of your town and find merchants 
who have been in business there as long as 
you can remember, longer, if you are a 
young man, and who have apparently stood 
right still for the last ten or twenty years. 
They have managed to remain in business, 
but they have not increased their business 
or enlarged their profits. 

Right next door to such merchants are 
others who have been in business a much 
shorter time, but have marched right past 
them and have gone on to develop business 
to a highly successful degree under similar 
conditions and with the same opportunities. 

Study these men who have failed, or who 
at least have not succeeded.. You will find 
that most of them are men who never ad- 
mitted that any outsider could tell them 
anything about how to run their stores. 
They knew more about their business than 
anyone else, and they guessed that no writer 
in a trade paper could tell them how to 
handle their affairs. You needn’t try to 
make them believe that some man who 
never even saw their stores could tell them 
how they ought to handle their customers, 
how they ought to arrange their goods, how 
they ought to buy and sell and do this and 
that. No sir. 

After you have considered the unsuccess- 
ful merchants and how they got that way, 
consider the successful merchants and the 
influences and characteristics that have put 
them where they are. They are men who 
have been willing to learn, who have been 
anxious to learn, who have sought informa- 
hon wherever it could be found, who have 
ustened to what anyone could say about 
their business, who have read what anyone 
might write about it. 

One of the most successful business men 
the country ever saw, the most successful 
business man I ever knew, was John H. 
Patterson, Mr. Patterson spent 37 years 
in the development of the business and one 
might naturally expect that he reached a 
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point where he knew enough about it to 
operate without calling on outsiders for 
suggestions, but he was always on the 
lookout for someone who knew something 
he did not know, something that might help 
him, Every man he met had an opportunity 
to tell what he knew. Mr. Patterson was 
one of those business men who realize that 
any outsider, every customer, probably 
knows things about the business that the 
men on the inside do not know. 


W HEN you came in contact with Mr. 
Patterson it was not to be allowed to 
tell him what a remarkable man he was, 
nor to find out what he knew; it was to 
be given a chance to show what you knew. 
He was interested in finding out everything 
he could from everyone he met. He 
searched the whole country for the best 
brains, for the best books, for the best trade 
papers and business magazines. He wanted 
to Jearn. I have heard him say time and 
again that he expected to go to school as 
long as he lived. 

.When Mr. Patterson wished to accom- 
plish something, he did not think that all 
the brains necessary for the task were to 
be found in his own force. He realized 
the value of the outsider’s point of view 
and he called in outsiders and capitalized 
their knowledge. He was always trying to 
educate merchants to better methods. Many 
a merchant admits the value of business 
helps acquired from the National Cash 
Register Company, helps that were general 
in their application, bearing no_ specific 
relation to the cash register. Many other 
merchants have passed up such helps be- 
cause they thought they must be a form 
of cash register propaganda. These mer- 


chants who are so much afraid of accepting 
a suggestion from a manufacturer who has 
something to sell are to be classed right 
with those who think the trade paper is a 
scheme for making money by selling sub- 
scriptions and advertising space without any 
real desire back of it to be helpful. 


OU know merchants who won’t be 

helped because they are afraid some- 
body wants to make money helping them. 
Suppose the trade journal does make money 
by publishing a paper that is helpful to you 
and to me? Would it continue publication 
if it could not profit by it? Could it con- 
tinue publication long if it did not make 
itself worth the money to its subscribers? 
The trade journal is compelled, for its own 
life and success, to give its readers help. 
On no other basis can it exist. 

Are ,you making use of the helps to be 
obtained from the trade journal, from the 
ideas and experiences detailed there? Are 
you one of the progressive and successful 
merchants of the community seeking for 
information and help wherever it may be 
found, or do you belong with those unsuc- 
cessful fellows who will not allow anyone 
to make suggestions to them about the 
management of their stores? 

The merchant of today has a great advyan- 
tage over the merchant of 25 years ago. 
Today there are books on every phase of 
merchandising, advertising, salesmanship, 
business of all sorts. There are weekly and 
monthly periodicals devoted to just the 
problems that confront you and men in a 
business way. We can find out what others 
have done under just such conditions as 
confront us. It is not necessary for us to 
go blindly ahead, experimenting, cutting, 
and trying, making endless mistakes for 
lack of knowledge. We have the experience 
of others and we can profit by their mis- 
takes. The business books and_ trade 
journals tell us how to succeed, if we will 
only take heed. 


[ THINK IT can honestly say that the 

trade papers in my field can be given 
credit for such success as I achieved in 
retailing. Early in my experience I 
learned to look into those publications for 
advertising and selling ideas and plans. I 
saw that the editor was willing, in many 
instances, to criticise subscribers’ advertise- 
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No. 3690 
tray 3%” 
Engraved Crystal and Ster- 


net. 
Plated Gold (over Silver), 
$1.75 each, net. 


Individual ash 
in diameter. 







$1.50 each, 
Amber Glass and 


ing Silver, 
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Your customers will be quick 
to appreciate the unusual decor- 


















HAWKES 


Another 
Captivating 
Gift Piece! 


than-usual” profit that charac- 
terizes the whole Hawkes line. 











i T. G. HAWKES & COMPANY 


f) ative value of this individual Order just a few of these trays 
¢ ash tray of luminous Hawkes i iciaianceaiie ait, ie ieee ae 
Q Crystal and Sterling silver. It y- P 
v also comes in Amber Glass and display in your window. We'll 
g Gold (plated over silver). ship the day your order reaches 
D Both yield that same “better- us. 
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Cut Glass 


Rock Crystal 
Glass 


Glass 
Decorated 


Auto Vases 
Desk Sets 


Monograms 


Irish Glass 
Period Glass 














Engraved Glass 


Sterling Silver- 
Mounted Glass 
Decorated Gold 


Enameled Glass | 


Cigarette Boxes 


Engraved and 
Gold Decorated 


Colored Glass 
Old English and 
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$ Corning, New York Odd Matchings 
° Pacific Coast Office: 140 Geary Street, San Francisco, California. a, a Bw 
Y Canadian Representative: R. G. How, 118 Coristine Bldg., Montreal, Canada. ? om m > . pa 
, Dressing Mixing 
y = — HKuttle. 
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SEXO AROSE SEXOFSESS ALO OAS ES OP YS BNO SJ Ih 
ACTUAL N Pp IN DOUBLE 
SIZE as I ACTION 
Neatest Waldemar or Sautoir Pencil on the market. Finished 
engine turned, chased or plain in Sterling Silver. 12K 1/20th, 








S82 1) tee 
2 5 8 

o-—> ty my 

[A> iter 


OUR WORKMANSHIP AND QUALITY ARE UNSURPASSED. 


world—all sizes, 
designs. 


brocaded, 
graved, 


engine 


Nos. 10 and 11. 
newest pat. 
Clasp with a 
No rivets. 


shapes and 
Made in 10K, 14K, 
10K 1/20th Plate and Sterling, 
turned, en- 
pierce lined and 
striped inlaid. Note lingeries 
This is the 
hinged Lingerie 
double hump. 
Will firmly hold 
the thinnest piece of silk as 
well as the thickest lingerie. 


0. R. Johnson Co. 


Auburn, Providence, R. I. 
ASK YOUR JOBBER FOR SAMPLES. 


We also make the largest 
line of lingerie clasps in the 
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14K Gold filled and 1/10th Silver plate. 
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SAFETY 
c 


Cut No. S. F. 


Advertising these chains steadily in your 
local paper will create a demand (desire). 
Many people will get interested after seeing 
the “Ad” regularly who otherwise would 
never think of buying one. TRY IT, and be 
convinced. 


BUFFALO JEWELRY MFG. CO. 
“THE MAIL ORDER HOUSE” 
Brisbane Building Buffalo, N. Y. 


IRST 








i 90% of the Business Men that fail come 

from the ranks of the Non-Advertiser. 
Play Safe and Advertise. Write for our 
Free Cut Service. 


1/10 14Kt. Gold Shell 
PAY FOR THE GOLD ONLY 


Our Chains have our 
Trade Mark and QUALITY 
STAMPED. 

Our 1/10 14Kt. Gold Chains 
are just what we claim, that is, 
if you melt up the Chain you get 
in 14Kt. Solid Gold, one-tenth 
weight of the Chain. 


A memo assortment sent upon request. 
We pay charges both ways. Terms 
liberal. 











Chain and swivel electro free with 
first order, no matter how small. 





1/10 
retail. . 


Bracelets 
14K to 


Neck Chains in 
1/10 14K to re- 
tail $1, 

Waldemar Chains 


to retail 
Dickens | 


Vest 

retail 3.00 
Can be had in Yellow. 
Green or White Gold. 
The above can be had 
in 1/20 Gold Filled. 
Prices in proportion. 


Chains 
3 
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ments and I sent mine along to find out 
what was the matter with them, how I 
could make them better. { learned what 
others were doing and how others had 
succeeded under conditions much more 
adverse than any I was encountering. I 
was inspired by reading of the success of 
others and it made me feel that I ought to 
be trying harder and that I could get there 
if I tried. I saw that it was costing the 
trade paper good money to present ideas, 
so, I argued, they must be valuable ideas. 

Something else than ideas I found in the 
trade journal, I learned there about many 
lines of goods I would otherwise never 
have known. In my buying I found it 
dificult, without endless shopping around 
the wholesale markets, to find lines of goods, 
novelties and new things, that were not 
picked up at the same time by my com- 
petitors. In the advertising pages of the 
trade journal I noticed many new lines and 
I wrote for information about them and I 
found that I was able to keep a jump 
ahead of the other fellows, always having 
something new and interesting for my 
trade, just by watching those advertising 
pages. Many a profitable and successful 
line I added in just that way, while com- 
petitors jogged along in the rut with the 
same old stuff and little change from year 
to year. 

Your success in business is likely to be 
measured by your ability to capitalize other 
men’s brains. A mediocre man may suc- 
ceed by knowing enough to secure good 
advice, good help from men who know 
more than he. The man who finds himself 
at a standstill as a merchant can get him- 
self going if he will read his trade papers 
carefully, seeking for ideas that can be 
used in his own store, 


[00K for more knowledge about business 

methods, particularly about methods in 
your own field, wherever knowledge may 
be found. Study the literature of the 
business and talk with customers. When 
a customer shows an inclination to comment 
upon your business methods, let him go 
ahead and tell what he thinks. There is 
no money and no help in compliments. 
Seek out the criticisms, the brickbats. Find 
out where you have made mistakes, where 
you have done the wrong thing. You want 
ideas, ideas, and more ideas. Gather them 
wherever they are to be found and then 
use them. 

A business book that lies tucked away 
on a shelf will not help you. A trade paper 
that remains in its wrapper will not give 
you assistance. You think you cannot 
afford the time and money for buying and 
reading business publications. You cannot 
afford not to use such helps—unless you 
are going to be satisfied to be one of those 
merchants who will end just about where 
they began, having succeeded only in 
keeping out of the poorhouse. 








“Mother,” asxed the little girl, “is it true 
that all fairy stories begin with ‘Once upon 
a time’ ?” 

“No, dear. Some fairy stories begin, ‘I’m 
going to lodge tonight.’ ” 
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ISTRIBUTION of a credit bond car- 

rying a cash value of $2.50 toward the 
purchase of any item of the value of $10 or 
more was a feature of the fifth anniversary 
sale of Schneer’s, at 116 Granby St., Nor- 
folk, Va. This credit bond was issued to 
the public in a full page advertisement car- 
ried in local daily newspapers on the day 
before the sale opened, and in advertisements 
using smaller space on subsequent days. 
The bond, clipped from the paper, properly 
filled out with name and address of the 


to ascertain that they continued to be satis- 
fied with the purchases they had made. 

Though Mr. Schneer has broadened his 
selling methods, going into credit and in- 
stallment payment merchandising, he con- 
tinues to adhere to the policies which pro- 
moted the business growth. 

On June 7, 1920, Schneer’s bought the 
business of B. Kahn at 116 Granby St. and 
moved to that location, which is occupied 
today. This store with a frontage of 20 
feet and depth of 65 feet affords ample 
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SCHNEER’S PROGRESSIVE ESTABLISHMENT, NORFOLK, VA. 


person presenting it, was honored at 
Schneer’s during the sale. 

This scheme was adopted as the plan for 
observance of the fifth anniversary of the 
founding of one of this section’s fastest 
growing jewelry establishments—one that 
has grown almost a hundred-fold in five 
years. 

The business was established by William 
Schneer, Nov. 17, 1917, in a space large 
enough to accommodate three small show- 
cases, little more than 14 square feet, with 
a window frontage in an Oriental novelty 
shop at 231 Granby St. On Jan. 1, 1918, 
Mr. Schneer acquired somewhat larger 
quarters at 244’ Main St. This had a front- 
age of seven feet. He pushed his business 
steadily by concentrating upon the policy 
of plainly marked prices, good values, and 
a follow-up system which kept him in touch 
with purchasers and by which he was able 


space for the volume of business now 
handled, though the patronage drawn during 
anniversary week at times taxed its capacity. 
The entire third floor of the building has 
been leased and is being used by Schneer’s 
as its office. Here, is located the credit 
bureau, files and records; here also, is 
handled the business incidental to the opera- 
tion of Schneer’s second store—one estab- 
lished at Roanoke, Va., June 22, this year. 
The Roanoke store is under the manage- 
ment of William F. Hampe, formerly with 
S. & N. Katz, Baltimore. The Roanoke 
store met instant success, says Mr. Schneer, 
who is applying the same liberal business 
policy there as in Norfolk. 

“Our idea is,” says Mr. Schneer, ‘that 
all business is based on credit. We carry 
this idea into practice in the same practical 
way as does the wholesaler selling to the 
dealer. We investigate prospective patrons 
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Storekeeping Department. 








and our credit man passes upon all seeking 
charge or installment accounts before any 
delivery is made. We use the Rand Signal 
system for the purpose of following up col- 
lections. 

“We struck upon the credit bond idea as 
a good one for getting new people acquainted 
with us and for getting desirable new ac- 
counts. It is working in a very satisfactory 
manner. 

“We accept at its face value, $2.50, the 
bend as first payment on purchases of mor? 
than $10; the balance to be paid in .ccord- 
ance with our credit terms, as low as $! a 
week—after Christmas, if desired by the 
purchaser.” 

Before entering the jewelry business in his 
own interest in Norfolk in 1917 Wiiliam 
Schneer was buyer in jewelry and allied 
lines for Miller, Rhoads & Swartz, Norfolk, 
for seven years, 

Mr. Schneer, still a young man, started 
his mercantile career early. His first con- 
nection was in the employ of the old firm 
of Watt, Rettew & Clay, Norfolk. Next, 
he was stock boy at Miller, Rhoads & 
Swartz, after which he went to Lynchburg, 
where, at the age of 16 years, he became a 
buyer for C. M. Guggenheimer’s depart- 
ment store, in jewelry and novelty lines. . 





An Advertising Wrinkle 





[NIQUE among advertising media is the 

windmill sign invented by Hugh Cor- 
rell, Canton, O., and caught by a photog- 
rapher in the act of proclaiming the merits 
of one of Canton’s retail stores. The sign 
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ADVERTISES 
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BUSINESS 


is mounted on a structural steel standard, 
and revolves on standard taper bearings. 
Both sides of all tour wings are used for 


display. The weight of the wings is exactly 
balanced, so that the slightest breeze sets 
them in motion.—Scientific American. 








Earl L. Middleton has opened a jewelry 
store in the Centray Arcade, Miami, Fla. 
For the last three years he had been in 
charge of the watch department of the O. 
W. Maynard store, part of that time also 
doing the store advertising. Previous to 
that for 10 years he was with the J. A. 
Foster Co. of Providence, as department 
manager of several different sections. Mr. 
Middleton is director of the Miami Ad- 


vertising Club and also of the Florida Re- 
tail Jewelers’ Association. 
the trade 22 
watchmaking 


He has been in 
learned the 
Mass. 
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Boston, 
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S the head of a family and a buyer of 

various items found in jewelry stores 
which I have patronized the past twenty 
years or more, I feel fully qualified to 
voice my opinion and offer my views re- 
garding the selling service I have en- 
countered in these establishments. 

Not that my views and opinions may 
be accepted as final but they may serve 
as a hint, lesson or warning as the case 
may be by these persons stationed in 
various shops and who meet other buyers 
such as I. 

From my school days when making 
my trivial little purchases for the first 
time I have been nonplussed at the utter 
helplessness of those whose duty I 
thought was to help one buy. The clerks 
seemed to look upon my call with a half 
amused and expressionless air. They 
seemed to look over my head, then sized 
me up from head to toe giving me the 
impression I was an interloper and say- 
ing by their action and deportment “I 
wonder what this kid wants.” 

I may not fully understand the various 
technical jewelry terms and can recall 
almost on making my first unassisted pur- 
chase asking “What does 14K mean 
stamped inside of this ring.” Here was 
a chance for the clerk to explain but he 
looked at me out of a fishy sort of an 
eye and said, “If you must know that 
means 14 karat,’ but never an explana- 
tion ef the significance or additional de- 
tails which would have proved interesting 
properly explained. 

I can recall another early attempt at 
purchase when I wanted to make a pres- 
ent to a girl bride friend and went to one 
of our local establishments and asked for 
“A candelabra.” The clerk acted as if he 
had never heard of this article and said, 
“T don’t think we keep them but I can 
give you a fancy candlestick,” then, low 
and behold, he placed the very article I 
wanted before me. 


Want Something Cheap? 

Some time later on I wanted to pur- 
chase a bread tray which, to my mind, 
was a simple article to buy, also was pre- 
pared to pay a fair price for a good 
article, but the clerk had different 
on the subject than I, for, upon making 
my request, he answered, “They are not 
using very many bread trays now,” and, 
as a finishing touch, “I suppose you want 
a cheap one, don’t you?” 

I was not particularly interested if 
they were or were not using very many 
bread trays at present nor was I par- 
ticularly keen on purchasing what he 
termed ‘a cheap one,” for my experience 
has taught me that quality goods are al- 
ways the least expensive, but due to his 
inefficiency-in the way of creating desire, 


views 





I not alone succeeded in making the pur- 
chase in spite of him but bought an 
article much lower in price than I would 
have done had the bright young man 
with patent leather hair refrained from 
throwing cold water on my selection and 
displayed better merchandise both with 
an absence of his personal views. 

What always makes me feel resentful 
is to have my judgment questioned by 
some one trying to sell me an article, 
To explain, all my family including my- 
self have always been keen for a certain 
well known and trustworthy watch. So, 
with the thought firmly fixed in my mind 
that I wanted this brand watch for a 
gift, I went into a certain jewelry store 
in my town and asked to be shown this 
make time piece. 

The salesman, God save the mark, ap- 
parently had different views on the sub- 
ject for he said, “You don’t want a 
Blank watch, you want a Jones watch. 
It’s much better even if it does cost a 
little more.” 

Now | did want a Blank watch for rea- 
sons explained above and I firmly said so 
when making my request, but this chap 
thought his judgment was better than 
mine, in fact, he did nothing but condemn 
the Blank watch and extoll the Jones, with 
result that the more he knocked the 
Blank watch the more firmly I resolved 
to buy it, but after he had run out of talk 
regarding the watch he was trying to 
substitute my purchase for, he glibly in- 
formed me that they didn’t carry the 
Blank watch and I, of course, left the 
store feeling in no pleasant frame of 
mind. Had he informed me at first I 
would have not felt unkindly toward him 
and, in fact, if told in a correct manner 
would ungoubtedly purchased the watch 
chain and guard which I intended to buy 
to complete the gift. 


Who Cares? 

Deliver me from the clerk 
tempts to correct my pronunciation, also 
save me from the one who attempts to 
explode his highly technical knowledge 
in making the sale. 

For instance, a short time ago I wanted 
to buy a lavaliere, and, in my best French 
accent, I asked for it, but, the clerk 
looked at me pityingly and said, “You 
don’t mean a lavaliere, you mean 
‘lavalyea.’” Of course, I didn’t mean 
what he said and I didn’t buy and 
don’t think he will ever get a chance to 
correct my pronunciation or, by 4 like 
token, receive my money. ; 

Again, I wanted to buy a plain signet 
ring and asked for this article. The clerk 
displayed a tray of highly chased and 
very ornate rings of this description but 
I persisted and said, “No, thank you, 


who at- 
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want as plain a signet ring as possible to 
purchase, nothing fancy, embossed, 
chased or ornate, if you please.” 

Here is where he started. “You don’t 
want a plain signet ring,” he said, “That’s 
not the proper caper nor is it correct. In 
fact, signet rings are always made like 
‘them,’” pointing to the tray, “and,” he 
continued, “the Romans, the first people 
to use signet rings had them embossed 
for the purpose of sealing documents on 
a certain section of their legal instru- 
ments, this ‘them’ Romans called ‘locus 
sigilli.’ ” 

Whew, I thought, I’m certainly glad he 
got that out of his system—but of course 
] didn’t buy in that store but in another 
one. 

Of all the annoyances we patient 
shoppers have to contend with is that 
moth-eaten, time-honored, supposed-to-be 
clinching argument, “I use that kind my- 
self.” As an example, recently I wanted 
a boudoir clock, a dainty sort of a time 
piece for my dressing table and asked for 
just what I wanted. The clerk, how- 
ever, displayed everything but what I 
asked for and when I repeated my re- 
quest he said, “Why, this clock is just 
what you want,” pointing to a _ small 
alarm clock, ‘fact is, I use that kind 
myself.” 

Of course, I wasn’t buying to suit the 
young man’s taste and the fact that he 
did use that clock made not the slightest 
difference to me and, in fact, my opinion 
of him and his judgment dropped many 
degrees when he told me so and I, of 
course, had to leave this shop without 
buying, to search for and finally find a 
store with a clerk who did not insist 
upon having my views coincide with his 
inclinations. : 

Of course, I have met some clerks 
and many shopkeepers who are genuinely 
helpful, polite and businesslike but when 
one has unpleasant experiences such as 
related above, they are inclined to believe 
that the average jeweler must lose many 
sales and a considerable sum of money 
attempting to sell jewelry in a way which 
mitigates against and not for the sale. 

B. J. M. 








No more useful or welcome souvenir of 
the season has come to the trade than the 
handy little leather bound pocket diary for 
1923, issued by Handy & Harman, refiners 
ot gold, silver and platinum and manu- 
facturers and dealers in metals. In it there 
1S a space for each day of the year, plenty 
of room for memoranda and at the front 
and back of the book there are many pages 
of useful information, particularly the 
elaborate tables of weights and measures, 
giving the approximate weight of sterling 
silver in 927 fine in both sheets and circles. 
There is also miscellaneous information on 
Weights and measures and a table giving the 
heness of gold karats and the equivalent 
of grains in the hundredths of dwt. The 
book contains a calendar for the years 1923 
and 1924. This concern is located at 59 
Cedar St., New York. 
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Historic Setting for the Display of Jewels 


MHE DONAVAN & SEAMANS CO., 

Los Angeles, had a somewhat unique 
and very attractive window display during 
the pre-holiday season. It was designated 
as a “Queen Anne” window by the Baranger 
Studios, Inc., who designed it. It presented 
the figure of the last of the Stuart sovereigns 
surrounded by all the setting of her splendid 
court. A marble floor and pillars supported 
the hand-carved walis, which were draped 
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“The Books of Friendship Should Not 
Go; Unbalanced.” 


Then on the opposite page a suggestion 
or two can be offered in calling the atten- 
tion of onlookers to the goods displayed in 
the window and carried by the store for just 
such a purpose—C. T. H. 

cm * ” 
Nailing Bargains 
A WINDOW display of unique propor- 


tions was introduced in Springfield, : 


Mass., by a jeweler who exhibited a series 
of articles that in the price tags along side, 
indicated they were real bargains. The 
articles were made attractive in an uwun- 
ordinary way by having a card directly in 
back of cach article. ..On the card was let- 
tered the price and the name of the article 
with a short comment pertaining to it and 
then directly through the card was a large 
nail of shiny appearance. This nail appear- 
ing prominently through each card with the 
head facing the street quickly attracted at- 





“QUEEN ANNE WINDOW,” BY DONOVAN & SEAMANS CO., LOS ANGELES, CAL. 


in soft chiffon velvet curtains, under which 
the stately queen sat. Her classic features 
were well depicted by the sculptor. 

The delicate lines of this period are most 
suitable for the display of jewels, and dainty 
stands finished in burnished gold and purple 
velvet effectively carried out the motif. 
Shell pink brocaded satin throws added ma- 
terially to the elaborateness of the display. 

cd * * 


A Novel Basis for a Window Lay-Out 

66 JN the proposal for a window lay-out that 

possesses some originality and deviation 
the jeweler can try the one described, fol- 
lowing: This particular idea can be worked 
in regardless of the products being exhibited, 
though it is most appropriate when tied up 
with a series of articles that represent good 
gift-giving approaches of not too expensive 
a type. The articles exhibited should be in 
the forepart of the window, and then at the 
rear the jeweler should have a large book 
placed upright and opened, the pages to face 
the shoppers who look in the window. The 
book can be constructed of cardboard or 
painted in the form of a large sign. On the 
left page, either in script or. lettering, the 
words following should be offered: 


tention and then the entire display was 
made! quickly recognized in a sign included 
which referred to 


“Bargains Worth Nailing”’ 
C. T. H. 





A Correction 





Y an error in describing the interesting 

business career of William S. Shirk 
in the issue of THE JEWELERS’ CiRCULAR of 
Dec. 6, his address was mis-stated. Mr. 
Shirk’s correct address is Anderson, Ind. 








Mr. Mclsaacstein: “Come and dine with 
us tonight; we’re having a rabbi to dinner.” 

The Professor (absent-mindedly): “De- 
lighted! Do you know, I’ve never tasted 
one!” 

* + k 

Suitor—Mr. Perkins, I have courted your 
daughter for 15 years, 

Perkins—Well, what do you want? 

Suitor—To marry her. 

Perkins—Well, 1’ll be hanged. I thought 


you wanted a pension or something. 
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Practical Publicity for the Retailer. 








Written Expressly for The Jewelers’ Circular by Robert Francis Nattan. 

















Did More Advertising and the Best Busi- 
ness of His Career 

"THE power of judicious advertising made 

itself felt during the past year on sev- 

eral occasions, for the retail jewelers who 

had done wise advertising of various kinds 

found that their profits were greater than 

those who did only a meagre amount of 
advertising. 

To be specific, one man who resorted to 

very extensive advertising devised in a man- 
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ner well calculated not only to sell but to 
build up good will, did a larger business 
during Christmas week than he ever did in 
his whole business career! His business for 
the entire year was only a few thousand 
dollars below the largest business which 
he ever did and that was during the year 
1919. All this is said preliminary to the 
fundamental statement that shutting off ad- 
vertising in a period when people are in- 
clined to buy sparingly or when they are 
inclined to buy only inexpensive articles, has 
a very detrimental effect on business, while 
the constant application of advertising dur- 
ing a time when such conditions prevail will 
bring about desirable results. 

The advertiser referred to above used nu- 
merous advertising media and did not rely 





exclusively on one medium. His newspaper 
advertising was reinforced by circular let- 
ters, folders, booklets, calendars, moving 
pictures and the awarding of prizes for 
sporting events in his location. The latter 
method proved exceptionally valuable and 
from the associations themselves, he secured 
considerable business. The newspapers, 
moreover, in his territory gave him some 
very helpful publicity for his prize donations. 

This man’s advertising has made him a 
prominent and popular character in his ter- 
ritory. He has actually advertised himself 
into the heart of the community. His meth- 


ods are clean and above reproach. He looks 
j wi 
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to the interest of his customers at all times. 
His stock turnover is sufficient to give him 
a very fair net on his total investment. 

x * * 


A most distinctive advertisement is that 
of Square Deal Miller, Detroit, Mich., which 
occupied a full page in the rotogravure sec- 
tion of a local daily just before Christmas. 
The whole advertisement breathes the gift 
giving spjrit and there is enough variety of 
gifts shown to please everyone. 
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“The Gift That Becomes an Heirloom” 
is the very suitable slogan advertising neck. 
laces. The advertisement was published over 
the names of seven high-class Boston 
jewelers. 

Silver is well advertised in the advertise. 
ment used by Mr. Long, another Boston 
jeweler, in the space of seven inches, double 
column. It would be hard to choose a more 
suitable gift for a wife or a bride than 
silver. 

“When Norfolk thinks of diamonds, Nor- 
folk thinks of Flickinger’s,” certainly makes 
a euphonious and effective slogan for the 
advertisement used by Flickinger’s, Inc, 
Norfolk, Va. The announcement occupied 
a space of 10 inches, triple column. 

The lasting value of jewelry is well em- 
phasized in the popular slogan of the Wiss 
store, Newark, N. J. This advertisement 
was used in a space 15 inches, four columns 
wide. Gifts are advertised from $35 to 
$2,500. 


Unrecognized Possibilities 


A jeweler carrying a varied stock reports 
that his advertising disbursement is only 
$400 a year. His stock includes high-class 
diamonds and some 14 karat gold jewelry, 











THE QUESTION 


What Shall | Give My Wife for Christmas? 


THE ANSWER 


New, Glistening, Beautiful Silves. 


The Lind that will make her think of heoey BRIDAL 
The kind that will add a needed touch of newness to 
THE TABLE. 


Here are five wonderful handles. 


Some are entirely new—right from the die-maker. 
Others are old—but ever new—because truly beautiful. 
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sterling silver, English Sheffield, china, rock 
crystal and art goods, as well as artistic 
furniture, lamps, tapestries, art pictures and 
draperies. The store is exceedingly at- 
tractive, the departments are well arrang' 

and system prevails throughout the entire 
establishment. Anyone knowing the value 
of advertising can readily understand how 
much this jeweler’s turnover would be 1- 
creased by a little more liberal advertising 
expenditure. The possibilities of a line of 
merchandise such as he carries are very 
great. The character and amount of the 


stock carried will admit the use of some 
imagination in business and the application 
of some fundamental advertising principles. 

The location of the store is such as 
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allow this jeweler to draw on other terri- 
tories profitably. Think of the great pos- 
sibilities alone among house owners, includ- 
ing particularly those in the farming section. 
Furniture, silver and china and many other 
lines, all essentials in the equipment of a 


Gifts of Platinum 
Gold or Silver 


Attractive, useful things for those 
who appreciate the gift of rather un- 
usual character. A wide selection of 
gifts that are moderate in price but 
very desirable. 


JEWELRY 


is a pleasing gift that combines util- 
ity with beauty—in fact, it is the most 
useful gift for man or woman. 
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modern home, are carried by this jeweler. 
He has an opportunity to advertise 
“requisites for the home and the individual.” 
There is an opportunity to reproduce photo- 
graphs of modern homes that have actually 
purchased the furniture. Show it as it is 
in place. The photographs would include 


a Gi that becomes an Heirloom 


Necklaces 


GENUINE ORIENTAL PEARLS 


|ONSIDER for a moment the lasting charm 
of an Aemiversary Necklace of Genuine 
Orient Pearls, to which peatls may be added. 
Starting with the baby necklace of three Gen- 
uine Oriental Pearls, an inexpensive gift, you 
or other friends may add one pearl or more 
from time to time, 





Sold from 





child app y 
a chain of happy memories, making it truly 
the gift that becomes an Heirloom. 


and up 
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the display of silverware. There is a great 
field for the extensive play of imagination 
along here, well calculated to make the 
jeweler’s name a household word for many 
miles around. 

The suggestion mentioned above might be 
developed to any extent desired and there 
is no doubt but that the owner of a home 
would be flattered and pleased upon seeing 
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a photograph of one of his rooms displayed 
in the jeweler’s show window or in a book- 
let, which might be entitled “Examples of 
Modera Homes with Artistic Furniture and 
High Grade Sterling, Supplied by (jeweler’s 
name).” 
Another idea would be to issue to. pros- 
pective home owners, a booklet giving ex- 
amples of different styles of architecture 
for small houses. This booklet might be en- 
titled “Ideas for Cozy Homes,” with sug- 
gestions for furniture, interior decoration, 
draperies, fixtures, lamps, etc. It is not nec- 
essary to own a large, pretentious store in 
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dog, asked the owner to call, and in addi- 
tion offered the canine a new collar as a 
gift when the owner called. This, of course, 
all in addition to a warm home and plenty 
of food while Mr. Miller awaited the com- 
ing of the real owner. To put it in Mr. 
Miller’s own phraseology: 

“A New Collar for Duke. 

“Driving home Tuesday night, I found 
Duke, an Airedale dog, lying injured at the 
curb near Second boulevard and Warren 
avenue. Duke feels better now. Anybody 
does after getting a Square Deal. But I 
think he needs a new collar. \When Duke’s 
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order to do these things. Large stores are 
built on ideas. The proper development of 
a good idea causes growth. 


Capitalizing a Stray Canine by Human 
Interest Advertising 


“Square Deal Miller,” Detroit, Mich., 
can always be counted on for something new 
in sales stunts or advertising stunts. 

His latest stunt is an advertisement, half- 
pages of all the daily newspapers, showing 
a large picture of an Airedale dog, found 
by Mr. Miller on his way home. ‘The 
Square Dealer advertised the finding of the 


6 


owner calls for him Duke gets the collar. 
The rest of the dogs in his neighborhood 
won’t know him.” 








A telegram has been received by Evans- 
ville, Ind., police from the chief of police 
at Rye, N. Y., stating that Anthony Verilla, 
wanted in Evansville in connection with the 
Morton Mannheimer jewelry robbery in 
November, 1921, has been held in that city. 
The case, since the suspect’s disappearance, 
has been settled. Verilla was implicated 
in the case with an employe of the Mann- 
heimers. 
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Refiners 


Gold 
Silver 
Platinum 





31 Gold St., New York City 


SHIP TO EITHER PLANT 








Bridgeport, Conn. 
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Perfect Incorporation 


is Guaranteed in our 


(White, Green or Yellow Gold) 


Stock Combinations 
PLATINUM—1/50 on Gold—49/50 
“ 1 ‘40 ci oe 3x9 ‘40 








; WBS: BB 
: Blt BB 
1/146“ “ 15/16 
2 Wis“ “ 14/15 
Wiz“ “ 12/13 
+ 1/12 “ 117/12 
- MI Oe 
; 222 2 
: vs“ “ 4/5 
- Wit 
“ 1/2 « ty 1/2 


Special combinations to order. 


Our 18Kt White Gold is distinctly superior. Try it! 


R. & H. Platinum Works 


Refiners and Workers in Platinum, Gold and Silver 


* 709-717 6th Avenue, New York 
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WELDED PLATINUM-ON-GOLD SHEET 
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NOTICE 


Established 1858 








Over 64 years at this one business of RE- 
FINING and SMELTING gold, silver and 
platinum, puts us where we're qualified to take 
all the “guess” out of your refining problems. 
We know the value of scientific refining and 
prompt service; we know you can’t get it in 
bigger measure anywhere than you can get it 
here. If certainties like that appeal, “get in 
touch” today. 


We refine anything containing GOLD, 
SILVER and PLATINUM. Try us. 


Bullion Dealers, Refiners and Smelters 


L. Lelong & Bro., Inc. 


Halsey, Marshall and Nevada Sts. 
Newark, N. J. 
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With Patch 


Twenty-one years old and still the 
Best and Most Reliable. 


“Try them and be convinced. 


99 9 9 7 Ya a 


1289 $15 761 800 80l 855 lil '724 


Made in eight sizes 


WITH OR WITHOUT KARAT STAMP 
ALSO WITH YOUR TRADEMARK 


HERPERS BROS. 
NEWARK, NEW JERSEY 


ESTABLISHED 1865 
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Staffing 











Written Expressly for The Jewelers’ Circular by H. S. Andrews 

















yrRoM the appearance of a great many 

staffing jobs which come under our ob- 
servation a great deal could be said which 
would be of benefit to many workmen. So 
many seem to think that as long as the staff 
is wedged into the hole in the balance arm, 
that is all that is necessary. 

The balance, with its many fine adjust- 
ments working in perfect relation with the 
hairspring, with its bi-metallic construction, 
adjusting itself to the varying tensions of 
the hairspring, must be handled with ex- 
treme care, and when the next watch comes 
to you for repairs which needs a staff, do 
not pass it by as just an ordinary staffing 
job, but argue the matter in your mind some- 
thing like this: 

“This watch is adjusted to Heat, Cold, 
Three Positions and Isochronism. In order 
to deliver this watch with the adjustments 
intact, I must use extreme care, for, if I 
have an accident in removing the hairspring 
from the staff, resulting in acute bends in 
the hairspring, the isochronal adjustment 
will be ruined. If I should strain the bal- 
ance in removing the old staff, the compen- 
sating feature will be altered, and possibly 
ruined, and if the roller table is tight upon 
the old staff, no telling what damage may 
be done in removing it so I am taking lots 
of responsibility upon myself when I tackle 
this job.” 

Such a line of thought will impress upon 
your mind the responsibility you incur when 
you permit the customer to assume that you 
are an expert repair man, and will impress 
you with the dignity of your profession and 
subconsciously will react upon you so that 
you will be better able to explain to your 
customer that it requires a certain degree 
of skill to staff a watch and readjust it, 
and, after a good think along this line, and 
the realization of your responsibilities come 
to you, your next charge for putting in a 
staff will be five instead of two and a half 
dollars. 

The first, and probably most important 
consideration, is removing the old staff. 
Usually they are staked in more solidly than 
there is any necessity of, and to drive the 
old staff out will result in irreparable dam- 
age to the balance. 

Place the balance in the lathe, and place 


the T rest as close to the work as possible 
without the balance rim catching on it. This 
will leave the distance from the work to the 
T rest very slight, and no difficulty with the 
graver hanging up in the metal or catching 
on the arm of the balance will be experi- 
enced, 

With the point of the graver carefully cut 
a countersink next to the staff, gradually 
widening it until the old burr is cut off the 
staff so you can twist the balance off the 
old staff in most instances. Great care must 
be used not to touch the edge of the hole 
in the balance arm with the graver. 

After removing the old staff, the selection 
and fitting of the new one is next in order. 
Use genuine material. It costs more at first 
but the time and temper saved makes it by 
far the most economical in the long run. 
Match the staff with the old one for length 
over all. See that the staff fits the hole 
in the balance arm snugly. Set the staff in 
a hole in the bench block or anvil, and try 
the hairspring collet on the staff to assure 
yourself that it will fit. If there is doubt, 
discard the staff and try another, closing 
the collet, or forcing it onto a staff too large, 
means ruin to position and isochronal ad- 
justments, for if the collet is closed, it 
throws the collet out of round, and it takes 
a real artist to true a hairspring in the 
round, with an eccentric collet; if the collet 
is expanded, it takes up some of the room 
required by the inner coils to permit them 
to function properly and either one is an 
evidence of botchery. 

After you are sure of the fit of the collet, 
reverse the staff and try the roller table. 
See that it fits without closing it up or 
broaching it out. Either method usually re- 
sults in the hole in the table being decentered 
and the running of the watch is seriously 
affected. 

Fit the jewels to the staff, not the staff 
to the jewels, before staking the staff onto 
the balance. Lay the jewel on the bench 
and set the pivot into the jewel hole. The 
staff should lean or tip about six degrees 
off the perpendicular for better grades and 
about eight to ten degrees for the lower 
grades. If the jewels in the watch do not 
fit, choose some which do. Do not “stone 
down” the pivots. It requires more than or- 


dinary skill to stone or polish down a pivot 
and keep it cylindrical and not mar the 
oil stop, and should not be indulged in un- 
less you are positive of your ability, and 
then only as a last resource. This practice 
is so common that an analysis of the method 
and results obtained would not be amiss. 

In turning a staff, you turn it complete 
on the wire, cut it off and reverse it in the 
lathe to finish off the lower pivot. How 
many have you chucked up on the hair- 
spring seat and had the lower pivot come 
truly in line with the upper? Not many. 
Knowing how difficult it is to get a staff to 
run true after cutting it off the wire, how 
do you expect to chuck a staff up and stone 
down the pivots and keep them in line? Can 
you keep the pressure on the stone exactly 
even all the time? If you are using a pivot 
polisher, and the staff is running slightly out 
of true, it will polish flat on one side, and 
result in variable frictions. 

It appeals to the writer that the more 
skilful the workman, the more lothe he is 
to mess up pivots, etc., for it is rather a 
difficult undertaking to improve upon the 
finish of a first-class factory staff, and if 
less of this kind of work were attempted, 
there would be less need of so much “posi- 
tion adjustment.” 

Understand that the writer does not be- 
little position adjustment, where it is done 
understandingly, but refers to the common 
practice of throwing balances out of poise 
and putting lateral strains on hairsprings to 
bring the watch to time—but more about 
this later. 

Theoretically, if everything is as it should 
be, and theoretically perfect, the watch is 
automatically adjusted to position. We 
know this does not work out in practice, 
but the closer we keep to “theoretically per- 
fect,” the less will be the need of various 
manipulations to attain position adjustments, 
and so much time is saved. 

While dwelling on these time-honored 
practices of “stoning down” pivots, and “cut- 
ting and fitting” to match parts which do 
not fit, it seems that infinitely more ingenu- 
ity and time are wasted in butchering than 
is ever necessary in doing the job right. 

After assuring yourself that the staff fits 
everything comes the real test of a workman, 
viz.: staking it in. 

Before placing the balance onto the staff, 
fit the punches to the staff. Choose a round 
face punch, the hole in which fits snugly 
the hairspring seat; now choose a flat face 
punch which fits in the same manner. Fit 
the lower end of the staff to a hole in the 
stake so there is no excess wobble. Care- 
fully center the hole and be sure the table 
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In all Degrees of Hardness 
Works: 


NEWARK, N. J. 
BROOKLYN, N. Y. 


REFINERS and SMELTERS 
Precious Metals 


PLATINUM 








Welded on Gold in all Ratios 
General Office: 


24 JOHN STREET 
NEW YORK 








Let us supply you with 
soft platinum plates, 
solders and wires, also 
5%, 10% and 15% irid- 
ium platinum. 


Sweeps, 


Ring Blanks. 


Mountings. 
Purchasing and Sales Dept.: 


5 So. Wabash Ave. 


Polishings, 
Platinum and Plated Scraps. 


red golds. DEE GOLDS 
MANUFACTURERS | fic ssssst® sorte 
properties. 


Platinum and White Gold Wedding 


THOMAS J. 


DEE &@#O. 


REFINERS 


We manufacture real green 
—green gold—plates, wires, 
and solders in 10Kt., 14Kt., 
18Kt., also white golds and 


Gold, Silver, 


Fancy White Gold 





Selections Sent on Request. 


CHICAGO 


Refining and Manufacturing Plant: 
317-319 E. Ontario St. 
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Refiners and Assayers 
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B. HAGSTOZ @® SON 





| 709 Sansom St., Philadelphia 








that are/ Prompt that is Fair 


Accurate Square 


Returns Honest vee 


By a concern that has been refining precious 
metals for the past twenty-two years. 
A consignment to us will speak for itself. 


Novo Smelting and Refining Company 


Gold, Silver and Platinum Bullion Dealers 
269 Pearl St. REFINERS AND SMELTERS New York City 

















| The MOE Diamond Weight Gauge aod Calculator 


Calculates the weight of Diamonds in the mounting 
NEW PRICE $4 00 Complete with New 
° Metric Book. 
New Metric Books to use with your old Moe Gauge $1.75 each 
By Your Jobber or 


CHARLES MOE 35 West Adams st. CHICAGO 





























C.W.BUTTS, Inc. “32” 


Manufacturers of 


Crowns, Pendants and Bows 


We make a specialty of white gold crowns and bows, and are 
prepared to make very prompt deliveries of same for bracelet watches 















Orders filled same day 
as received 
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“Send :your orders 
to us and teach 
your dollars to 
have more cents.” 














We carry a large and complete stock of the best Watch Glasses 


The Glasses you will eventually buy because they give best 
results, save you time in fitting and give absolute satisfaction. 


L be AUSNER C Watch Materials, Jewelers’ Supplies, Tools, 
- & 


Findings and V. T. F. Watch Crystals 





132 Nassau Street 
New York City 


——————<, 
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on tlie stake is secure so it will not turn 
during hammering. 

Stake first with the round face punch and 
finish with the flat face. This leaves a true, 
flat seat for the collet. Use a brass ham- 
mer to save marring the punches and keep 
the faces of your punches well polished and 
bright. 

The best staking tool you can buy is 
cheap, and keeping it in good condition is 
the best insurance of good work. No work- 
man can turn out finished work with rusty, 
pitted, dull stakes. 

Now the balance is staked on, choose 
a flat face stump with a hole which 
will just admit the top end of the staff, 
allowing the shoulder of the staff to 
rest upon it, and stake on the roller 
table, setting the roller jewel at a point 
directly in the center of the segment, 
not near or under the arm. If you 
choose a stump with too large a hole, 
you will strain the arm of the balance 
while staking on the table. 

Now place the balance in the calipers 
and true in the flat and round, and if 
you have been careful, not much truing 
will be necessary. The less truing of 
the balance found necessary, the less 
trouble you will have in final adjust- 
ments, providing the watch was right 
when you began work on it. 

If the staff you removed was a genu- 
ine, the endshakes will be right, but if 
they are not, do some thinking before 
you bump the bridge or raise a burr 
under it. 

When you raise a bridge in this man- 
ner, the jewel holes are no longer 
parallel and the upper pivot will rest 
against the back lower and front upper 
edges of the hole and if the pivot does 
not hang up in the jewel it will produce 
variable frictions which no amount of 
“adjusting” will overcome. 

If no jewels are at hand with seats 
the right thickness to produce the cor- 
rect amount of endshake, there is no 
objection to shortening the pivots a 
trifle, providing it does not interfere 
with other adjustments, but it usually 
disturbs the set of the hairspring or the 
relation of the safety action, and should 
be done very carefully. 


Observation teaches us that the best 
thinkers make the best workmen; and, 
inversely, the better the workman, the 
more loathe he is to resort to makeshift 
methods to accomplish his end. 

Davy Crockett left a motto which, if 
followed, would save a lot of grief: 
“Be sure you're right, then go ahead.” 
Before bumping a bridge, burring a 
plate or squeezing a collet, analyze the 
effect this action will have upon the 
watch, and, after analyzing and know- 
ing these effects, I venture to say that 
you will do mighty little of the above 
if you are conscientious. 

; If you are among those whose desire 
It is to revive the dignity of the profes- 
sion of watchmaking, be careful with 
your staffing jobs—there is no one place in 
a watch where carelessness or ignorance will 
do more damage. If the escapement has been 
tampered with a workman can usually right 
it but not so with a balance which has been 
bent and hammered and strained; or with 
one arm longer than the other; or with any 
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of the many evils which befall balances 
which have been carelessly handled. 





Dual Escapement Made by Horo- 
logical Student 





Illustrated is a model of a dual escape- 
ment, lever on the one side, and chronometer 
on the other. This model is driven by a 
double train from a single central barrel, 
divided in the center, one-half of the barrel 
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HOROLOGICAL STUDENT MADE THIS INGENIOUS 


DUAL ESCAPEMENT 


being driven from the inside end of spring, 
and the other half from the outside end. 
It is the work of George A. Horbelt 
of Quincy, Ill., a United States Veterans’ 
3ureau student in the Horological Depart- 
ment of Bradley Polytechnic Institute, 
Peoria, III. 
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All the work was made on an ordinary 
American watch repairer’s lathe, including 
original drawings, the figuring of the train, 
the cutting of the wheels and pinions, 
escape wheels, and the making of cutters. 
The balance wheels are expansion brass 
and steel fused together, the hairsprings, 
the wire for which he drew down to the 
proper gauge. 

In fact, everything about this model was 
made by Mr. Horbelt with the exception 
of the mainspring, train and balance hole 
jewels. 

The pallets are jeweled, but were ground 
to the proper angle, and polished, by the 
student. 

Altogether, it is a creditable piece of 
work, both in action and general appearance, 
and much success is predicted for Mr. 
Horbelt as a high class horologist. 





Begins Young 





SHELTON, Conn., Jan. 3, 1923. 
Editor, THE JEWELERS’ CIRCULAR. 
Dear Sir: 
I am enclosing a snapshot of my daughter 
proving to you what an interesting paper the 
JEWELERS’ CiRCULAR is. 1 have taxen all the 





ONE OF THE RISING GENERATION OF WATCH- 
MAKERS—WHO KNOWS? 


trade papers but finally dropped down to the 
only one. 

I am especially interested in the horo- 
logical department. My daughter was only 
12 months old when this photo was taken last 
October. The glasses belong to her mother. 

Hoping that your paper will always be the 
top-notcher as now, and with best wishes I 
am, one of your many subscribers. 


Very truly yours, 


(Signed) Emir C, STEHLE, 
120 Coram Ave. 








Little Jane was saying her prayers. “And 
please,” she begged, “make Rome the capital 
of Turkey.” 

“Oh, Jane,” exclaimed her mother, “why 
did you say that?” 

“Because I put it like that in my ex- 
amination papers today.” 
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There is a Seamless 
Wedding Ring Blank 


in the American Platinum Works line to suit every 
demand in Style, Weight or Material 


Flat 144 Light 
Square 
Medium 
Half Round 
Beveled ‘oad 
Half Round © be eo , Extra 
with Rim | 2 Ps as i all ) Heavy 


2 m/m, 2% m/m, 3m/m. 
In Platinum, 14K and 18K Gold, Yellow, 
Green and White, and in 


ALBADOR 


ALBADOR is the 18K Palladium White Gold, that 
stays white, is worked like platinum, can be melted, 
enameled, set and engraved with the utmost satis- 
faction. 
(See our ad. Jewelers’ Circular Weekly, Jan. 3, 1923) 

A TRIAL ORDER will be a revelation. If not 
satisfactory may be returned. Ask for folders on 
Albador and Wedding Ring Blanks. 


American Platinum Works 
N. J. R. R. Ave. at Oliver St., Newark, N. J. 
New York Office—Chas. Engelhard—30 Church St. 





CASH for Your Entire 
Stocks and Fixtures 


For CASH I will buy your ENTIRE, PART 
or SURPLUS STOCK and Fixtures 


Among the numerous Stocks purchased recently are: 


$60,000 stock of Wm. Kennedy, Albany, N. Y. 

30,000 stock of J. McS. Buchanan, Petersburg, Va. 

50,000 stock of G. E. Smith’s Sons, Parkersburg, W. Va. 

35,000 stock of F. T. Pearce Co., Providence, R. I. 

110,000 stock of Webb T. Eby, Dayton, Ohio. 

35,000 stock of Philbin Jewelry Co., Lafayette, Ind. 

150,000 stock of S. D. Hardy, Norfolk, Va. 

70,000 stock of Atlanta Wholesale Jewelry Co., Inc., 
Atlanta, Ga. 

50,000 stock of J. Scher, Bridgeport, Conn. 

25,000 stock of L. R. Jewelry Store, Muskogee, Okla. 

15,000 stock of L. E. Fouquet, Morris, Okla. 

50,000 stock of W. E. Fellows, Flint, Mich. 

19,000 stock of Berner Bros., Albany, N. Y. 

72,000 stock of Ellis Jewelry Co., Ensley, Ala. 


All communications held in strict confidence. 
Reference, Hub Trust Co., Boston, Mass. 


Send in your dead stock and receive check in return mail. 
All goods held until acceptance of check. 


WRITE WIRE PHONE 


J. B. GORDON 


Cash Buyer of 
Jewelry Stocks and Fixtures 
387 Washington Street BOSTON, MASS. 
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Patented Dec. 19, 1922 | 





Phoenix 
Melting Outfits 


for platinum and _ gold are 
standard of the world. 

They use ordinary gas—nat- 
ural or artificial—with oxygen. 
They are clean, convenient, 
economical. 


The Hoke-Phoenix Oxygen Regulator 
is a part of every Outfit 


The flame is instantly adjusted by a touch; a 
soft and gentle flame for annealing, or the in- 
tensely hot flame for melting large amounts of 
platinum. 


Write for Circular that tells you more 











We have been out of the limelight now for quite awhile. (Why?) Be- 
cause we have been so busy we were afraid we could not accommodate all 
the new customers we would have gotten had we continued advertising for 
your jewelry repairing and special order work. 

Now that we have enlarged our factory and improved our facilities with 
new up to date machinery and have a capable office force which will 
enable us to give you prompt service, the proper kind of work, and our 
prices will suit you (we are sure), and our deliveries are none but the best. 

Below is an illustration of what kind of work we do. 








M. J. STERN & BRO. 


Special Jewelers to 
the Retail Trade 


61 Beekman St. 
New York 




















| Saw WHORE. ron 


Nl 
| Makers of the Wonderful Hoke-Jewel Soldering Outfits 








JEWELERS TECHNICAL ADVICE C9 
22 ALBANY St NEWYORK CITY 
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up 


Replated and Relined like new. This is an im- 
portant part of your business and will bring other 
business if done right. We do it right. 


Advance Estimate furnished if desired 


ERVICEE 183 N. State St. 
warTz & ciskia GHIGAGO 
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[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 





— 





UNITED STATES PATENTS 


Issue of Dec. 19, 1922 


1,438,958. BUCKLE. Ernest N. Humpurey, New 
3ritain, Conn., assignor to The Traut & Hine 
Mfg. Company, New Britain, Conn. Filed 
April 3, 1922. Serial 549,001. 5 Claims. 

In a buckle of the character described, a front 
piece, an operating member pivoted at the rear 





thereof, and a biting member interposed between 
said operating member and said front piece, said 
biting member comprising a plurality of relatively 
narrow bars extending in a direction generally 
lengthwise of the buckle, said bars being connected 
by means extending transversely of said buckle. 


1,438,964. WATCH HOLDER. ALexanper MILNE, 
Newark, N. J., assignor to Newark Watch 
Case Materials Co., Newark, N. J. Filed Jan. 
31, 1921. Serial 441,129. 1 Claim. 

A watch holder comprising front and rear sec- 
tions having adjacent parts shaped to form a watch- 
receiving receptacle, said front and rear sections 
provided with outwardly extending flanges, a clamp 
pivotally engaging one of the flanges and adapted 
to rotate into engagement with the other of the 





flanges and hold the two lucked together, the flange 
of the rear section provided with openings extend- 
ing therethrough, holding bolts extending through 
Said openings, and the flange of the front secticn 
Provided with openings adapted to align with the 
openings of the rear section, with~ several of the 
openings of the front section of non-circular out- 
line and adapted to be engaged by the head of the 
holding bolts which extend therethrough. 


1,439,510. BRACELET, Samvuer Foster, Jr., Leo- 
minster, Mass, Filed April 25, 1922. Serial 
556,498. 6 Claims. 

In a bracelet structure a flexible split band 


tormed «f material possessing a high degree of rig- 
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tongues being movable from interengaging position 

by relative movement transversely of the normal 

plane of the bracelet. 

1,439,075. CLOCK LAMP. Cuaries E. DRessLer, 
New York, Filed April 6, 1921. Serial 459,- 
120. 6 Claims. 

The combination of a standard, a clock mechan- 
ism supported therefrom, a frame, a hollow dial 
carrier mounted on the frame, a stationary pointer 





co-operating with the dial, an electric light ex- 
tending into the dial carrier, a single rotary sup- 
port for the frame and light driven by the clock 
mechanism, fixed conducting wires for the light, a 
fixed connection for one wire, and a connection ro- 
tating with the support for the other wire. 


1,439,259. VALVED BOTTOM-DISPENSING 
SALT SHAKER. ALexanper M. PAsNIK, 
Norwich, Conn. Filed Dec. 28, 1921. Serial 
525,365. 1 Claim. 

A shaker having a receptacle provided with a 
bottom throat, a downwardly displaceable plug nor- 
mally closing said throat, a spindle extending up- 
ward through the receptacle, a spring urging the 
spindle and plug upward, the upper portion of said 





spindle being screw-threaded, an operating button 
having an elongated screw-threaded bore adjustably 
receiving the screw-threaded end of the spindle, 
and co-operating step surfaces on the button and 
receptacle respectively limiting the downward dis 
placement of the plug, the construction being such 
the screwing the plug up or down on the stem 
varies the normal distance between said stop sur 
faces so as to regulate the extent of opening of 
the plug. 


1,439,528. BELT BUCKLE, Samuvert M. Riker, 
Chester, N. J. Filed Feb. 10, 1922. Serial 
535,432. 7 Claims. 


A belt buckle comprising a face plate, a pivoted 
cam member having an actuating lever arm, pivoted 








axis 


swing cn the 


arranged to 
of said cam member, means limiting the movement 


supporting arms 
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of said supporting arms toward and away from 
said face plate, and a clamp plate pivoted between 
the free ends of said supporting arms with its free 
end portion extending between said cam member 
and said face plate, an operative movement of said 
cam member engaging said clamp plate to move 
its free end porticn into gripping engagement with 
a belt interposed between said face-place and said 
clamp plate. 


1,439,529. BELT BUCKLE. Samuert M. RIKer, 
Chester, N. J. Filed Sept. 2, 1922. Serial 
585,986. 8 Claims. 

A belt buckle comprising a main body, a pivoted 
cam-member having an actuating lever portion, a 
pivoted clamp-plate having its free end portion ex- 
tending between the front portion of said main 





body and said cam member, said clamp-plate hav- 

ing inwardly turned biting means at its free end, 

and a yieldable outwardly off-set portion also at 
its free end and alined in the path of movement of 
said cam-member. 

1,439,630. COLLAR BUTTON. Tuomas A. Mar- 
TIN, Fergus Falls, Minn. Filed April 21, 1922. 
Serial 555,927. 1 Claim. 

A separable button comprising a base member 
having a shank formed with a head provided with 
a stem terminating in a globular tip, an attachable 
member formed with a socket for the reception of 
said tip, and further provided at opposite sides 
of said socket with a pair of opposed seats inter- 
sected by the sides of the socket, and a pair of 





parallel spaced resilient bars having their ends 
rigidly embedded in said attachable member and 
each having its intermediate portion extending 
through the socket, and a portion of a seat whereby 
when said bars have their intermediate portions 
shifted laterally by the passage of the tip into the 
socket, the said intermediate shifted portions will 
extend against the portions of the seats they are 
normally free of to provide for the passage of the 
tip, said intermediate portions of said bars when 
passed by said tip acting as a means to retain the 
tip in the sccket. 





DESIGNS 
61,726. RING. Victor A. Gresuarpr, Cincinnati, 
y ! 
~ fo 
Ohio. Filed Oct. 3, 1921. Serial 505,198. 


Term of patent 7 years. 





UNITED STATES TRADE-MARKS 

[The fcllowing trade-marks have been adjudged 
entitled to the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 


registration under 


Trade-Marks Published Dec. 19, 1922 


Ser. 168,589. (CLASS 14. METALS AND 
METAL CASTINGS AND FORGINGS.) 











108 


Rann Rerinery, Ltp., Johannesburg, Trans- 
vaal, South Africa. Filed Aug. 22, 1922. 
No claim is made to the words “South Africa” 


apart from the mark shown in the drawing. 


Particular description of goods.—Precious Metals 
and Alloys of Precious Metal. 


Claims use since Jan. 1, 1922. 


Trade-Mark Registered Dec. 12, 1922 (Con- 
tinued) 


162,422. BELT BUCKLES MADE OF OR OR 
PLATED WITH PRECIOUS METAL. X-L 
Bett Buckre Co., Cincinnati, Ohio, assignor 
to The L. F. Otten Mfg. Co., Cincinnati, O. 
Filed March 4, 1922. Serial 160,225. Pub- 
lished August 29, 1922. 





UNITED STATES PATENTS 


Issue cf Nov. 28, 1922 (Continued) 
1,437,022. CONTAINER FOR CARDS, SLIPS, 
ETC. Arrep SCHICKERLING, Scarsdale, N. Y. 
Filed Sept. 3, 1921. Serial 498,435. 9 Claims. 
A container of the character designated, com- 
prising a tubular casing, and a slip-spool of pivoted 


4% 2 





’, 
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interlocking sections removably insertable therein 
and formed with means for clamping a slip of 
flexible material, for the purpose set forth. 








Canada Notes 


Jos. L’Heureux (Reg.) jeweler, has 
registered in Montreal. 

N. Boosamia, jeweler, 
cently sustained a fire loss. 

Norval Babb, Straford, Ont., has sold his 
jewelry business to Gillies & Emm. 

W. J. Stewart, Paris, Ont., who recently 
returned from British Guiana, is organizing 
a party of 25 to go to that country and 
engage in diamond mining. 

The new Mount Royal Hotel at Montreal, 
stated to be the largest hotel in the British 
"Empire, which was opened recently, has 45 
electric clocks in the principal centers and 
main dining rooms, which were set in mo- 
tion with the new year. 

Early one morning recently the jewelry 
store of Joseph Lane, of Brockville, Ont., 
was broken into by a burglar who entered 
through a window at the rear. He was cap- 
tured in the store by the police and proved 
to be Raymond Carr, a youth of 18, who 
had been in the Reformatory for a similar 


offence. 


of Ottawa, re- 


THE JEWELERS’ 


TRADE CONDITIONS 

Trade with the retail jewelers of Evansville has 
not been very brisk since the first of the year, the 
usual after-the-hol:'day dullness having prevailed, 
this being expected. There has been some busi- 
ness however, and the dealers are in a good state 
of mind and believe that 1923 is going to be a 
fine year for business and will in fact show a big 
improvement over the past year. Industrial condi- 
tions in Evansville are from 50 to 75 per cent 
better than they were at the beginning of 1922. 
Collections are better, business in almost every line 
has improved and there are fewer men and women 
out of employment. The condition in rural com- 
munities has also improved. Farmers are getting 
better prices for their farm produce and they are 
buying more liberally from the small town merchant 
than they have at any time since the close of the 
World War. The various manufacturing plants in 
Evansville are being operated steadily and in 
some instances the factories are running on extra 
time and more operatives are being added in many 
of the factories. The outlook is very flattering at 
this time. Retail jewelers say in their opinion 
both their local and out of town trade is going to 
pick up right along now and that by the first of 
March things ought to be in fine shape. 


Dr. Wallace C. Dyer, local oculist, has 
returned from a business visit to Boonville, 
Ind. 

Dr. H. C. Knapp, oculist of Huntingburg, 


. Ind., was in Evansville a few days ago on 


business. 

Ray Sisson, buyer of pearls at Hazleton, 
Ind., and Decker, Ind., was in the city on 
business a few days ago. 

Charles F, Artes, of the Charles F. Artes, 
Inc., of 321 Main St., is back from a busi- 
ness trip to Indianapolis. 

Moses Gans, formerly in the wholesale and 
retail jewelry business here, is back from a 
business trip to Cincinnati, O. 

T. C. Basye, leading jewelry dealer at 
Rockport, Ind., and Hovey H. Tislow, re- 
tail jeweler at Petersburg, Ind., were recent 
visitors in this city. 

J. Harry Poole, former operator of a 
pearl button factory at Rockport, Ind., is 
being boomed by his friends as a candidate 
for sheriff of Spencer county. 

Local retail merchants are considering a 
big style show for early next Spring and the 
retail jewelers will take part in the event 
and vie with each other in displays. 

John Rholander, who conducts a retail 
jewelry repair shop on Jefferson Ave. here 
has returned from a trip to southern Illinois, 
where he visited friends and relatives. 

Several of the retail jewelers in this part 
of the State who carry talking machines 
and music boxes as side lines report that 
their trade has been unusually good this 
Winter. 

Blackman & Lukenheiber, queensware and 
cut glass merchants, will move their store 
to a building adjoining Bitterman Bros., re- 
tail jewelers on Main St. here within a 
short time. 

Raphael Bros., who on the first of the 
year abolished their retail jewelry depart- 
ment, report that the wholesale end of the 
business is holding up well and that they 
are expecting a fine trade this year. 

Many of the towns in western Kentucky 
like Henderson, Paducah, Hopkinsville and 
Owensboro report that the retail business 
during the month of December was the best 
month in many years and jewelry merchants 
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were well pleased with the volume of busj- 
ness done. 

Local retail jewelers will watch with in- 
terest the session of the Indiana State legis- 
lature that convened at Indianapolis on Jan, 
4. Bad measures will be scanned and busj- 
ness men in general will have their eye on 
that body for the next 60 days. 

John P. Chrisney, owner of a large de- 
partment store at Chrisney, Ind., and a large 
handler of clocks and jewelry, was a busi- 
ness visitor in Evansville a few days ago 
and reported the business outlook in this 
city the best of any time since the close 
of the World War. 

A number of robberies have been reported, 
in small towns in southern Indiana, south- 
ern Illinois and western Kentucky during 
the past month and in most instances ge- 
eral stores in which jewelry and watches 
were sold, were robbed. 

Alden J. Heuring, editor of the Winslow 
Dispatch, Winslow, Ind., who for a num- 
ber of years was engaged in the retail 
jewelry business at Monroe City, Ind., was 
here on Monday, Jan. 8, to attend the an- 
nual Jackson Day banquet given by the 
Democratic Club of Vanderburg county. 

Oscar Esslinger has taken over the whole 
of the business of Esslinger & Salm on 
Main St. here, having bought out the inter- 
est of his late partner, Mark Salm, with 
whom he started a retail jewelry store sev- 
eral years ago. Mr. Esslinger is widely 
known to the jewelry trade in southern In- 
diana, southern Illinois and ‘western and 
northern Kentucky. For many years before 
embarking in business for himself he was 
connected with the jewelry department of 
I. Gans & Co., which company sold its busi- 
ness four years ago to Raphael Bros., who 
are still in business here. On the first of 
the year Raphael Bros. discontinued their 
retail jewelry business. 

Jewelry valued at more than $250 was 
stolen from the front window of the Boner 
Jewelry Co., at 223 Main St. here on Sun- 
day night, Dec. 24. Four watches, 
several chains and charms were taken from 
the window, according to J. M. Boner, man- 
ager of the company. The window was 
broken with a half brick and this was found 
on the inside of the store after the store 
had been opened. Many expensive articles, 
including watches, rings and ornaments, 
were unmolested, and this leads the police 
to believe that the thief or thieves were 
frightened away before they finisned their 
job. The stolen jewelry was not insured, 
but insurance was carried on the plate glass. 
The police have been unable to find any clue 
to the robbery. This is the fourth jewelry 
robbery that has occurred in this city dur- 
ing the past month. 








Moe Amdur, bankrupt jeweler and leather 
goods dealer of Syracuse, N. Y., had stock 
and fixtures worth $5,132, according to the 
official appraisal of the United States Dis- 
trict Court filed here. Jewelry is valued at 
$1,596; leather goods at $656; miscellaneous 
stock, $601; fixtures, $1,600; and pawned 
property, $678. Real estate assessed at $8 
is encumbered by five mortgages for 4 tota 
of $15,900. The appraisers were Michael 
Lemp, Stanley A. Williams and Thomas 
Grimes. Attorneys Tracy, Chapman 


iver. 
Tracy, of Syracuse, represent the receive 





